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it’s DRIED RIGHT 
if it comes from 


ALDERMAN 


high-quality lumber nearly fifty years. 


"Rock Gum" Flooring is famous. 


AMERICAN 






Part of a battery of high-powered Moore Reversible 
Cross-Circulation Kilns at plant of D. W. Alderman & Sons 


W. ALDERMAN & SONS COMPANY, 


* Alcolu, S. C., has been manufacturing 


Their 
Their N. C. 


Pine, Oak Flooring, Tupelo, Cypress, Red and 
Sap Gum, and Soft Maple are no less popular. 


They developed a specialized method of manu- 
facture that makes no compromise with time or 
expense. They want QUALITY—and so do their 
customers. So the Alderman Company has pros- 


pered and grown, even in these difficult times! 


We designed and built four Moore Reversible 
Cross-Circulation Kilns which handle the kiln- 
drying at this modern plant. 


They are high- 


powered, large capacity kilns. Temperature, 


humidity and circulation are under positive con- 


We invite you to inspect 


these kilns and the kiln-dried lumber they 


produce. It will open your eyes! 


Let us send you literature describing the 
Moore Reversible Cross-Circulation Sys- 
mf tem—either for a new kiln installation or 


installation in your present kiln building. 


Moore DryKiILNCOMPANY 


World’s Largest Manufacturers uf Dry Kilns and Equipment 


JACKSONVILLE, FLORIDA 
NORTH PORTLAND, ORE. 








AMERICAN 
Street, Chicago, IIl 
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DOUGLAS CEDAR 
FIR LUMBER 
HEMLOCK SHINGLES 


Mixed Cars That 


Deliver Satisfaction 


We invite you to ask our representative nearest you 
for complete information about the economy and thor- 
oughly satisfactory service which we are delivering to 
other customers right in your vicinity. 

For example, in a mixed car: Douglas Fir dimension, 
flooring, drop siding, ceiling, finish, mouldings, etc.; 
West Coast Hemlock dimension, flooring, finish lum- 
ber, etc.; Red Cedar siding, exterior millwork and 
mouldings, Red Cedar shingles. 

Reliable manufacture, perfect drying, a time-tested 
service. A trial order will convince you. 


Just drop our nearest represen- 
tative a card. He'll do the rest. 


MUMBY 


Lumber & Shingle Co. 


General Sales Office: 


BORDEAUX, WASHINGTON 
Mill A— Bordeaux, Wash. Mill B—Malone, Wash. 


SALES REPRESENTATIVES 


CHICAGO, ILL.: Chas. L. Baxter MICHIGAN: T. W. Hager Lbr. 
Lumber Co., Inc., 308 W. Wash- Co., Grand Rapids, Mich 
ington St.. Chicago, Il. INDIANA G + Goss Lume? 

SPRINGFIELD, ILL.: The Porter Co., Indianapolis, Ind. 

Lumber Co NEBRAKSA: Prestegaard Lum- 

IOWA, MISSOURI KANSAS ber Co., Lincoln, Nebr 
OKLAHOMA: Gunter Lumber NORTH DAKOTA: Murfin and 
Co,. Kansas City. Mo Trace, Fargo. N. D. 

TEXAS: W Nelson, Dallas, SOUTH DAKOTA: L. W. Armin, 
Texas; Guy M. Chisolm, Ama- Iroquois, S. Dak 
rillo, Texas, WISCONSIN: Central _ States 

MINNESOTA: P. H. Betzer, 304 Lumber Co., Janesville, Wis.: 
Wilmaec Bldg., Minneapolis, Ww A. Schneider, Plankinton 
Minn. Bldg., Milwaukee, Wis 


December 10, 1939 
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National Forests 
and Defense 


EFORESTATION and governmen- 

tal regulation of forest areas have 

long received a certain amount of 
public attention. But too often politics 
and other distorting influences have kept 
public forest policies from reaching a 
sound and well-rounded state, capable 
of conserving public and private interests. 
Haphazard taxation has often forced a 
premature and wasteful cutting of tim- 
ber. Government forests have been |o- 
cated, not where timber pools would be 
of the most use, but where timber lands 
had not been taken up; often in remote 
and inaccessible places. Advocates of 
farm relief are proposing that marginal 
farm lands be bought and planted to 
trees, with small thought about the suit- 
ability of the soil to the production of 
forests or about the location of these 
areas in relation to use. 

David G. White, manager of the Ap- 
palachian Hardwood Manufacturers 
(Ltd.), recently delivered an address be- 
fore the Central States Forestry Con- 
eress, at Louisville, from which most of 
the facts and ideas presented here have 
been taken. Mr. White does not object 
to government-owned forests in remote 
areas, to be held as reserve pools, but he 
believes that additional public-owned for- 
ests should be located where they can 
serve both in war-time and in peace-time 
emergencies, with the least possible use 
disorganization of transportation 


and 
lines. 

Not many students of forest policy 
seem to have thought of the problem in 
terms of national defense. With the pass- 
ing of the wooden warship the usefulness 
of wood in war-time seems to have 
dropped out of the mind of the man on 
the street. Mr. White has pointed out 
the fact that this is a serious error. “The 
quantity of wood used for construction 
purposes in building a large steel ship,’ 
he says, “is equivalent to that required 
for a wooden ship of considerable ton- 
nage. In case of a war of national de- 
fense billions of feet of wood would be 
required for shipbuilding, the construc- 
tion of cantonments, railway construction 
and maintenance, timbering for coal and 
metal mines, boxes and crates, military 
trucks, aircraft and hundreds of other 
uses.” 

Mr. White believes that national de- 
fense forests could be made largely self- 
liquidating by using them as commercial 
forests in times of peace. The advan- 
tage of favorable location would be of 
equal value. Research and educational 
programs to discover and popularize the 
proper use of various species and grades 
would at one stroke aid in this self-liqui- 
dation and also conserve other and irre- 
placeable natural resources. 

Mr. White’s idea is of special impor- 
tance in a period of unemployment. The 


AMERICAN 


creation of national defense forests would 
put many men to work. But it is of first 
importance that the plans be soundly 
worked out; for otherwise the forests 
would find themselves used once more 
for partial ends that would not advance 
the cause of national forest security. 





“Preserving Cash 
Position” 


HERE ARE few business papers 
whose advertising solicitors have 


not in recent times been advised 
by past and prospective advertisers that, 
“We have cancelled all our advertising 
because demand for our product is 
limited, prices are low and we are con- 
serving our cash resources.” Some 
will admit that they are sacrificing the 
cumulative benefits of this previous 
advertising and are losing ground that 
will be hard to regain, but even this is 
submerged in the desire to “preserve 
our cash position.” On this point the 
Chicago Purchasor, published by the 


Purchasing Agents’ Association, of 
Chicago, makes this editorial com- 


ment: 

“There has been a great deal of dis- 
cussion recently regarding the efforts 
being expended in conserving all avail- 
able cash to the detriment of advertis- 
ing policies, sales personnel and plant 
maintenance. One editorial writer 
takes the stand that a company can 
not withdraw from the field, that is, 
abandon advertising and let out the 
sales force, and expect to step back 
into the picture when business returns 
again to its former volume. 

“Of course, the maintenance of the 
cash position can be carried to the ex- 
treme, but the average concern is pro- 
ceeding most cautiously when the 
present dire uncertainty still stares the 
management in the face. As a conse- 
quence, expenditures are discontinued 
very reluctantly as the pressure be- 
comes greater, and while it is acknowl- 
edged that the expenditures are less, 
the amount is not an actual saving, as 
good-will, plant maintenance and con- 
tact with the customer are bound to 
suffer to considerable extent. While 
the present hurdles are undoubtedly 
difficult ones, it must be remembered 
that the continued existence of the 
company must be assured, and conse- 
quently during the interval must not 
allowed to get too far out of the 
picture.” 


be 





THE ELECTRICAL workers and _ paint- 
in Cleveland, Ohio, have set an 
excellent example for building trades 
workers generally in agreeing to accept 
a substantial reduction in wages as an 
incentive to more building and _ re- 
modeling. It is believed that favor- 
able effects will be immediately felt. 


ers 
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Protection for the 
Home Owner 


MANUFACTURER calls the 

tion of this publication to a 

ment appearing in a leading archi- 
tectural journal about building code 
standards. According to this statement, 
the average building code is drawn upon 
minimum standards intended merely to 
protect life and property. Such codes. 
the statement adds, “give no considera 
tion whatever to durability, maintenan 
quality, performance, or economic fac- 
tors beyond the essential requirements for 
safety.” 

While most lumbermen know these 
facts, and while it may be too much to 
expect that codes and official inspections 
should go beyond this minimum factor o, 
safety in protecting the general commu- 
nity, this whole situation has some grave 
aspects. The average home owner as- 
sumes that if he complies with the code 
he can be sure of having a good struc- 
ture. [t takes no imagination to see that 
the frame-construction industry, bur 
dened as it is by the reputation created 
by jerry-building practices which flour- 
ished after the war, will find these codes 
and the mistaken ideas created by them 
an added handicap in regaining public 
respect and good will. 

Two ways of meeting the situation are 
available. The first, of course, consists 
of raising the standards of the codes. If 
it proves to be impossible to raise the 
legal minimum above the mere level of 
safety, it might be possible to add to th: 
ordiances a second and higher standar 
clearly labeled as minimums for “dura 
bility, maintenance. quality, performance 
and economic factors beyond the essen- 
tial requirements for safety.” If this 
served no other purpose, it would at least 
call the owner’s attention forcibly to the 
fact that the lower legal standard under- 
takes no more than to guard his building 
against immediate collapse and unrea- 
sonable fire hazards. 

Certain practical difficulties might be 
met in trying to write advisory practices 
into law. Should this prove to be true, 
then the second method consists of ‘per- 
sistent education and publicity by dealers 
and contractors to call the attention of 
owners to the real meaning and purpose 
of the code minimums. 

Few things are of greater general im- 
portance to the lumber industry and its 
future than this matter of establishing 
building practices which will give to own- 
ers the things they assume they are get- 
ting. Of course every owner wants his 
building to be safe. But he also wants 
it to have length of life, usefulness and 
beauty. If he does not get these, 
frame construction will suffer; al- 
though long experience has proved its 
superiority when proper materials and 
proper design and structural standards 
are employed. 
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QUERY AND COMMENT 


Wants Book on Estimating 


Please send me a copy of your book cata- 


log. I am particularly interested in a book 
on estimating, but would also appreciate in- 
formation on all books that would be of 
interest to a forester.—INQUIRY No, 2879. 


[While not so specified, it is assumed that 
this inquiry, which comes from New York 
State, was in reference to timber estimating. 

ypy of the AMERICAN LUMBERMAN’s book 
italog was forwarded, and it was suggested 

4t the book “Elements of Forest Mensura- 

7’ would be helpful. This book is sold 
y the AMERICAN LUMBERMAN at the publish- 
er’s price, $3.50. It was also suggested that if 
the inquirer would indicate the nature of his 
work and where it would be pursued, a rec- 
mmendation could be made of supplementary 
joks that would fit closely into his require- 
,ents.— EDITOR. | 


Fixture Sets for Farm Gates 

Will you please give us the names of some 
manufacturers who make steel fixture 
for wooden farm gates?—INQUIRY No. 2891. 

[To this inquirer (a well known Illinois re- 
‘ail lumber and building material dealer), was 
iven the name of an Illinois manufacturer of 
Nese steel fixture sets for wooden farm gates, 
nd he also was given the names of other 
oncerns who possibly could supply his re- 
quirements. To anvone interested, the name of 
the inquirer will be given upon request.— 
‘DITOR. | 


sets 


Asks About Basement Rooms 
We 


ment 


are planning to 
room in our store, and 
embody the most modern 
send us any literature or 
ment rooms? We refer to 
knotty pine or insulating 
are ordinarily used in such 


Yo, 2893. 


build a sample base- 
Want same to 
ideas. Can you 
pictures of base- 
rooms finished in 
materials which 
places.—INQUIRY 


. The above inquiry comes from a city re- 
er in an eastern State. He has been cited 
various articles and illustrations relating to 
this subject that have appeared in_ the 
AMERICAN LUMBERMAN, and has also been told 
vf sources from which further information may 
be obtained. Readers in position to supply in- 
formation concerning construction and finishing 


ot basement rooms are invited to write.— 
Epiror, | 
. 
A Blank Pocket Price Book 

We want to secure a blank pocket price 
book, covering all items carried in the aver- 
age retail lumber yard. What we have in 
mind is a book with the items listed, and 
blanks left for the prices to be filled in by 
the dealer. If any of your dealer readers has 


worked out a book of this kind for his own use, 


or any of them knows where such a book ean 
be secured, the information will be greatly 
appreciated.—Inquiry No, 2894. 


[Information as to where such a price book 
can be secured, sent to the AMERICAN LUMBER- 


MAN, will be this inquirer.— 


( passed on to 
Epi TOR. | 


Interested in Tight Cooperage 


_ We are interested in obtaining some in- 
formation regarding cooperage for beer, if 


and when beer is legalized. Is there in exist- 


ence an association of cooperage manufac- 
turers? Also, has there been perfected a 
package for beer other than of wood? Has 
any association or organization made a sur- 
vey as to the possible supply of white oak 
Suitable for this class of cooperage? Will 


you kindly supply us with a list of coopers 
Who make beer packages, or advise 


zs . where 
Such list may be obtained ?—INQUIRY No. 


2892. 
[To this inquirer in Louisiana has been given 
the name of Associated Cooperage Industries of 


America, St. Louis, Mo., as a source of reli- 
able information as to the status of the tight 
cooperage industry. While the inquirer does 
not state his particular interest, it is under- 
stood that he desires to make contact with man- 
ufacturers of tight cooperage who may be buy- 
ers of oak staves for this purpose. It has re- 
cently been reported that brewers along the 
Mexican border have perfected a _ substitute 
package of fibreboard; and reports say, too, that 
there is a possibility that much beer will move 
in tank cars. To anyone interested, the name 
of this inquirer will be given upon request.— 
EpiTor. | 


A Moisture Tester for Lumber 


We would like to secure a moisture tester 
for lumber. As we are not able to find the 
name of a manufacturer, will you’ kindly 
give us the information as to where this can 


be secured ?—INQUIRY No. 2889. 


{[To this inquirer, a retail lumber dealer in 
Indiana, have been given the names of four con- 
cerns which are placing on the market equip- 
ment for testing moisture content of lumber. 
This question of specific moisture content is 
becoming more important and no doubt in the 
course of time it will not be at all unusual to 
see equipment for testing moisture content of 
lumber in practically every retail yard. To any- 
one interested, the name of this inquirer will 
be given upon request.—EbITor. | 


Rift Sawing Pin Figured Oak 


Will you tell me if you have a book on rift 
sawing of pin figured oak? Also one that 
explains what is pin figured oak?—INQUIRY 
No. 2864. 

[It is assumed that by pin figured the inquirer 
refers to “patches” or “flakes” shown in quarter 
sawed oak as distinguished from the “grooves” 
or “lines” shown in plain sawed surfaces. Some 
purchasers prefer the small figured oak to the 
more conspicuous pattern, or in other words the 
wood which shows small, dense pores rather 
than the large, coarse pores which may be found 
in the same log. To quarter saw in such a way 
as to cut a large proportion of the dense pored 
wood would mean careful and studied turning 
of the log and would be up to the individual 
who is doing the work. We know of no book 
on the process of rift sawing, though there are 
chapters on this subject in most of the books 
on lumber. A pamphlet that may be helpful 
because it is profusely illustrated with plates 
showing the grain and figures of woods is 
United States Department of Agriculture miscel- 
laneous circular No. 66, entitled “The Identifi- 
cation of Furniture Woods.” There is consid- 
erable information in this booklet on the cutting 
of woods. This inquiry, from a town in New 
York State, was referred to the chief inspector 
of the National Hardwood Lumber Association, 
who advised that there is no regular rule cover- 
ing rift sawing of pin figured oak.—EbiTor. | 
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Bradley, Hanford & Co. have 
secured a mill site at Duluth, 
Minn., and will build this fall 
or next spring. They have a 
crew on the Nemadji and an- 
other on the St. Louis. 


* * . 


The dimensions of the Eau 
Claire Lumber Co.’s new mill 
at Meridean, Wis., are 40x110 
feet. It will have two large 
rotaries. 

* * * 

It is reported that the Do- 
minion Government has decided 
to create two new Provinces in 
the Northwest, to be called 
Qu’Appelle and Saskatchewan. 
The former will extend from 
the Manitoba boundary to the 
third meridian, and the latter 
from the third meridian to the 
Rocky mountains. Regina is to 
be the capital of Qu’Appelle, 


and Edmonton, of Saskatche- 
wan. 
* * a 
Menominee Movements. — In 


the Menominee ( Mich.) district, 
operations promise to be active. 
The Kirby-Carpenter Co., with 
29 camps and 200 men, expects 
to bank 70,000,000 feet of logs 
this winter, and the Ludington, 
Wells & Van Schaick Co., 55,- 
000,000 to 60,000,000 feet. The 
Girard Lumber Co. will run 
five camps, and counts on 10,- 
000,000 feet. It is said that 
Ramsey & Jones will have 12,- 
000,000 feet on the landing by 


April, and will saw the entire 
stock by the fall of 1833. The 
Bay Shore Lumber Co. will op- 
erate five camps, mostly on the 
Deer, and cut 10,000,000 feet. 
M. F. Merrick will cut 10,000,- 
000 feet, half of which will be 
sawed at the Florence mill, and 
half at the mills at the mouth 
of the river. Spies & Martin 
are to put in 8,000,000 feet, that 
firm having piled most of this 
year’s lumber cut. S. Coleman 
will bank 10,000,000 feet. The 
H. Witbeck Co. will cut about 
25,000,000 feet. The N. Lud- 
ington Co. will bank 30,000,000 


feet on the Menominee, and 
8,000,000 on the Escanaba. 
* * * 


The price paid in Michigan 
for men to go into the woods 
for the season, is from $26 to 
$30 per month and board, and 
sometimes $32. 

eee 


The Winona Lumber Co.’s 
planing mill, at Winona, Minn., 
is having 13 new machines 
added for the manufacture of 
sash; doors and blinds. 

+. * J 


It is predicted that opera- 
tions in the Chippewa valley, 
Wis., this winter will be much 
more extensive than in any pre- 
vious year. The Chippewa Val- 
ley Logging Co. has started a 
crew of 40 men to the south 
Flambeau, with utensils, ox 





teams for skidding ete. The 


‘intended conquest is 12,000,000 
feet. The Meridean Mill Co. 
has sent a crew of 50 men to 
the woods on the east fork of 
the Chippewa, to start camps, 
to be located about three miles 
from the stream. It is intended 
to put in 5,000,000 feet. 


* * * 





A Boom for Manistique. 
Articles of incorporation have 
been filed for the Manistique 
Lumbering Co., Manistique, 
Mich., with a capital of $3,000,- 
000. The incorporators are R. 
A. Alger and M. S. Smith, of 
Detroit, Mich. R. K. Hawley, 
of Baltimore, Md., and Abijah 





Weston and Alonzo Fox, of 
Painted Post, N. Y. 

* ” - 
The Wisconsin lumbermen 


are making preparations for a 
big winter’s work, and standing 
pine is changing hands at high 
prices. A few days since, 2,500,- 
000 feet changed hands at 
Neillsville, the consideration be- 
ing $12,200. The haul is four 
miles. Good No. 1 logs are 
worth $9.50, and No. 2, $7.50. 
+ iF * 


The latest advices from the 
Black River, Wis., are to the 
effect that there is a good stage 
of water in that stream and 
all its tributaries, and that the 
logs are driven out cleaner than 
they have been for the last six- 
teen years. 
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Now. when the lumber industry appears to 
be at its lowest ebb, is the time to look for- 
ward and see what is to be done about it. 
Necessity is the mother of invention, and we 
believe the present need is that each manager 
start on his constructive way as follows: 


Forget Past Losses and Look Ahead 


1. Turn attention away from the fact that 
his concern has suffered past losses, or is los- 
ing money at present. Recounting one’s woes 
results in making them more acute, and takes 
energy that should be used in overcoming the 
trouble at hand. If capital advances have been 
made, which are now shown to be unjustified, 
he must meet the issue and write them off the 
books, or, at least, forget them. If an expensive 
railroad has been built, there is nothing in this 
act which in any way furnished a guaranty 
that the equivalent cost of this construction will 
be returned. The value of a mill is not deter- 
mined by its investment characteristics, but by 
its ability, relative to the best operation in 
the industry, to furnish a product of high value 
at low cost, so that it is in a really advantage- 
ous competitive position. 


Curtailment Can Not Control Price 


2. Save time by avoiding attempts at con- 
trolling the law of supply and demand. Our 
present situation is a ghastly proof of the fail- 
ure of trying to control price by co-operative 
limitations of production generally applied 
throughout the industry. Such activity merely 
has the effect of temporarily helping basically 
unsound operations, at the expense of the sound 
ones, Eventually, the stronger concerns kick 
over the traces, and the weaker ones fade out 
of the picture—but with the result that the 
troubles of the industry have been prolonged. 


Uneconomic Advantages Hurt All 


3. Save more time, which is now being lost, 
in many cases, through feeble attempts to get 
some uneconomic legislative trade advantage 
over someone else. These attempts are fre- 
quently in the form of tariff activities. Such 
activities simply invite reprisals, and leave both 
combatants bruised and battered—for instance: 
Present upsets in world monetary exchange. 


4. Take the time and energy thus saved, add 
enthusiasm to it, and systematically examine 
his own concern to see what can be done to 
place it in a favored position with respect to 
the industry. Any accomplishment here is 
soundly founded and good for all time to come. 

Suppose he proceeds thus: 


Sales Must Precede Production 


A. Sates. This subject comes first, and is 
most important. The whole operation is built 
around the question: “What and how much can 
it sell?” It is assumed that this selling is with- 
out forcing material on the market by the ac- 
cumulation and unloading method. This proce- 
dure does not pay, as many a weary sales man- 
ager will testify. A mill must be run for the 
purpose of producing the quantity and grades 
and sizes of stocks which the sales department 
sells. It must not get the cart before the horse 
—produce as it desires, and then expect the 
sales department to sell advantageously. It 
simply isn’t being done on this market—not 
by those who stay in the game! 

Mr. Manager must now find out what mar- 
kets he can meet to best advantage, what classes 
of stock he can sell, and what quantities he 
should produce per day so as not to bring 
strain upon the market—forgetting, for the 
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time, how much his mill is supposed to pro- 
duce per day. 


Analysis of Log Values Is Necessary 


B. MATERIAL SuppLy. Now to answer the 
question: “What logs will produce the sizes 
and grades desired by the sales denartment, at 
lowest cost?” This answer includes the direct 
cost of the logs, over-run considerations, saw- 
milling costs, and recoveries in sizes and grades 
of lumber. By “direct costs” we mean cash 
outlay for log purchase, or operating of log- 
ging camp, without any fixed charges handed 
down from the palmy days when one felt that 
capital advances simply must return to the fold. 

It is not sufficient to resort to the average 
grade recovery of camp-run or raft-run logs 
by any means. Some of the most important 
secrets of success are wrapped up in the fact 
that not all logs were created either free or 
equal. It is common practice in every indus- 
try, except lumber, to use accurate methods of 
anabyzing material supplies so as to give needed 
assistance concerning what and where they can 
best be purchased. Most 
mills pay out from a 
quarter to a million and 
a quarter dollars a 
year for logs, depend- 
ing on the size of the 
mill. Is not the ex- 
penditure of such sums 
worthy of considerable 
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inspection? This idea 
applies whether one 
makes a cash outlay for 
his own logs, or for 
those of independent 
loggers. Accurate meth- 
ods have been worked 
out by our concern 
for finding the pond 
value, in any given 
market, of the important classes, sizes, grades 
and species of logs. This information is ex- 
tremely important in making successful poli- 
cies for log purchase. If one is logging his 
own timber, he should find those areas where 
he can get the largest percentage of high- 
valued salable material. Logs must be tested 
to find out what constitutes “high value,” con- 
sidering all factors. Some logs cost more to 
bring in to the mill, in the form of cash out- 
lay, than they are worth in the pond and, 
obviously, should not be taken from the woods. 
It is of the highest importance that one find 
out what classes are in this category, and that 
he know the practical means which have been 
developed for putting this knowledge into effect. 
Areas should be cruised on the basis of the 
amount of the classes of logs they will pro- 
duce, thus permitting sufficient information con- 
cerning any given area with which definitely to 
avoid operating losses in any part of the logging 
operation. 


Select Logs That Will Produce Profit 


If one is buying logs on the open market, 
he must find out what the difference in value 
is, not only between camps, but by types of 
logs from each camp. These tests have proved 
to be extremely important means of reducing 
log costs. Frequently one can pay a small 
additional sum for the exclusion of some logs 
which he does not desire, and make a much 
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greater gain in increased sales value of the 
material he wants. Several dollars a thousand 
are often frittered away through lack of basic 
information such as this. In order to meet 
present conditions, on this close market, Mr, 
Modern Manager must turn all possible ad. 
vantages to his account. 


Select Logs to Suit Product 


Even the same logs will produce widely dif- 
ferent values, depending on what type of stock 
is cut from them. Recovery tests should be 
taken to find out how to get the highest value 
from the logs to be cut, considering grade and 
size, recovery, Over-run and costs. Whether 
stock should be sold green, or dry, is another 
important question to be answered. 

Differences of as much as $5 a thousand in 
value of the same logs in two different mills 
have actually been found. In other words, the 
same logs were worth $5 more in one mill than 
in the other, due to superior knowledge of how 
to manipulate them to the best advantage. This 
case was under identical market conditions. 


Forget Capacity—Cut to Fit Demand 


C, PLant Operation. After having deter- 
mined how much to produce and what to make, 
the next thing for our manager to do is to 
balance the sawmill to fit the demand. It is 
safe to assume that the requirements are less 
than the maximum capacity of the mill. If 
there is a large stock in the yard and sheds, 
then for the present, he can plan the operation 
for a production of less than demand, and thus 
put the plant on a quick-turnover basis. 


Cut Expense by Adjusting to Output 


In considering this adjustment of the plant, 
it is most important to forget what the mill is 
supposed to produce. The important thing is 
how to make it produce effectively, from the 
standpoint of quality and direct costs, the 
amount of stock required. In spite of ideas that 
it can not be done, we stand ready to demon- 
strate that nearly every ordinary mill (100,000- 
to 500,000-foot) can be reduced in capacity 
(within reason, say 50 percent—in some cases 
more) and that operating expenses and mainte- 
nance can be lessened, so that direct costs per 


thousand will remain about stationary. This f 


can usually be done by very simple adjustments, 
such as the changing of conveyor controls, dis- 
continuance of use of some machines, skeleton 
crews on others, and inexpensive modifications 
in layout. ; 

Reduced output results in improvement in 
order application, increase in sales values, and 
lessened yard and shed costs. These latter 
cost items are beneficially affected, too, because 
the mill is planned to give a quick turn-over, 
with the result that stock moves directly out 
over the shipping platform or dock, thus avoid- 
ing handling expense around the yard and shed. 
The headsaw, when reduced volume production 
is put into effect, has more time for quality, 
which brings about improved recovery of de- 
sirable stock from the log. 


Equip for Lowest Production Cost 


In addition to the foregoing manipulations, 
involving practically no capital outlay at: all, 
our manager will then find out, through the 
detailed comparative cost data we possess, that 
some departments are not capable of produc- 
ing at the lowest cost known to the industry, 
because of layout difficulties, or because of 
equipment used. Note: He aims at the lowest, 
or less than the lowest cost known, and not 









Decen 


the av 
these 

will s 
some | 
sary, | 
ments 
more 

yentor 


Plan 


We 
do not 
expens 
planin; 
of tota 
force 1 


Hot 
ber Cc 
guide | 
attract 
illus 
showit 
door 
wall 
windo' 
extens 
as we 
pleted 
many 
The t 
tremel 
and ; 
help f 
interes 
ing f 
tages. 

The 
Lumbe 
gone 
ther i 
ductio: 
materi 
other 1 
ers. 
yan’s 
siding 
factur: 
River 
pines 
cedar. 
and in 
In ade 
facture 
plywoc 
tures. 

The 
rangin 
an apf 
or the 
more 
resort 


——_ 


Co 


De¢ 
tries ¢ 
the at 
full st 
the Cr 
chased 
ness 
The ¢ 
its loc 
prover 
buildir 
of nev 
said t! 
Sawmi 
counti 
Stacke 
to poi 
ments 








1932 








f the 
sand 
basic 
meet 
» Mr, 
e ad- 


ly dif- 








stock 
ild be 
value 
le and 
hether 
nother 


and in 
+ mills 
ds, the 
ll than 
of how 
This 
ons, 


and 


deter- 
make, 
» is to 

It is 
re less 
ill. If 
sheds, 
eration 
id thus 


tput 
» plant, 
mill is 
hing is 
om the 
ts, the 
eas that 
demon- 
L00,000- 
-apacity 
ie cases 
mainte- 
ysts per 
This 
stments, 
ols, dis- 
skeleton 
fications 


nent in 
1es, and 


e latter } 
because 


rn-over, 
ctly out 
s avoid- 
nd shed. 
oduction 
quality, 
r of de- 


ost 


ulations, 
ugh the 
ess, that 
produc- 
industry, 
e of 

e lowest, 
and not 








pecember 10, 1982 


the average. Mills go broke on average costs 
these days. A careful study of the situation 
will show that modification or rebuilding of 
some equipment, or purchase of new, if neces- 
sary, will frequently provide for the improve- 
ments desired. The money for them should be 
more than furnished through reduction of in- 
yentories by means suggested previously. 


Plan Apt Use of Inexpensive Equipment 


We wish here to emphasize the fact that we 
do not recommend the purchase of extremely 
expensive types of logging, transportation and 
planing mill equipment. Careful comparisons 
of total costs, in relation to work accomplished, 
force us to conclude that the results of each of 


AMERICAN 


the very expensive so called “modern” instal- 
tations of heavy equipment can not only be 
paralleled, but bettered, by the use of aptly 
applied inexpensive methods and equipment. 
In addition to cost considerations, the better- 
ments involved in more careful use of slower 
machines result in an elimination of waste 
which is astonishing. 

Methods above described, enthusiastically ap- 
plied to any operation known, result in three 
things: Increased sales averages, decreased log 
costs, and lessened operating cost. They give 
an operation its rightful chance to succeed. 
They hold out hope to many who gaze at the 
horizon with dimmed eyes. They have been 
applied, in a few cases, and, what is more to 
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the point, the operations using them, even to 
some extent, are the ones which are now able 
to operate when others are not. 


Cutting Coast Alder for Chair 
Plant 


Hoguiam, Wasu., Dec. 2.—The Olympic 
Hardwood Co. has moved its plant here from 
Satsop, Wash., and will start work Dec. 5, cut- 
ting alder for the plant of the Grays Harbor 
Chair Co., of this city. The hardwood com- 
pany is paying $7 a thousand for alder logs, de- 
livered at mill. Ed Davidson is manager. The 
chair factory is using 12,000 feet of alder daily. 





“Paul Bunyan’s” Log Cabin Book 


Hot from the press of the Red River Lum- 
ber Co.’s print shop at Westwood, Calif., is this 
guide for log cabin builders. Its 40 pages, with 
attractive cover, give twenty-two plans and 140 
illustrations— 
showing log cabin 
doors, interior 
wall treatments, 
windows and log 
extension corners, 
as well as com- 
pleted cabins of 
many designs. 
The book is ex- 
tremely attractive 
and a_ practical 
help for all those 
interested in build- 
ing rustic cot- 
tages. 

The Red River 
Lumber Co. has 
gone much fur- 
ther in the pro- 
duction of cabin 
material than has 
other manufactur- 
ers. Paul Bun- 
yan’s log cabin 
siding is manu- 
factured from Red 
River California 





also plans for garages, and for built-in fea- 
tures such as wardrobes, dressers, bunks, fold- 
ing tables and benches. One very attractive 


feature of Paul Bunyan cabins is the exten- 








pines and incense 

cedar. The siding is made in various widths, 
and in both the round log and hewed log style. 
In addition to the siding, the company manu- 
lactures log cabin doors, and wall panels, and 
plywood and other materials for built-in fea- 
tures. 

There are plans for many styles of cabins, 
ranging from the modest one-room cottage at 
an approximate labor and material cost of $250 
or the small guest cottage at $150, up to the 
more elaborate cabins of several rooms, the 
resort hotel or Boy Scout camp. There are 


sion ends for the logs, which give the appear- 
ance of the typical notched and crossed log end 
corners of the old log houses. The hewed log 
siding of incense cedar is an especial rustic 
type, with great appeal and practicability. 

Strip face knotty pine plywood makes an ideal 
inside wall covering. 

Quting from page 1 of the book: 

A “Suggestion Book” for those about to 
experience the joys of cabin building. 

The floor diagrams and sketches in this 
book are offered as suggestions to assist you 


in planning your cabin. The costs are ap- 
proximate, to give you a starting point in 
deciding what can be done within a given 
budget. This is as far as it is practical 
to go in a book for general circulation. 

Paul Bunyan’s 
Log Cabin Sid- 
ing, log cabin 
doors and wall 
panels are sold 
by dealers in all 
parts of the 
United States. 
Local conditions 
are such an im- 
portant element 
in building, that 
detailed plans 
and exact costs 
can not be ap- 
plied to every 
individual situa- 
tion. Climate and 
local customs in- 
fluence design. 
Carpenters in 
different locali- 
ties use different 
methods to build 
the same type of 
house, so the 
plan that would 
work out exactly 
in New England, 
for example, 
might not be 
suitable in Texas 
or Indiana. 

Lumber dealers may obtain this most com- 
prehensive and interesting log cabin book from 
the Red River Lumber Co., Westwood, Calif., 
or from the company’s sales offices in San Fran- 
cisco, Chicago, Minneapolis or Los Angeles. 

—_—_—_—— 

SAMPLE BOARDS, THEIR USE IN TIMBER SEA- 
SONING is the title of a pamphlet, No. 7, ex- 
plaining the procedure for the preparation and 
placement of sample boards, which has been 
issued by the Council for Scientific and Indus- 
trial Research, Melbourne, Australia. 





Concentrates Products of 14 
Mills for Further Refining 


DeQueen, ArkK., Dec. 5.—Among the indus- 
tries of this section which are contributing to 
the attack on the depression, and doing their 
iull share to help the return of prosperity, is 
the Creosoted Products Co., which recently pur- 
chased the plants, equipment, stock and busi- 
ness of the Home Lumber Co., of this city. 
The company has thirty-five men employed in 
its local operations, and is making many im- 
provements and enlargements, including the 
building of a huge dry kiln, and the installation 
Ol new machinery. Manager Ricarr Lockwood 
said the output of green lumber from fourteen 
sawmills in Sevier, Howard and Little River 
counties is being brought to DeQueen and 
stacked in the yards, to be dressed and shipped 
to points in Oklahoma and other States, ship- 
ments being made both by rail and by truck. 


The manufacture of culverts, which the com- 
pany has been doing on a large scale at Kan- 
sas City, will be transferred to DeQueen, Mr. 
Lockwood said, and it is exnected the company 
will make shipments of forty to fifty cars a 
month of lumber and other materials. 

The company will do a wholesale and retail 
business, and will carry a complete line of lum- 
ber, building material, hardware and highway 
material, according to Manager Lockwood. 


—_—_—_—_—_CC 
Keg Bungs and Rolling Pins 
BuRLINGTON, VrT., Dec. 5—The Canada 





Broom Handle Co. is running full time, and 
has just added 25 more workers. Orders are 
booked ahead for beer keg bungs, rolling pins 
and other products. Increased demand for bungs 
has been abrupt and heavy. A sharp upward 
trend in the call for rolling pins is credited to 
very cheap flour and more home cooking. 


Recommends More Yard Con- 
solidations 


Kansas City, Mo., Dec. 5.—In the opinion 
of E. E. Woods, secretary of the Southwestern 
Lumbermen’s Association, more consolidations 
in the retail lumber business are necessary. With 
the statement that “collectively the losses from 
operation of yards for 1932 will be large in 
our territory,” in a bulletin to the members of 
the association, he continues : 

With general construction off 75 percent, 
and residence construction off 85 percent, the 
result could not be otherwise. Until such 
time as volume materially improves, losses 
will continue. It seems only sensible that 
consolidations be effected wherever possible, 
and losses reduced. Considerable progress 
has already been made in that direction. Fur- 
ther consolidations are in order, and should 
be made before greater losses accrue. 
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Wood Industries Need Tariff Protection 


Many Shiploads of Foreign Wood Pulp Unloaded at Michigan Port— 
Californians Ask Equalizing Duties—Other Recent Import Developments 


Will Fight to Retain Tariff on 
Lumber 


\BERDEEN, WaASH., Dec. 3.—Plans for a fight 
to retain the lumber tariff, and to obtain a 
compensating surtax on goods shipped into the 
United States from nations with depreciated 
currencies, will be discussed at a meeting to 
be held here soon. The meeting will be at- 
tended by southwest Washington and Colum- 
bia River lumbermen, and by Senator-elect 
Homer T. Bone, of Tacoma, and by Congress- 
men-elect Martin F. Smith, of Hoquiam, and 
Wesley L. Lloyd, of Tacoma. Announcement 
of the meeting was made here by Congressman- 
elect Smith. It will be the first conference 
between the newly-elected senator and congress- 
men, all of whom are Democrats, and lumber- 
men of the district. 


Contend 6x6-Inch ‘Timbers’ 
Are "Lumber" 


WasH., Dec. 3.—During October 
last, the Commissioner of Customs ruled that 
timbers larger than 6 inches in the smallest 
dimetision should not be subject to the $3 tax 
as provided for lumber in the Revenue Act of 
1932. Immediately thereafter the West Coast 
Lumbermen’s Association protested and asked 
for reconsideration. The Customs Bureau sus- 
pended the order, and announced a hearing to 
be held in the near future. This hearing was 
hold Nov. 28 by the Bureau of Customs, 214 


SEATTLE, 


Federal Building, before Collector Hubbard, of. 


the local district. 

W. B. Greeley, secretary-manager of the 
West Coast Lumbermen’s Association, pre- 
sented the case of that organization, stating 
that, in this case, the association represented 
the lumber industry of the Pacific Northwest. 
Their point was to establish the definite mean- 
ing of the word “lumber” as used in the Reve- 
nue Act. His contention was that “lumber” 
as used everywhere means all items produced 
in the sawing of the log. The word “timber’ 
is used in a different sense. In one instance 
it is used as referring to the standing trees 
in the forest, and in another sense, it is used 
as meaning certain sizes of lumber. In the 
latter case, it is simply one of the many sub- 
divisions or groups of items that go to make 
up the general or broad term “lumber.” 

Col. Greeley is preparing a brief which will 
be presented to the Customs officials, and which 
will carry with it numerous exhibits of evi- 
dence, as presented by himself and various 
other witnesses at the hearing. 

The case, as presented by Col. Greeley and 
numerous witnesses, had many exhibits to show 
that lumbermen have always spoken and con- 
sidered items manufactured from a log as lum- 
ber, regardless of size. They also show that 
the various departments of the Government in 
their purchases of construction timbers, such 
as work for the Department of the Interior, 
Navy Department, War Department, and engi- 
neering bureaus, have always’ used _ the 
term “lumber” applying to items larger than 
6x6-inch as well as smaller. 

The witnesses were called to establish what 
is the recognized practice in commercial deal- 
ings, so far as the term “lumber” is concerned. 
There was a wealth of evidence submitted, but 
the Collector could find no one at the hearing 
who contended that the Treasury Department 
ruling should be upheld; therefore, there was 
no ene to cross-question the witnesses. 


Witnesses who testified were E. W. Dema- 
rest, president Pacific National Lumber Co., 
Tacoma; H. B. Van Duser, Inman-Poulson 
Lumber Co., Portland, Ore.; W. B. Nettleton, 
Nettleton Lumber Co., Seattle; C. E. Dant, 
Dant & Russell, Portland, Ore.; G. E. Karlen, 
Karlen-Davis Lumber Co., Tacoma, Wash.; 
Mr. McKay, purchasing agent Northern Pa- 
cific Railway; M. A. Wyman, Seattle; L. B. 
McDonald, contractor, Tacoma: W. D. Shan- 
non, Shannon Engineering Co., Seattle; L. O. 
McCue, United States Department of Engi- 
neering; L. A. Nelson, West Coast Lumber- 
men’s Association, Portland. 


Pulp and Paper Tariff Needed 


SEATTLE, WaSH., Dec. 3.—The current Satur- 
day Evening Post—Dec. 3—contains an article 
“Buy American” by Samuel G. Blythe, and an 
editorial, “An American Christmas,” a recom- 
mendation by the Post to the public to make 
this an “American” Christmas, both of which 
are very important to Pacific Northwest in- 
dustries, says a bulletin just issued by the. 
West Coast Lumbermen’s Assoc.ation. 

Mr. Blythe's article deals with the Smoot- 


tax of $3 a thousand board feet placed on simi- 
lar woods by the last Congress, and the $1 
tariff of 1930. 





Cheap Foreign Wood Pulp 
Enters Michigan Harbor 


SoutH Haven, Micu., Dec. 5.—A visit to 
South Haven’s harbor front at any time, day 
or night, during recent weeks would not only 
bring back to the mind of the onlooker recol- 
lections of the prosperous days prior to the 
debacle of October, 1929, but would do much 
to inspire confidence in the early recovery of 
American commerce and industry in general, 
On, one day of last week there were nine vyes- 
sels tied up at the city’s wharves, and several 
others were either leaving the: habor or were 
due to arrive. More than three hundred men 
were being employed day and night unloading 
these vessels, all of which are from foreign 
ports, and all bringing in wood pulp. The 
accompanying picture shows the harbor during 
one of its many busy days. When the picture 
was taken, three vessels were being unloaded, 
and six others were awaiting their turn at the 





Foreign boats crowding harbor at South Haven, Mich.; reminiscent of earlier prosperous days 
and prophetic of future activity when the Great Lakes-St. Lawrence waterway is a reality 


Hawley Tariff of 1930, and explains how 
through depreciated currencies various impor- 
tant countries have been successful in shipping 
goods into the United States in competition 
with American made goods, but sold here at 
less than the American cost of production; 
thus nullifying the protection supposedly given 
by the tariff to American industries and work- 
ing people. 

In the article Mr. Blythe uses West Coast 
pulp, paper and salmon as examples of Ameri- 
can industries forced to reduce production and 
employment because of foreign competition 
within the United States. 

The problem, says the association, is par- 
ticularly important to the Pacific Northwest, 
as such a large portion of its usual production 
has been in the past exported. Somehow, if 
the world-wide condition of unstable and be- 
low-par currencies and low wages continues, 
the Pacific Northwest must arrange to sell its 
former surpluses within the United States. 
Somehow it must also arrange to prevent sur- 
pluses of a similar nature, coming from depre- 
ciated currency countries, being dumped within 
the United States at less than American cost 
of production. West Coast lumber is one im- 
portant item of Pacific Northwest production 
not so affected, because of the import excise 


unloading wharf. Seven other ships were at 
that time reported en route for South Haven 
with pulp cargoes. 

South Haven’s growth in foreign shipping 
is owing in part to the activity of the paper 
manufacturing indystry of western and south- 
ern Michigan, but no doubt in larger part to 
the cheapness of foreign wood pulp. The pulp 
now being brought in is destined to paper mills 
at Kalamazoo, Watervliet and Three Rivers, 
and perhaps other paper producing centers. It 
is being moved from boat to mills via rail and 
truck as rapidly as possible. As it has been 
necessary to unload the vessels faster than other 
forms of transportation can carry it to the dis- 
tant mills, the local terminal company has beet 
under the necessity of repeatedly enlarging 1ts 
storage facilities. It has just completed con- 
structing its fourth warehouse, this being a 
temporary structure 400 feet long by 100 teet 
wide, providing space for storing an additional 
10,000 tons of pulp. Already the pulp has 
been stored in large amounts in vacant space 
availabie about the city. The building of the 
warehouses has brought welcome demands upon 
the local yards for lumber and other building 
materials, and the labor required in unloading 
the vessels, building the warehouses and trams- 
porting the pulp has contributed to a partial 
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relief of the local unemployment problem. 

The first cargoes of foreign wood pulp were 
brought to South Haven in 1931, when nine 
ships brought in 14,927 tons. Fifty-six ships 
already arrived and en route will bring the 
total for the current year up to 64,000 tons. 
Earlier years saw a number of foreign vessels 
in the local harbor, the first being from New- 
castle, England, in 1925. All brought cargoes 
of clay from that country, this material also 
being utilized in paner manufacture. 

From the viewpoint of American timber 
owners, at a time when: forest industries in this 
country are all at the very bottom, and when 
millions of men are out of employment, the im- 
portation of foreign wood pulp is far from 
welcome. 


North Europe Competition Too 
Severe for Canada 


MonTREAL, Que., Dec. 3.—A delegation rep- 
resenting British Columbia timber interests, 
which had sought an increased market in the 
United Kingdom for British Columbia soft- 
woods, announced in London tonight that its 
negotiations had broken down, and that its 
members will sail for home at once. In a long 
statement handed to the press, the delegation 
said that while it had made some progress in 
the way of extending sales, it had found com- 
petition from the timber producers of northern 
Europe set such a low level of prices in Great 
Britain that, unless some change is made in 
existing conditions, it will be impossible to ex- 
pect any material increase in shipments of Brit- 
ish Columbia timber to that country. 





Seek Equalizing Duties on 
Foreign Pulp 


San Francisco, Cavir., Dec. 3—Lumbermen 
of California heartily favor the petition di- 
rected to the President by the pulp and paper 
manufacturers of Oregon and Washington, ask- 
ing that he “in the interests of American in- 
dustry and national policy” by Presidential proc- 
lamation impose duties on wood-pulp and paper 
imports from countries that are discriminating 
against United States commerce, in such 
amounts as will equalize the disadvantages oc- 
casioned by such foreign discriminations. The 
concluding paragraph of this petition reads as 
follows : 

Because of 
merce, 
foreign 1 


the intricate balances of com- 
discriminating tariffs that deny 
arkets to the American manufac- 


turer place the American manufacturer at a 
disadvantage, which is reflected in the do- 
mestic market, thereby having a significance 
far greater than the business of the particu- 
lar market from which the American manu- 
facturer is barred. In order to offset all the 
disadvantages of foreign discrimination, it 
is submitted, therefore, that the new or ad- 
ditional duties to be imposed should equal the 


discriminating charge or the rate of cur- 
rency depreciation, whichever may be the 
greater. 


"Why Russian Lumber?" 


ProvipENCcE, R. I., Dec. 5.—In the marine de- 
partment of a recent issue of the Providence 
Journal, under the heading “Why Russian Lum- 
ber?” was printed this comment: 


More than 8,000,000 feet of Russian spruce 
has arrived in the harbor from Archangel and 
Leningrad this month, entering directly into 
competition with Canadian spruce, which costs 
no more and is also excellent lumber, used 
here largely before the advent of the Russian 
product. E. O. Chase, of Burrows & Kenyon, 
explained yesterday why the Russian spruce, 
now selling at retail from $32 to $50 per 
thousand feet, has almost completely displaced 
the Canadian product in the local market. 

“The Canadians,” said Mr. Crane, “are 
ting their lumber into the same lengths that 
they have been cutting it for 75 or 100 years, 
often sending cargoes of odd lengths, 11, 13, 


cut- 


15 and 17 feet. The market here calls for 
lumber cut into even lengths. That is the 
way the Russian lumber comes, and that is 


the answer to the question.” 


Less-Than-Inch Tariff Ruling Up 


WasuHincton, D. C., Dec. 5.—Practically all 
protested lumber tariff items are expected to 
come up for consideration at a series of hear- 
ings to be held by the Bureau of Customs in 
Seattle, Chicago and Washington, D. C., at an 
early date, and directed specifically at deter- 
mining the proper rate on less-than-inch siding. 
A former ruling on this latter was rescinded 
by the bureau on Nov. 26, and the proposed 
hearings will have the effect of throwing the 
entire question of less-than-inch stock ratings 
open for consideration. 

In announcing the hearings, 
Eble stated that he had been deluged with 
protests over the ruling, which would have 
taxed less-than-inch siding as though it had 
been inch stock. According to the commis- 
sioner, the protestants cited the position of 
resawn box lumber and other thin items that 
are apparently not covered by grading rules 
or paragraph 43 of American Lumber Stand- 
ards, on which the ruling was largely based. 

The three hearings have been so arranged 


Commissioner 
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as to give the proponents of both sides of the 
question the widest opportunity for getting full 
evidence of the hardships involved before the 
3ureau as well as the practice, rules and stand- 
ards which are supposed to govern the inter- 
pretation of the tariff act. Commercial prac- 
tice and exceptions are expected to be given 
important consideration in the final ruling. 


Lame Ducks May Revise Excise 
on Imports 


WasHINGToN, D. C., Dec. 5.—Lumber tar- 
iffs, along with other tariff items included in 
section 601 of the Revenue Act of 1932, may 
come up for reconsideration by. the “Lane 
Duck” session of Congress. President Hoover 
in his message has recommended revocation oi 
all special excise taxes, and the substitution 
of a general 244 percent sales tax on all items 
except foodstuffs. This proposal would reopen 
section 601, in which the tariffs are covered. 
What action the Congress might take im 
amending this section is problematical, but its 
reconsideration might lead to wide and varied 
changes in the existing tariffs. 





Campaign for Use of Wood in 
Public Buildings 


Tacoma, Wasu., Dec. 3.—Plans for a cam- 
paign to obtain the use of wood, where possible, 
in construction of postoffice and Federal build- 
ings already authorized for three southwestern 
Washington cities, were discussed at a meeting 
held here yesterday by the wood promotion 
committees of the Tacoma branch of the Loyal 
Legion of Loggers & Lumbermen and the Ta- 
coma Lumbermen’s Club. The buildings in 
question already have been authorized by Con- 
gress for Kelso, Montesano and Shelton. Roy 
J. Sharp, manager Mountain Lumber Co. and 
chairman Tacoma Lumbermen’s Club commit- 
tee, presided. W. F. Shaw, trade extension 
manager for the National Lumber Manufactur- 
ers’ Association, and J. E. Mackie of Portland, 
Ore., engineer for the same organization, at- 
tended the session. 


PorTLAND, OreE., Dec. 3.—Lumbermen here 
have been aroused to indignation on discover- 
ing that specifications for new Federal build- 
ings call for aluminum interior finish, even in 
such lumber producing centers as Longview 
and Hoquiam, Wash. Protests will be for- 
warded to Washington, D. C. 


Now Is Truly a Bargain Time for Home Building 


One of the outstanding features in dwelling construction costs. For 1929. 
of the annual convention of the example, it was found that in Mr. Wilbur and 
National Retail Lumber Dealers’ March, 1932, the house could be clearly 


Association, as was reported briefly 
in the Nov. 12 issue of the AMERI- 
CAN LUMBERMAN, was a talk by 


built for 24 


percent less than in 





The figures, as compiled by 
presented so 
in the charts, were as they 
appear in the accompanying table. 


; se z a Cost Cost Percent Cost 
Hawley W. W ilbur, of the W ilbur Marehand August, Decrease March, 
Lumber Co., West Allis, Wis., on April, 1929 1930 from1929 1932 
the opportunities for impressing Excavating ............ $100.00 $ 65.00 35 $ 50.00 
upon prospective home builders the GI aR ere ees a 601.39 530.50 12 490.00 
fact that now is truly a bargain Millwork .............. 875.27 700.00 20 645.00 
i : < . y en er ee 917.76 790.00 14 673.00 
time. In connectio é 2 x Lumber - i - 917.76 790. 
agg lcs - " = his talk, Carpetiter Labor ........ 614.66 554.66 10 400.00 
‘© Presented some illuminating plastering ............. 335.00 325.00 3 325.00 
charts, showing, by actual figures, pPlumbing............... 483.00 475.00 2 400.00 
comparative costs on the same type Heating and Tinning... 250.00 210.00 2 200.00 
ot building erected in 1929, 1930 Painting ............... 400.00 335.00 16 280.00 
and 1932, Finish Hardware ...... 58.00 38.00 35 38.00 
Mr rs . 7 Rough Hardware ...... 39.95 39.00 ae 35.00 
| e W ilbur took a 6-room and MPMI, icon Gk bSrae wiatcreeh 98.00 88.00 10 85.00 
ath frame building, built in 1929, "ee a le 45.00 34.00 24 34.00 
on which he had all construction Gas Service ............ 34.45 34.45 - 32.00 
costs, and asked the same contrac- Electric Fixtures ...... 80.00 60.00 25 50.00 
tor to duplicate the house. The Shades | err ee 30.00 20.00 33 20.00 
contractor submitted his guaran- Surveying ............. 8.00 8.00 8.00 
a as = " we - 97 OF 97 Oo: 97 OF 
teed cost figures. As indicated by arn Seco ies tetas Bae — —— 
this contractor’s guaranteed fig- 646008 0 OE we &O bie 9.0 2.0 hs 9.0 
ures, there has been a steady down- $5,013.33 $4,349.46 13 3,807.85 


ward trend, typical of the decline These 


figures do not include the contractor's profit. 


The figures as presented by Mr. 
Wilbur at the convention have been 
included in a bulletin sent out to 
its members by the National Re- 


tail Lumber Dealers’ Association, 
Percent = with this suggestion: 

a Possibly the same cost compari- 
1929 son as above given holds for your 
o community. At any rate, the in- 
50 . formation is worth studying and 
a“. thinking over. The whole country 
ep is talking of revival of business 
ae with the advent of lower commod- 
36 ity costs. If construction costs are 
es lower, let the consumer know it, 
17.2 and likewise let him consider that 
<0 it is better by far to build under 
30 such advantageous conditions than 
oe to wait until construction costs 

ana have moved to higher levels. 
24 A revival in building activity 
7 without doubt will bring with it 
37.5 at least a slight advance in prices 
33 of both materials and labor. This 
practical certainty affords a splen- 
did opportunity for dealers to do 
—— some effective sales promotion 
24.03 work directed to prospective home 


owners. 
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Several years ago, Carl Tros- 
tel, who operates a yard under 
his own name in Ft. Collins, 
Colo., re-entered the lumber busi- 
ness, after being engaged in 
other occupations for some time. 
He took a deep interest in the 
physical plant, and designed it 
for labor and storage efficiency. 
Especially we noticed the vary- 
ing sizes of the bins. In a good 
many yards Mr. Trostel had 
seen some bins full and some 
half empty—not because certain 
items had been sold down and 
not replaced, but because the 
standard set-up of stock, de- 
veloped by practice, did not fit 
the storage space allotted to it. 
The result was a wastage of 
space, and an appearance of 
broken lines. It seemed to him 
that, while this isn’t the worst 
fault possible in a yard, still it 
might as well be taken into ac- 
count in building one. So he 
settled in advance just about the 
amount of each item that would 
fit his probable trade, and set 
the bin partitions to hold it. So 
far, his preliminary estimates 
have been well borne out in prac- 
tice. Storage space fits eco- 
nomical buying practice and 
average sales. 


Marking Size, Grade and 
Price—Each bin is marked with 
a placard, or rather a neatly 
painted rectangle of board, bear- 
ing the size and grade of stock 
carried in that bin. He hopes 
that eventually it will be pos- 
sible to add the price. Up to 
the present, prices have shifted 
too much to make this feasible. 

“I look forward to a time,” he 
said, “when public law and pol- 
icy will permit the setting of 
uniform retail prices, reached by 
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The huge ranching empire of the western plains has many 
scenes like this, of cattle being raised on the endlessly 
sweeping expanses of low divides and wide, shallow basins 


agreement, with a representative 
of the public or of the Govern- 
ment sitting in at the con- 
ference. It seems reasonable to 
think that this can be done with 
fairness to all parties. I don’t 
like a situation in which com- 
petition turns so. exclusively 
upon prices. Costs of stock and 
of local service are, or should 
be, about uniform. There 1s a 
margin of profit that. under nor- 
mal conditions, would be fair to 
all concerned. I’d rather see the 
so called competitive’ efforts 
centered in other factors—sales 


ability, understanding of the 
community and of individual 
needs. I suppose every dealer 


knows, or has heard of, places 
where competitive efforts are so 
exclusively centered upon price 
that no one, not even the dealers 
themselves, had any reliable idea 
of price levels. In that case the 
hard-boiled buyer, who plays 
dealer against dealer and who 
makes endless trouble and an- 
noyance, succeeds in getting the 
most favorable terms, while the 
good customer, who pays the 
price asked, is penalized for be- 
ing a good customer, and actu- 
ally helps to pay for the stock 
got by the trouble maker. That’s 
a situation which doesn’t build 
confidence in the industry. 
Agreed prices, with the public 
sitting in by official representa- 
tive at the conference, might be 
one way of helping build that 
confidence.” 


A Veteran Colorado Dealer 


—Mr. Trostel tells us that sales 
volume in Ft. Collins had been 


r 








fairly good until mid-summer. 

E. G. Steele is, I believe, the 
veteran dealer in Ft. Collins. He 
has operated a yard here for 
many years, and has built him- 
self deeply into community in- 
terests and enterprises. He has 
seen the ups and downs of the 
local lumber industry, and, while 
he frankly doesn’t care for the 
beauties and rewards of a world 
depression, takes the situation 
with a grim humor, as a veteran 
usually does. A man who has 
been under fire before may not 
care to hear the whistle of 
bullets in an economic uprising, 
but at least he isn’t taken by 
surprise, as a raw recruit is 
likely to be, and he is pretty 
sure that the end of the business 
world isn’t arriving. The Steele 
organization has been adjusted 
to the situation. While, naturally, 
he didn’t tell the department 
that fact, we are ready to guess 
that Mr. Steele is making the 
most of the situation, and has 
his eyes and his plans set on a 
better period to come. 

Like several other of its neigh- 
boring towns, Ft. Collins is a 
mixture of farmers’ town, resi- 
dence point, financial center and 
the like. The State’s farm col- 
lege is located here, and con- 
tributes extensively to local in- 


come. While we were in the 
Steele yard, a member of the 
faculty came in to purchase 


white cement. Probably he was 
a good teacher, but he didn’t 
have the average farmer’s real- 
istic information about the cost 
of building information. Mr. 


Disbrow & 
Co.'s yard 
at Chey- 
enne, Wyo., 
is attractive, 
| sheds being 
around 
three sides 
of a square, 
with lattice 
fence in 
front, and a 
sash and 
door factory 
| is operated 
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The Capital City of Wyoming fF 
Western Ranching and Farming : 


Steele made the sale, and said 
that the college was a pretty 
good customer. An agricultural 
college naturally uses more 
building materials than does a 
liberal arts college. The institu- 
tion is highly valued in the 
town. 


Competition of a Small Saw- 
mill—I. Irl Mawson operates a 
yard which he built some nine 
years ago—an efficient looking 
plant. Business was not s0 
rushing at the time and Mr. 
Mawson thought that the over- 
conservatism of the banks had 
something to do with it. Some 
farmers were trying to save 
money by buying lumber from a 
mill located not far away, a con- 
cern cutting native timber. A 
person can hardly hold it against 
a farmer who tries to save 
money at a time when money is 
so hard to come by. We know 
nothing about this mill. not even 
its name, and perhaps we do it 
an injustice when we guess that 
the money it saves its customers 
in through-freight, is lost and 
more than lost in the cost of 
local hauling, faulty manufac- 
ture, incorrect grading and bad 
texture of small-log products. 
Your average farmer in the Corn 
Belt and on the plains likes lum- 
ber of good quality. He builds, 
or at least helps to build, his 
structures, and he dislikes to see 
poor stuff used. If, in the last 
two or three years, he has 
turned to lower grades, it will 
be pretty hard to convince this 
department that he does so will- 
ingly. It is a measure of the 
expedients he is forced to prac- 
tice in order to “get by.” 

In addition to growing sugar 
beets, the farmers near Ft. 
Collins engage rather largely in 
the sheep industry. They buy 
lambs in Nevada or Wyoming, 
and feed them out. 

W. M. Bevington, of the Gould 
Lumber & Investment Co., told 
us that here, as in practically 
all other farming sections, 4 
huge replacement market is de- 
veloping on the farms. Everyone 
who has driven through the 
country anywhere knows that 
this is true. It becomes more 
and more clear that a highly im- 
portant future factor of the lum- 
ber business is involved in farm 
recovery. So called “farm re- 
lief” is involved in the matter, 
of course. But the plans that 
usually bear that name are, after 
all, but pushes or even nudges 
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OF THE R E TA IL E R Lumber Yards 


A Yard Built to Hold a Standard Stock 


What About Younger Business Executives? 


toward betterment. Unless farm- 
ing can recover its ground in the 
main on its own power, and can 
take its place again as a major 
industry, a painfully large part 
of the retail lumber market will 
be lost to us. No one really can 
tell about this until events actu- 
ally work themselves out. We 
have heard lumbermen in rural 
sections express doubt whether 
farming will ever be more than 
a sort of “peasant occupation,” 
something which we surely hope 
isn’t true. 

Mr. Bevington handles hard- 
ware and paint. He says that 
paint has been a good line, and 
that he expects it to be still 
better. Paint is one of the first 


served almost a generation in 
the United States Senate, and 
was long the chairman of the 
committee on military affairs. 
General Pershing is the Sen- 
ator’s son-in-law. The local army 
post, located on the outskirts of 
Cheyenne, has been renamed 
Fort Warren in honor of the 
Senator’s long service in direct- 
ing military policy. 


The Suave Great West — 
Cheyenne has the swing and 
breeze of the Great West. But, 
if you are about to visit it for 
the first time, don’t look for the 
roaring qualities of the movie 
West. Instead you’ll find beauti- 
ful streets and ‘sophisticated 


while it is in progress, thousands 
of people from all parts of the 
United States are in attendance. 

The lumber stories told us in 
Cheyenne checked pretty well 
with the stories told us recently 
half way across the country. In 
the office of the Grier Lumber 
Co., for instance, where we met 
W. R. Grier and R. S. Grier, we 
heard that the lack of building 
money is checking some of the 
business that otherwise would 
have materialized during the 
recent building season. Some of 


the building loan concerns seem 
to have departed from conserva- 
tive principles during the boom 
and to have made over- 
We’ve heard the 


days, 
liberal loans. 
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CARL TROSTEL, 
Ft. Collins, Colo.; 
Who argues for fairness 
of legally agreed upon 
uniform retail prices 


C. ARTHUR 
BLACK 


agencies of which a _ person 
thinks when he wants to put his 
buildings into good condition. 

The Boise-Payette Lumber Co. 
has an extensive yard here. As 
has been mentioned before, this 
powerful company has many 
yards in Colorado. 


Crossing Into Wyoming— As 
a person drives northward across 
the plains country, the moun- 
tains gradually withdraw to the 
horthwest. This department 
happens to like the plains, with 
their endless sweeps and low di- 
vides and vast, shallow basins. 
While they do dwarf an indi- 
vidual to an atom, they at least 
give him plenty of room to ex- 
Press himself. 


As we crossed the Colorado 
line into Wyoming, we soon 
came to Cheyenne, capital and 
largest city of the State, and 
banking and commercial center 
for a huge empire extending 
horth and west. This is a coun- 
try of big ranches. In fact we 
are told that about three ranches 
Surround the city for a distance 
of many miles. One is the ranch 
of the late Senator Warren, who 


P. J. 
BLACK 


N. P. 
BLACK 


of the P. J. Black Lumber Co., Ft. Collins, Colo. 
P. J. BLACK, in the center, is father of the C. 


Arthur and N. P. 


people, dressed about as business 
and society people dress in New 
Jersey and Massachusetts. True, 
you'll see an occasional wide hat 
and, once in a long time, a pair 
of cowboy boots. And if you 
happen to be there in mid-sum- 
mer, when the Frontier Days 
celebration is in progress, you'll 
see ranch regalia everywhere. 
This celebration is a glamorous 
event, and brings to town the 
best riders and ropers of the 
great ranching empire. There is 
a big park equipped with grand- 
stand, race track, barns and the 
like, devoted to this event and, 


The Grier 
Lumber Co.., 
of Chey- | 
enne, Wyo., | 
is in the | 
country | 
of huge 
ranches, | 
and during | 
the period | 
of farm 
depression | 
it appre- if. 
ciates the 
importance 

of Federal 


expenditures | 


GROVER PEYTON and E. G. STEELE 
Steele Lumber Co., Ft. Collins, Colo. 
MR. STEELE is a veteran who knows how 
to shape his plans to make the most of a 

situation 


same story in scores of places in 
many States. 

The Griers, like other local 
lumbermen, were hoping for 
some collateral activity from 
Federal jobs. A veteran’s hos- 
pital was in progress, an office 
annex to the post office was be- 
ing built, and some work at Ft. 
Warren had been authorized. 
This last consisted of houses for 
non-commissioned officers. The 
army post is a little city in it- 
self, widely spread out over the 
plains. These Federal jobs don’t 
mean much directly to local lum- 
bermen. Competitive bids, gath- 


on the 


Western Plains 


ered all over the country, make 
it quite sure that some person 
will bid away down. While we 
don’t know how it is in Chey- 
enne, there are many lumbermen 
who are not anxious to make 
sales which must go past so 
called Government inspectors. 
Such inspectors have been sus- 
pected of making decisions by 
inspiration rather than by rules. 
In any event, many a lumber- 
man has regretted the day when 
he got such a job. But none the 
less, building activity is a good 
thing, means payrolls, and sets 
a living example that may en- 
courage private building. 


A Widely Known Western 
Yard—tThe P. J. Black Lumber 
Co. is one of the old and well 
established yards in the city. 
Mr. Black is a veteran lumber- 
man, still active, with something 
like a half century of experience 
behind him. His two sons, C. 
Arthur Black and N. P. Black, 
are associated with him. This 
company has a handsome office, 
shingle covered, the sales lobby 
being finished in knotty pine. 
This sales department is a 
highly attractive place, full of 
light, and with ample space for 
effective display of specialties 
and building features. 

The company has done much 
financing of customers with its 
own money, and it has been 
offering this service for a good 
many years. The Blacks, as I 
understand it, make use of local 
financing machinery so far as it 
will extend, and simply supple- 
ment outside services with their 
own loans. They stated that 
building and loan associations 
that stayed rigidly by conserva- 
tive standards have come 
through the depression pretty 
well—not without troubles, to be 
sure, but without getting into 
real danger. 

One of the younger men said 
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he believed that the last three 
had given the industry 
some painful but needed educa- 
tion in the field of management. 
“I begin to be pretty sure,” he 
said, “that a considerable part 
of the troubles of the depression 
were stacked up for us by the 


years 
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the volume of ’29 and ’30 would 
increase to a point that would 
make the plants and the serv- 
ices profitable. We know now 
that they took that pitcher to the 
well once too often. Of course 
the cautious suffered for the mis- 
takes of the reckless, but that’s 


tion. This comparatively new 
building development is becom- 
ing pretty well understood in 
Cheyenne. 

F. M. Gardner, of the Mawson- 
Peterson Lumber Co., stated that 
he counted upon the Federal 
building in the city to create in- 
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Payette Lumber Co., also spoke 
of the big building as a source 
of local encouragement. When 
this department expressed re. 
gret over missing the Frontier 
Days show, and wondered if the 
dividing up of the ranches might 
not reduce the talent available, 


behavior of so called business’ the point. The reckless did make terest in house building and re- Mr. Lamm bade us to be of good 
executives, about thirty years the mistakes. Maybe that’s what pair. A dwelling house may not cheer. The ranching area ig 
old, whose total experience had the business cycle is; the ac- seem to have much in common’ enormous. and the riding and 
been with a rising and expand- cumulated over-optimism of men with a postoffice or a hospital, roping is getting better than 
ing market. They knew little who have never seen progress go but the latter at least remind ever. He thinks the show will 
or nothing of general reverses, into reverse.” the public that construction ts last for many years, and per. 
and succeeded in convincing still possible. If the sight of haps even for generations — as 
themselves that the business A Practical Architectural De- Niagara can remind a housewife long, in fact, as cattle are han- 


cycle had been repealed. Having 
this belief. they of course ex- 
panded plants and services and 
overhead costs, until the setup 
reached a point where even the 
volume of 1928 could 
carry it. This didn’t worry 
them, for according to formula, 


tains an 


plaining 


partment—This company main- 
architectural 
ment equipped to help customers 
who don’t want to go to 
pendent architects. 
hardly of our call, 
ing done by the Blacks was ex- 
the values of 


depart- in the bathroom, 
mind a_ householder 
better mend the 
porch roof. 


inde- 
At the time 
the advertising be- 


insula- O. J. Lamm, of 


that she left the water running 
the sight of 
army post construction may re- 
that 
leak in the 
The head 
this yard is in Colorado. 
the Boise- 


dled in the great open spaces of 
the West. 

Disbrow & Co. operate a sash 
and door factory, and also a re- 
tail yard. The latter is an at- 
tractive place, with sheds around 
three sides of a square, and a 
white lattice fence in front. 


he’d 


office of 


Dealer Adds Electric Appliances to Stock 


DRUMRIGHT, ORKLA., 
Lumber Co., here, 
few weeks ago. 


Dec. 5.—The Home 
held a “fall opening,” a 
The event attracted a great 
deal of local interest, having been announced 
by a double-page advertisement in the local 
newspaper, and was a great success in every 
way. Comment of L. E. Shanks, president of 
the company, was: 

“We received a very good response from this 
advertisement, and our customers increased in 
number fifty percent as a result of our general 
activity and advertising during that period.” 

The advertisement referred to, heralding the 
“opening,” stressed modernization of the old 








the buying strike becoming more acute. The 
management had one of two courses to follow; 
either to leave one man in charge and do busi- 
ness on as little overhead as possible, or to 
expand into other lines of merchandise and 
enlarge the organization into a sales force 
covering every prospect in the territory. Since 
nothing could be gained by the first plan, the 
alternative was decided upon, and the main 
building of the firm was remodeled from the 
old-fashioned lumber-yard office into a modern, 
home-like building representative of the com- 
pany name. 

After looking over the field of possible mer- 





building material lines undoubtedly the Home 
Lumber Co. will get its share of the increased 
trade. 

Mr. Shanks says that present indications are 
that the company will finish 1932 “in the black,” 
and will be in good position to profit by any 
improvement in general conditions. 





Mills Resume Operations 


Trout, La., Dec. 5—The Trout hardwood 
mill, one of the enterprises of Frost Lumber 
Industries (Inc.), Shreveport, La., again is in 











Showing office and warehouse building of the Home Lumber Co., Drumright, Okla., before (at 


home as “an investment that does not call for 
more margin and that pays big dividends.” 
Special attention was called to the company’s 
new plumbing and electrical departments. The 
Llome Lumber Co. handles radios, electrical 
refrigerators, electrical appliances and plumb- 
ing, in addition to “Everything to Build a 
Home,” which slogan appears on its business 
stationery. 

Originally organized to participate in a real 
estate development program, the Home Lum- 
ber Co. found itself in 1930 with the loss of all 
business from new building because of loan 
conditions and declining real estate activity. 
Having been organized only a short time, it had 
not had time to develop a wide retail trade. 
Faced with the loss of the only business it had 
depended upon, the management began a suc- 
cessful campaign for local trade. 

The prospect for 1932 was not very bright 
as a survey of the oil companies indicated a 
smaller volume from that source and local busi- 
ness could hardly be expected to pick up, as 
every lean agency was closed to the public, and 


chandising lines it was decided that the electrical 
industry offered the best hope, in connection 
with building materials. The first six months 
of 1932 was more experimental than aggressive 
action, and at end of that time sales of electrical 
appliances had equalled those of all other mer- 
chandise. Being then convinced that the plan 
would work, a general line of electrical ap- 
pliances and fixtures was added, the leaders 
being radios, washing machines and refrigera- 


tors. Plumbing supplies were also added and 
a sales force of five men began an active 
house-to-house and person-to-person _ solicita- 


tion. 

The result has been an increase in all lines 
over what would have been otherwise obtained, 
and the electrical lines have become about 
seventy-five percent of the total business. In- 
stead of taking care of three people, forty-six 
persons (this includes families of employes) 
now depend wholly or largely on the Home 
Lumber Co. for livelihood. Good will and trade 
prestige has been established that money could 
not buy, and when business improves in the 


left) and after (at right) recent modernizing 


operation after being idle for four months, thus 
giving employment to 175 men. 

DEWEYVILLE, TEX., Dec. 5.—The hardwood 
plant here of the Peavy-Moore Lumber Co. 
again is in operation on a_ 60-hours-a-week 
basis, employing 75 men and producing an av- 
erage of 35,000 feet of lumber daily. To furnish 
light for the plant and for the sawmill town, an 
electric light plant is being installed. 





Rapip City, S. D., Dec. 3.—Operations have 
been resumed at the plant here of the Warret- 
Lamb Lumber Co., which has been idle for sev- 
eral months, and all of the employees have ré- 
turned to work. Anticipating an increased de- 
mand for lumber in the near future, the plant 
has been put in operation to replenish lumber 
stocks, most of which were destroyed by fire 
some time ago. 


Woop THAT BENDs and is elastic like rubber 
is a new product of the chemist. 
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Lumber Dealer Is “Hero” of Comic Cartoon Strip 


The modern wisecrack, “I'll see you in the 
funny pages,” is more than an idle jest when 
spoken by Henry Elba Eastman, lumber and 
coal dealer of Platteville, Wis., who is really 
the inspiration of a popular comic strip appear- 
ing in various newspapers of the country. 

This cartoon strip, “Napoleon and Uncle 
Elby,” is appearing daily in The Milwaukee 
Journal, and as a result “Uncle Elby” East- 
man is the most widely pictured person in the 
State. The artist of the strip is Clifford Mc- 
Bride, of Altadena, Calif, who is a nephew of 
Mr. Eastman. 

Artist McBride admits that when he first 
began to draw the strip he did not have any- 
one in particular in mind. Then one day it 
octutred to him that he was coming pretty 














-_——_S 


close to his uncle. After he had discovered the 
resemblance, McBride started to call his car- 
toon character Uncle Elby. Mr. Eastman gets 


a big kick out of being in the funny pages. 


“Uncle Elby,” the lumberman, has all the 
characteristics of the comic strip character. He 
is a short, stocky, ruddy-faced figure, with soft 
hat, bow tie, rim spectacles and all the distin- 
guishing marks. He has been in the lumber 
and coal business in Platteville for the last 38 
years. He looks very much like himself, being 
5 feet 6% inches tall and weighing 235 pounds. 

The dog appearing in the strip was purchased 
on Rodonda beach about two years ago. He's 
a St. Bernard and when acquired was 18 
months old and weighed 114 pounds. Now he 
has grown up and weighs approximately 250 


pounds. After McBride got the dog he asked 
the school children to help name it. The ma- 
jority who voted favored “Napoleon” and that 
was the name selected. Napoleon is the car- 
toonist’s inspiration because of the things he 
does playing with the children; and his canine 
ways supply plenty of ideas for the cartoons. 

“Uncle Elby” says he can’t draw pictures 
but that he does enjoy a good time and likes to 
take care of the lumber and coal business, which 
belongs to him and his brothers. He gets much 
amusement out of figuring in the cartoons. In 
his office he has whole reams of the prints 
made by his nephew. As often as he can, he 
takes a trip to California to visit the McBride 
home at the foot of Mount Wilson and talk 
over ‘the cartoon business. 
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Reproduced by permission of Milwaukee Journal 


A typical comic strip episode in which the incredibly “dumb” but excessively affectionate Napoleon brings disaster upon Uncle Elby 


Plan Proves 


J. Ross McClure went to bed one night, but 
he couldn't sleep. The old “sheep and fence” 
stunt failed to work, and so did every other 
stunt he could think of. So he started to talk 
business to himself. Out of that session 
emerged a new system of selling oak flooring, 
a system that the Simpson-McClure Lumber 
Co., Galesburg, Ill., has found most productive 
of orders. 

He went down to the office the next morning 
and ordered, among other items in a car of 
lumber, 5,000 feet of No. 1 common oak floor- 
ing, and he told the manufacturer that he 
wanted it good. He advertised to Galesburg 
citizens that he would sell them enough of this 
“Simpson-McClure Special” oak flooring to 
cover a room 12 feet square, for $7.68. If 
their room was a little smaller, the price would 
be a little less; if a little larger, the price 
would be proportionately greater. They could 
have either 1'%4- or 2-inch stock, and if they'd 
come in to the store, they could see what each 
kind would look like on the floor. 

Result: Twice the amount he had ordered 
was sold before the car arrived. It has been 
a best seller ever since. 

Mr. McClure ascribed the popularity of this 
plan to the ease with which the customer could 
find out the price he would have to pay, and 
what he would get for his money. “If we 
quoted him a price on so much a thousand feet,” 
the lumberman said, “he probably would mul- 
tiply the length of the room by its width, and 
come down here with the idea that he knew 
how much flooring to buy. Then when we told 
him that he would have to add a third to that 
for matching, he’d find out it would cost him 
more than he had expected, and he would 
Probably be annoyed and decide not to put the 
new floor on, after all. This way, he has a 
basis he understands, and he likes it. He has 


no fear of being embarrassed by not having 
enough money for what he wants to buy. He 
comes in to see what the flooring looks like.” 

When the customer does come in, Mr. Mc- 


Stimulant to Flooring Sales 


Clure does not use a piece of flooring to show 
him what it looks like and let the customer 
use his own imagination as to what it will 
look like on the floor. Instead, the lumber- 
man takes one of two display panels that are 
leaning against the counter, and drops it on 
the office floor. Each panel is 3 feet square, 
and is laid in the regular flooring manner, 
furring strips, with ordinary subfloor on top 
of them, and %-inch oak flooring on top of 
that, finished in the manner customary for oak 
flooring in homes. A strip of molding, with 
quarter-round, around the edges gives it a 
good appearance and makes it easy to handle. 

The customer can look at the flooring, and 
can stand on it, and, in short, can give it the 
“floor test.” He can determine whether he 
prefers 1%- or 2-inch width. He need not 
worry about the grade, for the “Simpson-Mc- 
Clure Special” name takes care of that; it has 
come to mean something, both to customers 
and to yard organization. 

It is easy for him to trade at the Simpson- 
McClure yard. So he, multiplied many times, 
does trade there. He finds quality lumber and 
specialties at this place, for Mr. McClure be- 
lieves he can not afford to sell cheap mer- 
chandise. 

“If we did sell poor quality at a poor quality 
price,” he explained, “this is what would hap- 
pen. Suppose a man came in to buy a roof 
for his home. I'd try to sell him a good roof, 
but he wouldn't pay the price. He’d keep beat- 
ing the price down, until it suited him, but 
the roof wouldn’t be any good. But he would 
buy it, and think he had a real bargain and 
was a good trader. The new roof would at- 
tract attention in the neighborhood. Later one 
of his neighbors might come to him and say, 
‘You bought a new roof a while ago—where 
did you get it?’ and you know what the 
answer would be: ‘I bought it from Simpson- 
McClure, and it’s no good.’ He wouldn't say 
anything about the low price he paid and that 
he had refused to pay for the roof he should 





have had. And so his neighbor would not 
even come near our place, for fear we'd sell 
him a roof that was no good, too. 

“But suppose we manage to make this first 
man see the advantage of paying for a good 
roof, even though he does kick at the price. 
He puts it on, and again the neighbor comes 
to ask about it. ‘I got it down at Simpson- 
McClure’s, and they charged me an awful price 
for it, but say, it’s.a wonderful roof!’ That 
way the neighbor would not be scared away, 
and we would get a chance, at least, to show 
him the difference in roofing. Galesburg is a 
quality market, and we can sell the grades that 
people really need.” 

The lumberman keeps a large stock to sup- 
ply these needs, but even this is small in com- 
parison to what is maintained in normal times. 
He maintains a complete assortment, but many 
of the bins in this yard, as in other yards 
everywhere, are not very heavily loaded. One 
item of interest is ZMA treated lumber. He 
had a car of it, but most of it has been sold, 
for grape arbors, coal-mine shafts, sign posts, 
and other uses which expose the boards and 
timbers to unusual hazards, such as in places 
where there has been trouble with termites. 
Home-owners coming to the yard to buy their 
own lumber express a liking for it, because it 
is not discolored, is odorless, and can be 
painted. It has been used to some extent in 
new house construction, as a preventative. 





Milwaukee Faces Housing 
Shortage 


MitwauKkee, Wis., Dec. 5.—Results of a 
comprehensive survey of housing in Milwaukee, 
made recently by the building inspection de- 
partment, indicate that, unless building condi- 
tions improve, this city will have a shortage of 
6,219 family dwellings, capable of housing 25,- 
900 persons, by the end of 1933. 
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Retailers Round Table 














Fall Handle Sale" Proves a 


Good Drawing Card 


“During these times it keeps one guessing 
to keep customers coming into one’s place of 
business,” said N. J. Lutz, resident manager of 
the A. L. Scott Lumber Co.’s yard at Du Bois, 
Neb.; this company being an operator of coun- 
try lumber yards and hardware stores, with 
headquarters at Topeka, Kan. 

One of the plans recently put into effect by 
Mr. Lutz for attracting trade to his yard was 
the holding of a “Fall Handle Sale” during 
the first week of November. Mr. Lutz was 
enthusiastic over the results of this sale, re- 
marking, “If other dealers would put on a sale 
of this sort I know it would be a mighty in- 
teresting thing for them. These sales bring 
both old and new customers to one’s store.” 

Mr. Lutz speaks from experience, as this 
was the third handle sale held by him since 
April, 1931. “Each sale has been a success,” 
said he, “these events not only bringing buyers 
of handles into our yard, but also enabling us 
to make sales of other items. We had our coun- 
ters full of attractive items, and never passed 
up a chance to suggest other items during our 
handle sale.” 

The sale was advertised by means of hand- 
bills, these reading in part as follows: 

“We have set aside the first week in No- 
vember for our Fall Handle Sale. It will pay 
you to wait until that week to lay in your sup- 
ply of handles for this winter. We have ham- 
mer, axe, maul, pick, sledge and machine ham- 
mer handles. There will be thirteen real bar- 











Unloading a car of lumber is no 
hard job at the yard of the Wright 
Lumber Co. (Inc.), Jacksonville, IIl., 
for this 144-ton General Motors truck, 
driven alongside the car, becomes a 





platform from which lumber may be 
handled easily to either the lower or 
upper shed levels. Charles N. Wright, 
president of the company, keeps a 
well-rounded stock of quality products 
in these well-built sheds, for this firm, 
which was started four years ago, has 
a quality clientele—mostly farm trade. 











gains to choose from. Pick any or all, and you 
will not he disappointed.” These bargains were 
listed as follows: 


Good Hammer Handles, each 9c, 2 for lle 
12-14-16 inch Machine Hammer Handles 
Each, llc, 2 for 19¢ 
Assortment of 12-14-16 inch, 3 for 27¢c 
Maul and Sledge Handles, each 28c 


Hammer Handle Free 


Hammer Handle and 1 in. Harness Snap 10c 
This is a Snappy Bargain 


Axe Handles, each 17c, 2 for 3lc, 3 for 43c 


A limited number of Nourse dressing sticks 
for husking mittens and gloves and a Ham- 


mer Handle for 23c 
Select 2nd growth hickory Axe Handles, 
single bit, oval or octagon style, each 30c 
Pick Handle for 38c and a 20c Hammer 
Handle at bargain price of 49c 
Second growth octagon Hammer Handles 
Each l4c or 2 for 26c 
1 Axe Handle, 1 Hammer Handle and 12 qt. 
good galv. Bucket, the 3 for 43c 


Hammer Handles, each 9c, 2 for lle and if 
bought with a box of pig, shoat or hog rings 
All for 20c 


Boy’s Axe Handles, 2lc, with 25c Pocket 
Knife, 38c. Limited number; come early. 
25c Axe Handle and Hammer Handle 26c 


All handles and bargain combinations were 
sold for cash only, and the yard was kept open 
on Wednesday and Saturday evening for the 
convenience of customers. An advertisement 
containing the same text as the hand bill was 
run in the local paper a week before sale. The 
handbills were placed in all automobiles com- 
ing into town. 

During the sale week 159 handles were sold, 
the total sales of that item amounting to $20.52, 
but cash sales for the week totaled $61, the 
balance being for small items sold from what 
Mr. Lutz calls his “suggestive counters.” The 
handles sold included 25 from old stock, hav- 
ing slight crooks or minor defects, which were 
sold at very low prices. 

“The sale leaves us with 112 handles on 
hand,” concluded Mr. Lutz, “which is just a 
nicely assorted stock to carry us through the 
winter months. In putting our old stock in with 
new we always see that the older stock is sold 
out first, leaving the new stock on hand.” 





Finds Specialties Valuable Aid 


to Sales 


Provipence, R. I., Dec. 5.—‘Because spe- 
cialty products have sold at a better pace than 
standard lumber and building materials, they 
have helped our sales record considerably,” 
George A. McKnight, credit manager Harris 
Lumber Co. (Inc.) told an AMERICAN LuUM- 
BERMAN reporter. 

Two years ago the lumber firm did some re- 
modeling and put in a permanent display of 
specialties, such as kitchen cabinets, fancy tiles, 
and various items of built-in products ready to 
be installed in dwellings or small apartments. 
The salesmen have talked these items up and 
builders have been shown the attractive dis- 
play. Almost no other advertising has been 
done on these products, yet sales have gone 
better than on the staple lines. 

Mr. McKnight states these items have sold 
well, considering the depression. He believes 
that, by introducing the lines now they will be- 
come really profitable when normal business 
activity returns. 


Dealer Adds to Profits By Selling 
Brooder Houses 


Opinions differ as to the proper design for 
brooder houses, but the accompanying illustra- 
tion shows one type of house that each year 
proves to be a source of profit to the Stephan 
Lumber Co., of Upper Sandusky, Ohio. E, F, 
Stephan, proprietor of the yard and designer 
of the “Wyandot” brooder houses, in a little 
descriptive folder, says in regard to the demand 
for them that, “We have sold over one hundred 











Octagon shaped brooder house which an Ohio 
dealer has found a good seller 


Wyandot brooder houses in Wyandot County 
alone, and we also have sold in all the adjoin- 
ing counties.” 

Starting with the premise that the building 
must have no dark corners where the chicks 
might crowd and thus be smothered, Mr. 
Stephan first tried a circular house, but he 
found that that took too much flooring for its 
size, because of the unavoidable waste in saw- 
ing. Then he tried building sectional houses, 
but that proved to be too much trouble, both 
in building and handling. So the one-piece 
octagon-shaped house was tried, and it was a 
winner from the start. The lumberman offers 
it in two sizes, 10x12 and 10x14. Either of 
these he can load on the body of the lumber 
truck, which is 12 feet long back of the cab. 
Putting the house on skids, gas pipe or creo- 
soted posts, the dealer finds that it is not difficult 
to unload it in fifteen or twenty minutes. He 
urges his customers to “Please place your order 
early. We will have the brooder ready for 
you and make delivery when wanted. Do not 
wait until the chicks arrive.” He briefly de- 
scribes the brooder thus: 

Being built of wood, the “Wyandot” easily 
retains an even temperature and is not sub- 
ject to a sudden change from a comfortable 
temperature to cold by passing clouds, For 
this reason it does not require the close 
attention that many others do. It is built 
of substantial materials throughout, with 
yellow pine frame and floor, clear Douglas 
fir siding, heavy genuine Ruberoid roof, laid 
over number one sheathing, with a double 
ventilating galvanized metal chimney. 

About 820 feet of southern pine and Douglas 
fir are required for the 10x12 size. 


Old lowa Yard Changes Hands 


WasuinctTon, Iowa, Dec. 5.—Announcement 
has been made of the sale of the Wallace Lum- 
ber Co.’s yard at this place. This is a unit of 
the line-yard concern of that name, having 
headquarters at Iowa City. It has been con- 
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ducted by the Wallace family for about 65 
years. 
, The new owner is the United Lumber Co., 
of Clinton, Iowa, another line-yard concern, of 
which M. J. Gabriel is president. Mr. Gabriel 
states that he intends to make some extensive 
improvements on the property. The name of 
the local yard has been changed to Washing- 
ton Lumber Co. 

This yard has been under the management 
of the Wallace family for 65 years. 





Cash Branch Yard Is Answer to 


Competitive Situation 


San ANTONIO, TEX., Dec. 5.—An interesting 
example of operation of a cash yard to meet a 
special set of conditions is that of the Alamo 
Lumber Co.’s branch at 2110 South Flores 
Street, which is operated as a branch of the 
Alamo company’s city yard at 628 Buena Vista 
Street. The Flores Street yard has been oper- 
ated about eighteen months, selling for cash 
only; but making deliveries, for which service 
a charge is made according to the distance and 
tonnage. 

Although located only a few blocks from the 
company’s main yard, which is operated strictly 
on a quality basis, the cash yard reaches an 
entirely different class of trade—one governed 
by price considerations. This business was get- 
ting away from the company, because its city 
yard, with all lumber and other materials of 
the very highest grade, could not meet the price 
demands of a trade educated to cheaper grades 
and lower prices. The cash yard, which car- 
ries a cheaper grade of material, and short 
lengths, meets this situation satisfactorily. 

Although the two yards are located within a 
few blocks of each other each has its own 
clientele, one educated to, and desiring, quality 
materials, while the other is satisfied with 
cheaper grades at lower prices. Thus the two 
yards very rarely come into competition with 
each other. The cash yard has been found a 
very satisfactory outlet for disposing of shop- 
worn and degrade items. 

“Although we can not say that the operation 
of our cash yard has been profitable during 
present conditions, we are entirely satisfied with 
results,” said Alex R. Thomas, manager of the 
city yard. “We do not see how it would be 
possible to change our entire business to a cash 
basis, and we do not believe that such a step 
would be either practicable or profitable, but 
conducting the cash yard as an auxiliary to a 
larger yard affords us an outlet for our slow- 
moving items, and also permits us to take ad- 
vantage of bargains offered in short lengths and 
other classes of stock that the manufacturer is 
anxious to move, and which would not be suited 
to the class of trade served by our main yard.” 


7 a . e e 
Dividing the Building Dollar 

If the labor of the woodsmen who cut down 
the trees; of the sawmill workers who cut the 
logs into lumber; of the planing mill men who 
make the doors, sash and flooring; of the vari- 
ous transportation and distributing agencies 
which carry the logs to the mills and finished 
lumber to the job are included, the portion of 
the lumber dollar going to labor in the con- 
struction of the average home, says the National 
Lumber Manufacturers’ Association, will be 
found to be near 67 cents. 

A survey in 15 large cities in as many States, 
by the Bureau of Labor Statistics, finds that 
the all-material cost in residential construction 
Is 62.7 cents of the building dollar and labor 
costs are 37.3 cents and that the lumber dollar 
( carpentry work, lumber, millwork etc.) is 
divided into 67.1 cents for materials and 32.9 
cents for labor. “Material” means delivered 
material on the job and does not reveal the 
Proportion of labor which goes into its prep- 
aration. 

Lumber and carpentry work account for 27.3 
cents of the building dollar, or a larger per- 
centage than any other items in residential con- 
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struction, according to the Bureau of Labor 
report. Not only is this true when considered 
as an average for the 15 cities under survey. 
but in each of them, except Chicago, lumber 
and carpentry work were the largest single item 
of expense. 

The next largest item in residential con- 
struction is brick work, which, including ma- 
terials, accounts for 14.8 cents of the building 
dollar. Plumbing and its materials take 10.1 
cents; concrete work, 11.7; plastering and lath- 
ing, 8.2 cents; heating and ventilating, 6.6 
cents; electric wiring and fiixtures, 4.5 cents; 
painting, 4.2 cents; tile work, 3.5 cents; roof- 
ing, 1.8 cents; excavating and grading, 1.3 
cents; papering, 0.5 cents; miscellaneous, 5.5 
cents. 

In non-residential construction, concrete work 
and materials account for the largest portion 
of the building dollar or 20.7 cents. Brick 
work at 17.2 cents is the only other item 
amounting to more than ten cents of the dol- 
lar. Lumber and carpentry work are 6.4 cents; 
structural steel, 8.7 cents; elevators, 7.6 cents; 
electric wiring and fixtures, 6.6 cents; heating 
and ventilating 6.6 cents; plumbing, 5.2 cents; 
other, 21 cents. 


Whole Yard Front Is Display 


The entire 150-foot front of the No. 2 yard 
of the Sprague Lumber Co., on the outskirts of 
Los Angeles, Calif., is a display of merchandise 
—doors, sash, screen doors, porch pillars, iron- 
ing boards, lawn furniture, roofing and dozens 
of other similar items, each plainly marked 
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various items displayed, for the layman is not 
fully acquainted with lumber and its products 
or uses. Also, among the hundreds of visitors, 
are many shoppers, who, unless pinned down, 
will go from place to place, using five gallons 
of gasoline to save 10 cents on a purchase. 
“We have found that the public appreciates 
attention. If a man wants to build a small 
dog house, we'll seat him at a desk and help 
him figure out its construction and the amount 
and kinds of materials required. We go to 
extreme lengths with our service, being will- 
ing to tie boards on running boards of cars, 
with pads underneath to protect the car’s finish.” 





It Will Be an Opportunity for 


Some Lumber Dealer 


One evening recently a roaming AMERICAN 
LUMBERMAN representative stopped at a farm 
house. It doesn’t matter where. But it was 
too late to call on any more lumber dealers 
that day, so he had a little time to kill. 

This farmer some day will be a prospective 
customer for a lumber dealer in one of the 
nearby towns—maybe it'll be Whoozitville and 
maybe it’ll be Tothertown, he wasn’t sure which 
—because as soon as grain prices get high 
enough, and stay high enough, to make it pos- 
sible he’ll have to build a new cow barn. He’s 
a young fellow—not over 35—and he’s dis- 
covered that lumber is a very general term, that 
there are many kinds of lumber, and among 
them what he ought to have and what he ought 
not to have. He will build his barn of good 

















The whole 150-foot front of this yard at Los Angeles, Calif., consists of doors which during 
daytime are raised on supports to form a canopy, and at night are let down and locked 


with its price. Many who see the merchandise 
and price cards, as they pass in automobiles, 
draw up to the curb, dismount and inspect the 
offerings. The real feature of the arrange- 
ment, however, is the provision of facilities 
for forming a canopy to shield the merchan- 
dise and the visitors from the hot rays of the 
sun in the day time, and for closing it up at 
night. The doors are hinged at the top, and 
may be raised outward and upward, the bottom 
ends resting on lengths of two inch iron pipe, 
while at night the pillars are removed and the 
doors dropped down and locked to make every- 
thing secure. 

“We give visitors immediate attention,” said 
E. Murphy, the manager of the yard. “Some 
one of us makes it a point to meet a visitor 
as soon as he gets out of his car and approaches 
the displays. If he says he is just looking 
around, and intimates that he doesn’t want to 
be bothered until he has reached some kind of 
decision, we withdraw and wait until he sum- 
mons us. j 

“Tt is really better to stay with the visitor, 
if possible, and explain the features of the 


materials, the kind he ought to use, if the 
dealer he buys from will show him what that 
is and prove it by showing why. He’s even 
willing to pay a little more. 

But that isn’t all. This particular farmer also 
has to build a milk house. He has decided that 
concrete blocks will be the material, for they 
are the best material on the market for milk- 
houses, he says—his brother-in-law in Wiscon- 
sin, who milks 25 head, has one like that and 
finds it just the thing. “Of course I only milk 
five head, but I’ll use concrete too, for I be- 
lieve the best is the cheapest in the long run, 
and on the farm we always have a mighty long 
run.” Well, the man from Chicago suggested 
that before he builds he’d better look into the 
thing a little, and compare actual figures, and 
be sure that concrete is the best—maybe it isn’t. 
But it’s up to the lumber dealer to do the 
selling job. The writer didn’t want to talk too 
much. Maybe he did anyhow, for he told this 
farmer about some of the timbers he could get 
if he demanded them, and how much better they 
were, and maybe the dealer who tries to sell 
this farmer that box-heart 6x6 will cuss the 
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AMERICAN LUMBERMAN for a nosey-such-and- 
such. ; 

There are other things this particular man 
of the soil needs if he -but realized it, or had 
a good lumber dealer. to tell him... The night 
was cold and a fire was roaring in the stove. 
3y the stove the room was insufferably hot, but 
in the next room, the kitchen, it was quite cool. 
\nd in another adjoining room, across the 
doorway of which some portieres had been 
pulled, was the man’s wife and month-old son. 
There were three other children. The air was 
stuffy, and either too hot or too cold, an evil 
that could be remedied and would be if the 
farmer knew how, for he is not shiftless. He 
wants his family to have the best he can pro- 
vide. That’s why he’s working hard every day 
on the farm. That's why he'll gladly listen to 
any responsible lumber dealer who will come to 
him with good advice, and will buy from that 
dealer. 

This is only one farmer, but probably other 
farmers with similar problems are in the terri- 
torv of every lumber dealer who serves the 
farm trade. This winter is the time to drive 
out and investigate. Probably you won't get 
an order (although you might possibly) so 
don’t go out expecting one. But the farm con- 
struction business that everybody knows will be 
done as soon as the farmers get some money— 
the event is certain even if the date isn’t—will 
go to the dealers who know what is needed, and 
who keep themselves before the farmers as the 
lumbermen who know something about farm 
building problems and ways to meet them. 


Dealers Enjoy Wild Duck Dinner 


Dec. 6—The annual duck 
dinner of the La Salle County Lumbermen’s 
Club, of which C. B. Elliott, of Elliott, Hay- 
den & Co. is president, was held on Nov. 30 
at the Orsinger Tea Room. In accordance with 
his annual custom, F. B. Elliott, father of the 
club president, donated the mallards for this 
feast. Anyone familiar with the constructive 
programs and weighty discussions which usu- 
ally mark the meetings of this group of lumber- 
men might have been a little surprised, had he 
been a guest at this dinner, to find that all seri- 
ous business was taboo; the theory being that 
everyone should devote himself exclusively to 
the job of doing justice to the feast provided— 
and after that had been attended to the dealers 
felt more like sitting around lazily. and visiting 
with each other than listening to any set pro- 
gram. 
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"Sales Week'’ Was Success 


A sales idea put into effect some time ago 
by the Robinson-Brett Lumber Co., of Keene, 


N. H., seems worth noting, although the event 
took place some months ago; inasmuch as 
Ernest C. Brett, in a recent letter to the 
AMERICAN LUMBERMAN reports: “While the 


sale was no huge success, it did serve to bring 
our name and business before the public, and 
it was worth while.” 

It happened that this firm “came of age” at 
the time referred to and decided to observe the 
event with an anniversary party, in the form 
of a special sale lasting a week, with bargains 
each day. By featuring a special material or 
other item as a bargain each day, customers 
were impressed with the wide variety of mate- 
rial and service available. Representatives of 
various manufacturers were present to explain 
each of the featured lines. 

Although of course anything in stock could 
be bought on any of the sale days, Monday was 
featured as roofing day; Tuesday, insulation; 
Wednesday, paint; Thursday, wallboard; Fri- 
day, plasterboard, while Saturday was “every- 
body’s day.” 

An added attraction was the fact that the 
company had recently improved and modern- 
ized its offices. As to the result, Mr Brett 
modestly “While the change is a great 
improvement over what we formerly had, it is 
nothing pretentious.” 


says: 
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. 
Puts Space to Practical Use for 
. 
Display 

Using two sides of a display room for show 
windows the Barr Lumber Co. at its Whittier 
(Calif.) yard has created an effective merchan- 
dising unit, where otherwise there would be 
only two sides of just another building or store 
house. The unit is opposite the beautiful mod- 
ern office, as shown in one of the accompany- 
ing illustrations, with one side of five large 
windows facing the entrance to the yard. Be- 
sides revealing a number of interesting exhibits 
on this and the street side, large lettering in- 
forms the public what it is by the words, “Dis- 
play room.” 

The window displays themselves merit notice 
because they more resemble those in the show 
windows of uptown retail stores than those of 
the average lumber yard. The windows and 
displays are kept spotlessly clean. Wallboard 
panels form the background for the display 
space, so that the remainder of the building 





Top—The beautiful office building of the Barr 
Lumber Co., Whittier, Calif. Bottom—A view 
of the display unit 


might be used for any purpose whatever with- 
out interfering with it. It is an example of 
valuable space put to practical use, with small 
outlay of money, a plan that is feasible in many 
yards where blank walls stare out on the street. 

A wide range of materials are shown and the 
items are changed at short intervals, or at any 
rate, are shifted so as to form new combina- 
tions, 


Discuss Budget Plan for Financ- 
ing Home Repairs 


Provipence, R. I., Dec. 5.— Possibility of 
financing home repairs, alterations and modern- 
ization on a budget plan was discussed here at 
a meeting of nearly 200 builders, contractors 
and jobbers of lumber and building materials. 
The meeting was held at the office of the F. D. 
McKendall Lumber Co., and Benjamin W. Mc- 
Kendall was the principal speaker. It was 








Remember, the banana never gets 

skinned until it leaves the bunch 

There’s a mighty apt argument for loy- 
alty to one’s community and to one’s 
trade association. We “lifted” the sen- 


timent from the little bulletin issued 
each month by the Alexandria Bay 
(N. Y.) Lumber Co. We don’t know 


where they got it—but there’s a fellow in 
that outfit smart enough to have hatched 
it out of his own head, even if he didn’t. 
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pointed out that home owners and owners of 
rented property would greatly benefit from the 
present low prices if they could be induced to 
modernize their buildings and to make repairs, 
Mr. McKendall stated that making most retail 
sales on the budget or time payment plan 
could well be applied to the lumber and _ build- 
ing material market with advantageous results, 
He believes people have become accustomed to 
paying on time, and that adoption of a con- 
certed plan of the budget nature, with monthly 
payments, would stimulate business this winter, 
No action was taken, although lumber dealers 
believe that another meeting will be held, at 
which an agreement may be reached. 
eee ee 


New Folder Tells of Reroofing 


on the Farm 


SEATTLE, WasH., Dec. 3.—‘Reroofing on the 
arm” is the title of a letter-size folder con- 
taining pictures and descriptive text relating to 
the laying of shingles over old roofs, covering 
nearly an acre in extent at the western Wash- 
ington experiment station at Puyallup. The 
folder, which is issued by the Red Cedar Shin- 
gle Bureau, will be available to the trade in 
about two weeks. 

Both pictures and reading matter will make 
clear the exceptional insulating qualities of red 
cedar shingles and how they can be laid over 
old roofs with practically no nails or dirt get- 
ting into feed bins. Dr. J. W. Kalkus, super- 
intendent of the experiment station, co-operated 
with the bureau in the reroofing and is enthusi- 
astic concerning the plans of the bureau to pro- 
mote the use of shingles among farmers. He 
will answer inquiries of anyone desiring to 
know the findings of the experiment station as 
to red cedar shingles. 

The shingle bureau is also working on a 16- 
millimeter motion picture film which will show 
the manufacture of red cedar shingles from the 
initial cutting to inspection and the final certi- 
fication. This film is expected to be available 
in a few months. 


How Long Do Trucks Last? 


PANA, ILL., Dec. 5.—The plight of Admiral 
Cervera and his fleet, bottled in Santiago 
harbor, was as nothing compared to that of the 
ana Lumber Co. the other day. The State 
highway in front of the yard was scheduled to 
get a new pavement, and the workers came one 
fine day to start on it. They closed the street, 
effectually blockading all vehicle approach to 
the yard, and after a while set up their forms 
to pour concrete. Then it turned cold and 
started to snow, and kept at it assiduously; 
highway work had stopped and so had the lum- 
ber company’s trade, practically, when an 
AMERICAN LUMBERMAN representative stopped 
in for a visit. Lumber could not be delivered, 
which is most regrettable, for this company 
has some good motor truck equipment. 

Most of the outside delivery work is done 
with a 1!4-ton Chevrolet, stake body, and this 
has proved to be a handy size. When work 
gets too rushing, though, one of the two old 
Internationals in the shed comes into use again 
for delivery. It is a 1919 model, 114-ton and 
is used mainly for loading and unloading, but 
it is still able to get out and romp down the 
highways. The dealer is well pleased with both 
this truck and its mate, a 34-ton International 
of 1917 extraction. The 1917 model has nevef 
cost the yard more than $75 for repairs, and 1s 
now used to supply parts for the 1919 truck; 
the latter was overhauled once, at a cost of 
$160, and there has been no other cost except 
operating expense. For these reasons, the maf- 
ager and his assistants are quite completely sold 
on the sturdy qualities and low cost of thes 
trucks. 





—_—_—_—_—_—_—_—— 


A FRAME DWELLING requires about 850 board 
feet of lumber for each 1,000 cubic feet 
volume, according to Pacific Northwest Forest 
Experiment Station. 
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Left—The attractive and well appointed office and warehouse of Gross, Kelly & Co., Las Vegas, N. M. Right—Sash and door factory of Gross, 
Kelly & Co., which recently had to run 10 hours a day for two weeks to catch up on orders 


Notes on Progressive New Mexico Yards 


Las Vecas, N. M., Dec. 5—From three to 
five thousand people of San Miguel and Mora 
counties are furnished employment by the busi- 
ness enterprise of Las Vegas lumbermen. This 
is not their sole occupation, many being also 
engaged in farming and stock raising; but it 
is to a large extent their source 


18-foot poles needed, seasoned, to fill a rush 
order for an armory then being built at 
Taos, N. M. 

The offices of Gross, Kelly & Co. have the 
atmosphere of the outdoors, with an unusual 
number of mounted heads of mountain sheep, 


find that, supplementing continuous newspaper 
advertising, window displays are drawing trade 
in dull times. Their lumber store occupies the 
best corner facing the plaza, where not only 
every traveler on the National Old Trails 
Highway passes, but also local citizens on their 
daily walks or more extended trips. 





of cash income. On an afternoon 
when the AMERICAN LUMBERMAN 
representative called on 
Kelly & Co., thirty invoices had 
already been filled out, some cover- 
ing two loads of ties, mine props, | 
lagging posts or lumber: and the 
feed vard was filled with wagons — | 
and horses, some of which had 
come as far as thirty miles; while 
| 


Gross, 


auto trucks bring timber supplies 
from sometimes twenty 
ther. 

Since a mine prop is 15 or 20 
pounds lighter after seasoning, these 
are held long enough to secure the 
lessened freight charges, a hundred 
carloads or more of mining timbers 
being a common stock on hand at Las Vegas 
headquarters of Clarence Iden, who is in charge 
of the company’s timber lands and timber depart- 
ment. Present demand for posts is stimulated 
by the State’s activity in fencing highways to 
furnish employment. 

The company’s dry kilns, used as a rule for 
the higher grades of lumber had a charge re- 
quiring special treatment; it being composed of 


miles far- 
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Some months ago the window space 

was doubled by annexing the busi- 

ness room adjoining, thus afford- 

ing room for building materials 

which could not previously be ac- 
corded proper display. 

The Las Vegas Lumber Co. finds 

0 it necessary more and more to 

conduct its business on a cash basis. 

For its coal business, of which 

Fred G. Carscallen is in charge, a 

new site was secured midway be- 

a tween “old town” and “new town,” 

| equally accessible to both. A worth- 





The two-story office and warehouse of the Coors Lumber Co., Las 


Vegas, N. M. 


deer, elk, buffalo—the latter a magnificent 
specimen killed in a hunt on the Kansas-Colo- 
rado line in 1876, when the late Gov. M. A. 
Otero, head of Otero, Sellers & Co., predeces- 
sors of the Gross-Kelly organization, and 
father of Judge M. A. Otero, jr., had as his 
guest the Grand Duke Alexis of Russia. 

C. W. Carscallen, president, and G. A. God- 
dard, manager, of the Las Vegas Lumber Co., 





while advertising stunt was the 
furnishing of ground and the lum- 
ber for a tower on which the city 
firemen practice once a week, while 
the people who gather to watch them learn also 
where they can secure their building supplies, 
from a comprehensive and conspicuous adver- 
tisement covering the boarded front of the first 
story. 

Cne of the best-known retail lumber busi- 
nesses in New Mexico is that of the Coors Lum- 
ber Co., founded in 1879 by the late Henry G. 
Coors, of which his son, Lawrence C. Coors, 
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Some of the ties and mining timbers seasoning at plant of Gross, Kelly & Co., Las Vegas, N. M. Right—The displays in windows of the 
Las Vegas Lumber Co., Las Vegas, N. M., proved effective trade winners 
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is now manager. Partly from sentiment, the 
first office building of the founder, built in 
1879, is retained without alteration, and its 
present sound condition illustrates how endur- 
ing structures of lumber can be left to posterity 
along with cherished memories with which they 
are associated. 

In the days when Las Vegas was the largest 
city in New Mexico and the terminus of the 
Santa Fe Railway, and controlled a trade ter- 
ritory extending to the southwest several hun- 
dred miles, the founder of this enterprise built 
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a two-story brick building to accommodate, 
with an adjoining yard of sheds and open space 
covering 13 lots, his big business. In the front 
is the builders’ hardware store, next the gen- 
eral and private offices, with vault; and back 
of this an unusually commodious and well- 
lighted warehouse, equipped with wall compart- 
ments to the 14-foot ceiling, reached by step- 
ladder on wheels, track and roller-door attach- 
ments at the ceiling. Glass is stored vertically 
in compartments, with widths plainly stenciled. 
An elevator, as well as a wide stairway, leads 
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to the second floor, where both open space ang 
racks afford storage for sash, doors and finish, 
—_—— 


William A. Comstock, newly elected Demo. 
cratic governor of Michigan, has long beep 
connected with the lumber business in that 
State. Reared in the lumber business, he early 
experienced the camp life of timbermen jy 
winter, and was on the log drives in the spring, 
He surveyed land with his father in Canada, 
Oregon, California, Mexico, New Mexico and 
the southern States. 


The Relief That Home Owners Want 


NECESSARY STEPS toward the 
strengthening of the weakened 
home loan and real estate financ- 
ing structure have been suggested 
by Harold L. Reitz, a builder of 
a home group who has intimate 
knowledge of the viewpoint of 
buyers of homes and has presented 
this viewpoint through the Com- 
stock Lumber Co., of Rochester, 


when 


there 
Their present policy of building 
up greater surpluses and reserves 


Home Owners Require Easing of Demand for Repayment of 
Mortgage Principal, and Reduction in Interest to Correspond 
With Fall in Individual and Industrial Capital Earnings 


is inability to pay. 


creates an unnecessary 
the borrower, for the 
purpose of such reserves is that 


they should be drawn on in times 
of distress. In easing the pres- 
sure on borrowers, the newly cre- 
ated Federal Home Loan Banks 
will aid lending institutions. 
With lower wages and earn- 
ings, and increased tax burdens, 
owners of mortgaged homes are 
compelled to struggle to pay the 
high interest rates that prevailed 


strain on 
intended 





N. Y. He argues that these steps 
will help toward a sound recovery 
of prosperity. 

A serious mistake of bankers 
was to ask that mortgages be 
drawn for only one year, he says. 


To Provide Work 
To Stimulate Business 


in prosperous times. These rates 
should be lowered to a level that 
corresponds with reduced _ indi- 
vidual earning power. To make 
such reduction in loan interest pos- 
sible, the rates on investors’ or 





The borrower, however, under- 
stood that renewals could be ob- 
tained. Similarly, insurance com- 
panies, by advertising for bor- 
rowers, created an impression that, 


depositors’ capital should be re- 
duced, in line with the lowering 
of earnings on capital that is in- 
vested in industrial channels. Fi- 
nancial institutions, especially say- 








even though a mortgage were 
drawn for only three years, it 
could be renewed for a similar 
period at the same rate of inter- 
est. But the bankers got worried 
about their collateral and have 
been demanding that mortgages be 
paid in full or reduced. Some in- 
surance companies are renewing, 
but others insist on full payment 
or reduction of principal and also 
on an increased interest rate on 
part renewals. 


Distress Selling May Increase 
Burden 


Borrowers put in distress by 
such demands naturally thought 
that they could clear the slate by 
deserting the property, giving up 
their equity, but often a decision 
to do so was unwise, for most bor- 
rowers are unaware of their re- 
sponsibilities on the bond which 
was required along with the bank 
mortgage. This bond is a personal 
liability, which carries until the 
mortgage is fully paid, or for 
twenty years after the property is 
sold and leaves the control of the 
borrower. A hasty sale of prop- 
erty to an irresponsible borrower 
often resulted in a foreclosure, the 
property being sold for much less 
than its original price; while if 
it is sold for less than is due on 
the mortgage, the original bor- 
rower is faced with a deficiency 
judgment and thus saddled with 
an unbearable burden. 


Banking Reserves Should Fulfill 
Purpose 


Getting caught in such a jam in 
normal times would be bad enough, 
but is especially severe during an 
extended period of depression. 





FOR Painting your home 


F OR Repairs, alterations to home 


FOR Consolidating debts 


147 CARONDELET STREET 


In Sums of One Hundred to One Thousand. Dollars 


BORROWING: 


A small amount spent for the protection of your 
property now may save you hundreds of dollars 
later. Your family will also take more pride in 
a home that is well-painted and properly kept. 
If you wish to rent or sell your house, two or 
three coats of paint usually make a big differ- 
ence in the ease with which you can secure ten- 
ants or a buyer. See the Continental Bank & 
Trust Company about the necessary funds. 


While materials and other costs are low is the 
time when thrifty people make needed repairs 
or alterations te their homes. Carpenters, 
plumbers, roofers, plasterers need work. You 
save money by letting your contract now. The 
Continental Bank & Trust Company will gladly 
discuss with you a loan for repairing your home 
or making alterations. 


Many people need the co-operation of their bank 
in consolidating their debts. With a loan from 
the bank, they pay off all small obligations, get 
rid of most of their creditors, then pay back in 
easy monthly payments the money they have 
borrowed from the bank. This is a legitimate 
and sound use of personal credit. Come to the 
Continental Bank & Trust Company and tell us 
your situation. The needs of others have been 
taken care of. See “The Bank for Everybody” 
yourself. 


“The Bank for Everybody" 


CONTINENTAL BANK 


€& TRUST COMPANY 


Borrowing at times is as important as saving. We believe our 
Federal Government's facilities for the expansion of credit should 
be used for necessary repairs and improvements to homes, and for 

. wWworth-while purposes. Energy and money employed at this time 
in increasing the volume of business will benefit everybody. 


JAMES J. A. FORTIER, President. 





Savings and General Banking 


ings banks, have about seventy 
percent of the depositors’ money 
invested in real estate, and it is 
their duty to preserve their de- 
positors’ capital by saving the bor- 
rowers’ property. Extension of re- 
payment time does no good what- 
ever in a long-drawn-out depres- 
sion, for the interest payments, 
that can not be fully met, only 
pile up and make the borrower’s 
burden the greater. Lending in- 
stitutions have a duty to both de- 
positor and borrower. They are 
not performing it when, as in 
some recent cases, they reduce the 
interest rate to depositors and fail 
to pass along to the borrower the 
benefit of the reduction, for such 
action only adds to the unbalance 
of the financial structure. Exces- 
sive interest rates are strangling 
the buying power of the public, 
and only through easing them can 
there be freed for spending on cur- 
rent needs a larger part of its 
earnings. Such release of the pub- 
lic’s buying power is regarded by 
Mr. Reitz as the most important 
step that can be taken toward 
sound recovery. 


Educate on Mortgage Reduc- 
tion Plan 


To preserve the stability of a 
rehabilitated mortgage structure, 
the borrower should be more fully 
educated as to the nature 
scope of his obligations, at the 
time the mortgage is being nego- 
tiated. If he understands his re- 
sponsibilities on the bond, he will 
not make unwise decisions to sell 
in times of stress. He should defi- 
nitely understand how the mort- 
gage is to be reduced, and over 
what period of time. He should 





Loan institutions, in Mr. Reitz’ 
opinion, should stop making threats 
and starting legal procedure to try 
to force payments of principal 


Applications for loans in sums of $100 to $1,000 for the repairing and 
painting of homes are invited by the New Orleans (La.) bank named in 
above reduced reproduction of newspaper advertisement 





be educated as to the desirability 
of amortizing all mortgages m 
normal times, so that he may be 
prepared, by reduction of his obli- 
gations, for any depression periods. 
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“1 Display Is Big Feature With City Yard 
= play g y ta 
been 
1 that The up-to-date retail lumberman tered on this yard, has plenty to sold over the counter, and total sides the item being given promi- 
- early has exactly what home-loving peo- interest and hold it. The main sales through this yard have been nence at the time. The floor it- 
en in ple want, but he must display it shed has two alleys, dividing it more than three thousand sets. self, for example, is composed of 
spring, if he hopes to sell it, particularly into three sections. The north one When photographed only one of several different grades of oak and 
anada, when “it” means specialty stocks. contains the offices, and the front the sections of the table top was maple, different widths, too, so the 
0 and Any lumber dealer who imagines of the middle section is occupied in place, but this arrangement is customer may see and walk on 
that the traditional box-like and by a display window which is al- varied from day to day, and at them, and thus more easily choose. 
dingy office and catch-as-catch-can ways kept snappy and bright, and the next visit of the AMERICAN Several different insulating boards 
methods have been proved by the illuminated at night, for Clybourn LUMBERMAN representative allfour are used for ceiling and walls, to 
depression to be the real thing show the decorative effects possi- 
, aiter all, should take a look at the ble. A combination screen and 
office, display and sales methods storm door was on display, and so 
of the John Bader Lumber Co. was the story of Balsam-Wool, or 
themes That they pri xduce the right results at least a chapter of the story. 
is proved by this firm’s prominent [he alley between the display 
ae place in the Chicago lumber trade, window and the office is also used 
Banks and the fact that now, while many for display of certain products, 
large retailers are somewhat trem- such as the Wavewood log cabin 
one. blingly in retrenchment, this one siding shown in another illustra- 
ardens is building a big new shed which tion. his sort of material sells, 
es ore will provide a cover for all lumber too, when it is given the chance 
ay the except that which is received so of having people know it exists; 
evailed green as to need further air dry- despite the sort of year 1932 has 
: rates ing. . —: been, the Bader company sold two 
el that “Now is the time to build” is cars of this stock to folks who 
indi- thus presented to customers as not wanted to build tourist cabins, play 
make merely a high-pressure advertising houses, summer cottages and such 
st pos- slogan, but ae credo which the things. It is a redwood product. 
rs’ or dealer uses in his own business and pga . But this retail firm is “foxy.” It 
a ae backs up with his own money. Customers, standing in the outer lobby, can look through this arched does not set aside one part of its 
wering Charles W. Jacob, president of the opening at the desks of A. W. Riley and W. P. Turner, at the left, and plant for display and stop there. 
is in- company, knows that with lumber at the right rear the private office of President C. W. Jacob. His son, It is in this respect that the lum- 
s. Fi- and labor prices at their present C. F. Jacob, may be seen seated in the yard office, left rear ber dealer has a distinct display 
ly sav- low levels a needed shed is just i advantage over many other lines. 
seventy about the best possible investment \venue is a busy thoroughfare, sections of the table top were as- A dealer in clothing, whether 
money for a dealer’s money, simply from and this display has real value if sembled. Simple enough the men’s, women’s or children’s, usu- 
d it is the standpoint of yard efficiency for no one else than the folks who change, but it was a change, and ally relies on dummies of wax, pa- 
pir de- and freedom from waste. Besides pass by on the street cars. Some folks who pass the yard accord pier mache or plaster to show his 
he bor- this, and the beneficial effect that idea of the pulling power of dis- more than a fleeting glance, be- product in “action.” A druggist 
1 of re- new building is sure to have on play may be had from the fact that cause they don’t always see the can’t be guzzling paregoric all the 
| what- the minds of possible customers of in the few months the table ten- same thing. time, eating ice cream or contin- 
depres- the building industry, it helps to nis outfit shown in one of the pic- This display window (which is ually using other items of the ad 
yments, draw attention to this yard. tures reproduced herewith was on really a display room with one infinitum he sells, so he relies on 
t, only The customer's eye, once cen- display, more than 350 have been — glass side) shows other things be- pictures and signs. A grocer could 
rowet’s 
ing in- 
oth de- 
ey are 
as in 
uce the 
ind fail 
wer the 
or such 
balance 
Exces- 
angling 
public, 
em can 
on cur- 
of its 
he pub- 
rded by 
portant 
toward 
teduc- 
y of a 
ructure, 
re fully 
re afi 
at the 
x nego- 
his re- — ————— 
he = This display, which is illuminated at night, No casings were used for this window, for it Customers who saw this demonstration of the 
td defi attracts much attention to the John Bader Lum- was designed to show customers how to use ply- use of Wavewood, a new redwood log cabin 
> ber Co., Chicago, for the window at the left wood wall panels in the attic or basement with siding, were so attracted by it that the Bader 
id over is at the edge of the sidewalk and there is least expense. Doors were prepared in much company has sold two carloads of the material 
should always something interesting for passersby to the same manner. Note that no battens are this year, for tourist cabins, playhouses, sum- 
irability see. Most prominent display is given to a new used at joints, but each edge is given a \4-inch _mer cottages and such things. This display was 
ages im table tennis outfit which the dealer is featur- bevel, another way of cutting costs. All this is just inside the main door, near the sidewalk, 
my oe ing; the floor is a display of several different in the upper floor of the Bader company’s and shows both front and reverse sides of the 
1is obli- 


types and species of flooring 


office, in the estimating room material as it appears in use 


periods. 
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get plenty of folks, nowadays, to 
show his products in action, but it to 
would cost him too much. But the 
lumberman can show his products 
in action simply by using them in 
and around his own plant. The 
Bader company does that, and the 
effect is not ugly and hodge-podge, 
but beautiful. 

An illustration on preceding 


floor. 


AMERICAN 


hooks and other things of interest 
customers. 
the left to be in the picture was 
the telephone switchboard and in- 
formation desk, and still further to 


most important, best selling dis- 





A bit too far to 


LUMBERMAN 


plays in the Bader yard, installa- 
tions of which this company, Mr. 
Jacob said, is particularly proud. 

One sees the first of these as 
soon as he reaches the top of the 


quickly and cheaply a room can 





December 10, 1939 


be paneled with plywood and stijj 
be cozy and easy to look at. The 
wainscot panels are vertical an 
stained brown, and the frieze pan. 
els are horizontal, 2 feet wide; the 


the left, by the wall, was an open stairs. It is the estimating and latter were given one coat of pale 
stairway that leads to the second accounting room, but it also is green paint that was wiped off im. 
Up there are two of the a room that demonstrates how mediately. No battens were used 


at the joints, but instead each panel 





page shows how a broad archway 
takes the place of one entire wall 
of a room and lends an effect of 
both beauty and size. The desk 
in the left foreground is the work- 
shop of A. W. Riley, vice presi- 
dent, whose big, booming voice 
presides over the technical confer- 
ences of the Chicago Lumber In- 
stitute; W. P. Turner, segretary, 
maintains his headquarters at the 
desk opposite. Mr. Jacob's private 
office is in the right background; 
his son, Charles F. Jacob, is seen 
at work in the office at the left, 
which is the yard office. Both of 
these offices are paneled with 
Douglas fir plywood. Note the 
ceiling in the foreground, and the 
decorative effect of the raised de- 
sign of acoustical Celotex. 

That picture was taken from the 
lobby of the offices, with the cam 
era near the table on which is kept 
a supply of magazines, home plan 


Discuss Timber as an Engineering Material 


\t a district meeting of the American Society 
for Testing Materials, held recently in New 
York, the subject of Timber as an Engineering 
Material was discussed from various points of 
view. 

The Architect's Viewpoint 

E. J. Russell, president of the American In- 
stitute of Architects, in presenting the archi- 
tect’s viewpoint, stated that part of the decline 
in the use of timber in building construction 
had been rather inevitable. As buildings of 
great height are designed, other materials are 
used. But another reason for the decline is to 
be found in unfortunate failures of frame con- 
struction, due to the use of improper species 
and grades. Green lumber has been used. And 
there has been difficulty in getting the species 
and grades specified. 

The industry has corrected part of the fault 
by writing density and grading rules. It has 
developed treatments for lumber to prevent de- 
cay, to render the wood uninflammable and to 
discourage termites. The complete elimination 
of green lumber and the proper treatment of 
all stock placed upon the market would be of 
great benefit to the industry. Lumber markets 
have been greatly reduced by the inertia of 
lumbermen and by their active opposition to 
research, wood treatment and proper grading 
rules. Some of this inertia has been overcome, 
and the industry can, if it will, create a market 
for its entire product by establishing safe- 
guards against improper use. 

There is no centralized responsibility in the 
lumber industry and no method for controlling 
with certainty the results desired; for properly 
selected and graded materials may be fabri- 


cated in any one of a hundred communities; 
and the manufacturers of the wood have no 
way of making sure that the fabricators do 


not make improper substitutions. If the indus- 
try faces the problem squarely it will receive 
the full co-operation of those who have to do 
with its ultimate use. The two most essential 
feaures are an undivided responsibility and the 
treatment of all lumber. 


The Lumberman's Viewpoint 


J. F. Carter, of the Southern Pine Associ- 
ation, in presenting the viewpoint of the lum- 





The John Bader Lumber Co. builds a new shed, a big one; and of 
course wooden trusses and columns will hold up the roof. When it 
is completed all the lumber except a little, like that in the foreground, it. 

needing more air-drying, will be kept under cover 


berman, stated that specifiers generally give 
more study to new materials than they do to 
lumber. The manufacturer may have been at 
fault by not presenting his message with more 
clearness and force; but he is making an at- 
tempt to fill this gap. However, architects and 
engineers too often try to describe a timber 
without using the exact description of the grad- 
ing rules; and at times they try to follow the 
descriptions and names used in American Lum- 
ber Standards, which are guides to manufac- 
turers and not to buyers. In this way they 
leave loopholes for substitution. While they 
follow specifications for steel and concrete es- 
tablished by the manufacturers of those arti- 
cles they are prone to write their own specifi- 
cations for timbers. 


Suggests Grade-Use Recommendations 


Mr. Carter suggested that manufacturers gen- 
erally might set up grade-use recommenda- 
tions; in which case specifiers could properly 
ignore grade-rules in writing their specifica- 
tions. Such recommendations have been made 
by at least two associations, and the National 
association is now preparing grade-use recom- 
mendations covering all the well-known spe- 
cies. If, following the acceptance of these 
recommendations, grade-marked lumber were 
purchased, then all haziness would be removed 
from specifying. 

Grades rules for timbers include the pur- 
pose of establishing desired unit working 
stresses. Thousands of timber tests proved that 
timbers could be classified according to these 
stresses. Manufacturers at first doubted that 
this could be done, especially as it was worked 
out in engineering formulas; and they found 
difficulty, under their own rules, in filling or- 
ders written according to the engineering code. 
But the Southern Pine Association, in its re- 
vised rules, has translated engineering specifi- 
cations into the terminology of the grading 
rules. 

Mr. Carter denied the statement that the 
supply of good timber is gone. Many virgin 
stands remain, and in the South millions of 
acres of cut-over lands are now producing new 
crops of good timber. Manufacturing has im- 
proved and more selection in cutting is prac- 


was beveled %-inch at the edges 
| a cheap and effective manner oj 
matching. As another of the illustra- 
tions shows, no casings were used 
around the windows, and this same 
practice was followed at the doors, 
but the appearance is pleasing, 
The other “special pride” is the 
knotty pine room which adjoins 
this at the rear. Mr. Jacob spe. 
cializes in knotty pine as it should 
be, and has this room to show his 
customers what he means when he 
says “sound knots.” The door be- 
tween these two rooms was made 
of a 34-inch plywood panel for one 
side and on the other, inch knotty 
pine boards to match the walls of 
the room; the effect is a flush door 
in either room. An “ordinary” 
door from the estimating room into 
the lavatory was made a flush door, 
too, simply by nailing a big panel 
of plywood onto the outer side of 
i It was easily done and the 
effect is all that could be desired, 








ticed. Sut substitution too often interferes 
with getting the right material used in the 
right place. Usually when this occurs the 
specification has not been exact, or the engi- 
neer has failed to insist upon performance. 

The cost of grade marking is negligible; and 
if ungraded timber sells for less it is because 
the cheaper product has less quality. The in- 
dustry is working along lines to aid the user; 
such as treating to resist decay, producing ex- 
act shapes and sizes, establishing moisture con- 
tent and the like. Manufacturers have written 
their rules in conformity with American Lum- 
ber Standards and maintain a comprehensive 
inspection service. Yet many engineers tum 
to outside inspection services that are without 
authority or complete knowledge. The South- 
ern Pine Association has agreed to establish 
a department for the inspection of treated lum- 
ber and for the proper marking of this mate 
rial. 

The lumberman, quite as much as architect 
and engineer, is thinking of progress, protection 
and clarity of specification. He asks only that 
his material be understood. Lumber has a long 
and distinguished history of performance and 
deserves at least a studious consideration of its 
intrinsic worth. It represents a century di 
progress in use, in grading and in manufac: 
ture. 





Ask Receivership Rehearing 


Kansas City, Mo., Dec. 5.—A petition for 
rehearing of the Long-Bell Lumber Co. receiv: 
ership suit was filed last week in Federal court 
by John T. Barker and David M. Proctor, law 
yers, in the action that Judge Merrill E. Ots 
dismissed. The petition, asking that the dis 
missal order be set aside, sets forth thre 
major points: An allegation that Judge Ots 
misconstrued the attitude of Cyrus S. Crane, af 
attorney for the bondholders’ protective com 
mittee; that Jesse Andrews, Long-Bell attorney, 
introduced a copy of Mr. Crane’s report 4 
special master on similar issues involved in th 
Pickering Lumber Co. case, and that Judge Mts 
did not have before him a recent opinion 
the circuit court of appeals covering a similar 
case. 
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Wooden Snow Fencing 
for Highways 


Maintenance of year-long motor traffic on 
highways, in regions where snow is plentiful, 
necessitates the general use of equipment for 
snow removal and drift prevention. Of great 
value in keeping highways open are the thou- 
sands of miles of wood-slat snow fences now in 
use in the mid-western and the northern States. 
Properly placed snow fences lessen and may 
prevent the drifting of snow in cuts and other 
locations along highways where topography or 
other factors tend to cause snow to accumulate. 
Retarded drifting of snow permits the use of 
light, fast-moving equipment in snow removal. 

Because the use of wood is involved the 
Forest Products Laboratory has made some 
inquiry of State and county highway authori- 
ties relative to snow fences for highway protec- 
tion, and the information presented here is 
largely from those sources. So highly are 
snow fences regarded as aids in lessening the 
drifting of snow upon highways that approxi- 
mately 25,000,000 linear feet of fencing of the 
wood-slat type is reported in service along main 
thoroughfares and secondary roads in four mid- 
western States. Other States in snow-affected 
regions also use large quantities of fencing in 
highway protection work. The total amount of 
snow fences in such service in the United States 
probably exceeds 50,000,000 linear feet, which 
represents -a volume of wood upwards of 
43,000,000 board feet. Further, the use of snow 
fences is being rapidly extended. In Wiscon- 
sin some northern counties have been adding 
to their existing snow fences at the rate of 3 
to 5 miles a year. Highway departments of 
Iowa, Minnesota, Michigan, and New York all 
report that substantial increases in snow-fence 
mileage are to be expected as additional high- 
ways are brought under State supervision. Im- 
portant county trunk highways will probably 
employ snow fences in increasing amounts as 
winter traffic becomes heavier and the necessity 
for highway protection becomes more impera- 
tive, 

Replacements Take Large Amount 


The interest of lumbermen in snow fences for 
highways is not limited to new fence needs, but 
in some degree already includes replacements 
and will include them to a much greater ex- 
tent in the future. Under present conditions of 
handling and storing, the life of a highway 
snow fence, according to the best information 
available, is about 10 years. Deterioration is 
reported by many observers to be caused largely 
y the rusting of the wire binding material. 
New snow fences and replacements of old ones 
mean an increasing demand for that commodity 
in the future, and during the next few years 
Should provide an outlet for 10,000,000 to 15,- 
000,000 board feet of wood stock annually. The 
use of wood for snow fences, however, has been 
challenged and fences of horizontal steel panels 
are on the market and are actually in use in 
at least one county in Wisconsin. The extent 
to which steel snow fencing will replace the 
wood-slat type can not be predicted at this time, 
although without question it will come into more 
general use if its efficiency is fully established 
and the cost installed is reduced. The cost of 
steel snow fencing last year was reported to be 
three to four times as great per linear foot as 
> wood-slat type, at points of delivery in Wis- 
sin, 


Wooden Fence—How Constructed 


Wooden snow fencing for highways consists 
of Parallel slats spaced about 2 inches apart (3 
to 4 inches on centers) and held in place by 
ve (occasionally four) double strands of gal- 


vanized wires. The wires are woven in and 
out among the slats and are twisted in the 
spacings to hold the slats firmly in place. The 
first snow fence used for highways in Iowa, 
about 15 years ago, was woven-slat corn crib- 
bing with slats 5 or 6 feet long; the standard 
length of slat is now 4 feet. The most com- 
mon cross-sectional dimensions of snow-fence 
slats are %4-inch by 1% inches, which are some- 
what greater than those of a common building 
lath. Slats of these dimensions are standard 
in several States where specifications for snow 
fences have been set up. In States having no 
such standard specifications, ordinary building 
lath are sometimes used for the fence slats. The 
quality of slat stock where standards are en- 
forced is uniformly high. Specifications usually 
call for straight-grained material free from all 
defects that appreciably affect the strength of 
the slats. 


Most of Common Woods Used 


Most of our common woods are used for 
snow-fence slats. State highway departments 
that have specifications for such slats seem to 














(Above) Typical wood-slat snow fencing. 

Thousands of miles of this type are protecting 

highways in snowaffected States. (Below) 

Galvanized sheet iron snow fencing of a hori 

zontal type now in use in some localities. Fenc- 

ing of this type is actively competing with wood- 
slat fencing in Wisconsin 


base their acceptance of species on two charac- 


teristics: Strength and capacity to remain 
straight in use. Woods excluded by Iowa and 
Michigan highway departments are poplar 


(aspen), cottonwood, basswood, elm, and gum. 
Minnesota excludes only poplar (aspen), cot- 
tonwood, and basswood. Lumbermen from 
every important forest region supply slats for 
snow fences. Douglas fir and other western 
species are commonly used for the purpose in 
Minnesota, and southern yellow pine, chiefly 
from Texas, is used in large quantities in Iowa. 
In Wisconsin native species, both hardwoods 
and softwoods, supply the demand. Among the 
hardwoods, oak, birch, maple, and elm predom- 
inate, while hemlock is the chief softwood spe- 
cies employed. Some counties in Wisconsin 
permit the use of snow fencing in which slats 
are of ordinary building laths. The principal 
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By G. C. MORBECK, 


Wood Technologist, Forest 
Products Laboratory, 


Madison, Wis. 


species observed in snow fences of that type 
was Douglas fir. Some localities in New York 
prefer spruce and balsam fir stock. 

Slats for snow fences are made chiefly from 
sawmill refuse on lath machines modified to 
give the proper dimensions. They are bundled, 
trimmed, stacked, and otherwise handled in 
about the same manner as common building 
lath. The material is shipped in the original 
bundles to snow fence plants, which, because of 
the bulkiness and relatively low price of the 
product, are located chiefly within the region 
of its use. 


Snow Fence Easily Produced 


The manufacture and distribution of wood- 
slat snow fencing are to a large extent carried 
on by dealers in highway supplies, and in some 
measure by retail lumbermen. The production 
is not complicated and relatively little equip- 
ment is necessary. Some purchasers require 
that the slats be pointed at one end; the point- 
ing is usually V-shaped, although occasionally 
one slanting cut is acceptable. Specifications 
generally state that slats must be painted, which 
may be done by either spraying or immersing. 
In addition to the primary coating, top-dipping 
in a contrasting paint to a depth of four inches 
is sometimes required. The wire for snow 
fencing as it is purchased by several State high- 
way departments must conform to rigid stand- 
ards for size of stock, strength, bending ca- 
pacity, galvanizing, and other factors. The 
weaving machine spaces the slats and weaves 
the wire about them at the proper intervals, 
drawing it tight to prevent slippage. The fin- 
ished fencing is rolled into 50-foot bundles for 
marketing. 

The wood-slat snow-fence business affords 
an outlet for an increasing volume of suitable 
wood-waste material incident to lumber manu- 
facture. The production and distribution of 
snow fencing are legitimate functions of lum- 
ber dealers that can and should be extended. 


Use Is Definitely Increasing 


The use of snow fencing is definitely increas- 
ing. Alertness all along the line, however, is 
necessary if the wood-slat type is to maintain 
its present position. Other materials are avail- 
able and, as already suggested, are beginning to 
offer competition, and the extent to which they 
succeed will be measured largely by the vigi- 
lance of those interested in maintaining the 
advantage of the wood-slat snow fence. The 
use of wooden snow fencing for the protection 
of highways is relatively new and the require- 
ments of a wood for such service are not fully 
known. Specifications for the wire needed have 
not been set up in many localities. Under 
these conditions it behooves those most inter- 
ested in the use of wood to see to it that woods 
of recognized value are selected and that the 
wire is at least up to the standards required by 
State highway departments. Adherence to high 
standards in the manufacture of snow fencing, 
standards even higher than those required under 
some specifications now in force, is the surest 
means of maintaining and extending the present 
favorable position of the wood-slat snow-fence 
industry. 





BEForE THE death of the historic “Washing- 
ton Elm” at Cambridge, Mass. (beneath which 
General Washington took command of the Con- 
tinental Army on July 3, 1775), a branch was 
drafted and it has grown into a beautiful tree, 
which is on the Public Library grounds at Wel- 
lesley. 
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Stocks Are Much Reduced—Stabilization Plan 
Not Renewed—Employment and Transportation 
Are Discussed—New Structural Grades Adopted 


MILWAUKEE, Wis., Dec. 6.—Current trade 
problems of Wisconsin and Upper Michigan 
lumber producers were discussed at the quar- 
terly meeting of the Northern Hemlock & 
Hardwood Manufacturers’ Association at the 
Hotel Schroeder in Milwaukee on Tuesday, 
Noy. 29. The meeting, held in the English 
room, was one of the best attended sessions of 
the association, about fifty lumbermen represent- 
ing nearly every member. 

The opening session was devoted to reports 
on association affairs, with J. S. Weidman, jr., 
of Trout Creek, Mich., presiding. W. W. Gam- 
ble, White Lake, briefly reported as treasurer. 


Northern Stocks Are Much Reduced 


QO. T. Swan, Oshkosh, secretary, said that 
the latest statistical survey covering this region, 
embodying reports from 40 to 48 firms each 
month, shows a production of hemlock, hard- 
wood and pine from Jan. 1 to Nov. 1 totaling 
91 million feet, while total shipments amounted 
to 184 million feet, indicating a decrease in 
stocks of 93 million feet. They produced 57,- 
500,000 feet of hardwood, and shipped 111 mil- 
lion feet, reducing stocks 453,500,000 feet. 
Hemlock production totaled 27 million feet, 
shipments were 59 million feet, so stocks de- 
clined 32 million feet. Hardwood stocks as a 
whole are down more than 15 percent. Bass- 
wood stocks are 35 percent less than on Nov. 1 
last year, with many items down 46 percent. 
Compared with Nov. 1 last year, hemlock 
stocks are down 18 percent, merchantable grade 
having declined 27 percent. Lumber production 
between now and next July will be about 10 
percent of average of 1927 to 1929 inclusive. 
This is based on the report of 38 mills. Work 
in the woods will be about 7 percent, Mr. Swan 
said, because logs at mills, added to the new cut, 
would be sufficient for the restricted mill ac- 
tivity. This production is expected to be suffi- 
cient to meet demands during the period ended 
July 1, 1933, and curtailment will prevent ex- 
cessive accumulation of lumber in pile. Mr. 
Swan also briefly discussed the Wisconsin pro- 
duction stabilization plan, unemployment insur- 
ance, taxation, tariff and freight rates. Most 
of these subjects were the topics of reports by 
committees, and were discussed at length by 
members, later in the meeting. 

Discussing subjects under the head of sta- 
bilization activities of the industry, G. N. 
Harder, of Wells, Mich., read the published 
recommendations of the United States Tim- 
ber Conservation Board, and gave a digest of 
the principal findings. Contemplated produc- 
tion by association members is well within the 
recommended limits, he said. 


No Renewal of Stabilization Plan 


W. A. Holt, of Oconto, chairman of the 
planning committee of seven, discussed the Wis 
consin stabilization plan inaugurated by the 
State. At the last quarterly meeting, it was 
decided that a committee make special studies. 
The plan aims to keep production up to the 
point which will meet all demands, and to dis- 
courage the accumulation of stocks. It further 
aims to distribute production pro rata among all 
of the mills, so that labor may have employ- 
ment at all points. The public is guarded against 
any misapplication of the plan, by an independ- 
ent advisory committee appointed outside the 
lumber industry, to act with the committee of 
seven and with the co-operation of State off- 
cials. Every participant is kept fully informed 








of the exact situation. After a discussion, in 
which various members participated, it was de- 
cided to take no action toward renewal of the 
plan. 

In discussing what can be done to give em- 
ployment this winter, various methods were 
presented by lumber manufacturers. M. J. Fox, 
of Iron Mountain, Mich., said it was not a ques- 
tion of operations to make money, but a problem 
of giving the people something to eat. Lumber 
manufacturers, he said, have a great regard for 
the people of their communities and will take 
care of them. 

Inasmuch as the unemployment insurance 
problem is one for Wisconsin employers, the 
association, being composed of employers in 
several States, decided to take no action to 
provide for a voluntary plan particularly 
adapted to the industry. 


Oppose Low Rates from Other Regions 


Various transportation matter were discussed 
by I’. M. Ducker, traffic manager. The West 
Coast application for lower freight rates to 
central and eastern territory was explained, and 
the effect its adoption would have on competi- 
tive relationships. A general discussion fol- 
lowed. A resolution was adopted instructing 
the traffic department to oppose any reduction 
of lumber freight rates from other regions into 
Wisconsin, Michigan, Illinois and Indiana terri- 
tory. Other transportation subjects discussed 
included trainload rates, water competition by 
Panama Canal and Mississippi River, pulp log 
rates and extension of time limits on outbound 
shipments. 

W. Beyers, of the North Western Rail- 
way, gave an illuminating address on the de- 
velopment of the trucking business, its effect 
on railroad traffic, and particularly the effect it 
is having in disrupting commodity markets. 

Charles J. Kinzel, chairman of the steel-rail 
committee, reported that conferences had been 
held with railroad officials regarding rental 
charges, with result that the charge of $16 had 
been met with an offer of $12 by the operators, 
with prospects favorable for a $14 compromise 
charge. A further conference will be held 
shortly, at which the railroads and the opera- 
tors will arrive at a basis of rental based on 
lower valuations. 


Structural Hemlock Grade Adopted 


A comprehensive report was made by Al 
Klass, chairman of the bureau of grades, on 
proposed new, special structural hemlock grades. 
Copies of this report were distributed and after 
a brief discussion the report was adopted. There 
is provision made for (a) joist and plank— 
2-4-inch thick, (b) beams and stringers—5-inch 
and thicker, 8-inch and wider, and (c) posts and 
timbers—5x5-inch and larger. General provi- 
sions are for sound wood; knots may be spike 
as well as round or oval, sound encased as well 
as tight and intergrown, but not cluster knots, 
method of knot measurement being prescribed 
for each use-grade; surface checks and dressing 
defects are permitted, and checks, splits and 
shakes are limited for each use-grade, but com- 
bination of checks that would reduce strength 
below allowable shake is prohibited; wane is 
permitted, but square edges may be specified; 
no combination of wane and knots that would 
reduce strength more than would maximum 
knot is allowed; exceptionally light pieces are 
excluded. Water stain is not permitted. Select 
structural must average six annual rings per 
inch. 
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For joist and plank, minimum rough dimen- 
sions are is-inch off the thickness, and 75-inch 
off width of 4@7-inch and 14-inch off for 8-inch 
wide and wider, while dressed is 3-inch 
off thickness, and ths off width for 
4@7-inch and Ye-inch off for 8-inch and 
wider. Size of knot in narrow face is taken 
between lines parallel to edges, and on wide 
faces as its average diameter. In the middle 
third of the length of a narrow face-‘of a 2x4- 
inch thick boxed heart piece, a 5-inch knot 
is allowed, and in such narrow faces and at 
edges of wide faces knot size allowed may in- 
crease proportionately to twice that size at ends, 
In wide face of above piece, maximum knot 
in center line would be 14-inch, and size may 
increase proportionately from that allowed on 
edge up to that allowed in center line. Shakes 
shall be measured between enclosing lines paral- 
lel to wide face and shall not exceed quarter 
width of end of green or third width of sea 
soned material. Wane shall not exceed one- 
eighth the width. Slope of grain shall not ex- 
ceed one in twelve. 

With reference to who should pay the sales 
tax, the association members decided to co-oper- 
ate with other lumber associations, to the end 
that the consumer may. 

An explanation of the plan of reorganization 
of the National Lumber Manufacturers’ Asso- 
ciation was given by W. A. Holt, who showed 
a chart of proposed activity and methods to 
carry on the work. Necessity for many activi- 
ties in the best interests of the lumber industry 
was felt by members, and the matter was left 
to the individuals as to future participation. 





Northern Plants Resume 


MitwauKkere, Wis., Dec. 5.—Reports from 
various lumber districts of Wisconsin indicate 
at least a partial resumption of production and 
manufacturing activities. 

Hardwood Preducts Corporation, Neenah, has 
announced it will resume operations on practi- 
cally a full time basis the middle or latter part 
of December. Orders for doors, one of the 
principal products, are sufficient to insure op- 
eration through the winter and spring. 

After being closed down since early spring, 
the Foster-Latimer Lumber Co., Mellen, is re- 
suming operation of its flooring plant and 
plans to run until late in spring, in order to 
complete the manufacturing of hardwood stock 
into flooring. 

Lumber camps are being built, and logging 
operations are being started in the vicinity of 
Wakefield. Daniel O’Brien, of Antigo, is build- 
ing a camp three miles south of the Plymouth 
mine. W. C. Smith, of Saxon, has begun erect- 
ing a camp on the new Winegar-Wakefield 
road three miles south of Wakefield. Simon 
Inkala is operating near the Connor camps 
north of the city, and the Northern Lumbering 
Co. has begun operation east of Wakefield. 

From Florence comes word that loggers 
holding contracts for a total of four million 
feet from the Wisconsin Land & Lumber Co. 


are getting ready for the winter’s cut. These 
operations will furnish employment to from 
200 to 300 men. The contractors will log 


around Round Lake, near Elmwood and east o! 
Lake Seventeen. It is also reported that plans 
are being made to start one of the company’s 
mills at Hermansville, Mich., about the middle 
of December, for three months’ operations. 





Lumber for Lawn Furniture 


CoLtpwaTeR, Micu., Dec. 5.—The Pratt 
Manufacturing Co. has recently purchased 100. 
000 feet of lumber. This will be used in the 
plant here in the manufacture of porch and lawn 
furniture. 
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Receiver Appointed 


Lirtte Rock, Ark., Dec. 5.—Emmet Morris, 
president W. B. Worthen Co., banker, was 
appointed receiver Nov. 22 for the East Arkan- 
sas Lumber Co., one of the largest concerns 
of its kind in the State, in an involuntary 
bankruptcy proceeding. The company is 
authorized to continue to operate, and the re- 
ceiver is required to make bond for $25,000. 
Joe House and G. DeMatt Henderson, of Little 
Rock, were appointed attorneys for the receiver, 
and were directed to ask for ancillary receivers 
to take over properties in Louisiana and Mis- 
souri. The petitioning creditors were Ed Keane, 
Edwin F. Guth Co., and Hugo Wurdack, all of 
St. Louis, Mo. Several other creditors have 
intervened. 

At its Little Rock headquarters, the company 
occupies the same offices as the Arkla Sash & 
Door Co., a subsidiary. John W. Trieschmann, 
of this city, is secretary and general manager 
of the parent concern. 


Cuts Ties for China 


Vancouver, WAsH., Dec. 3.—Harry Burgess 
and Oscar Venden have leased waterfront prop- 
erty from the port of Vancouver, and have be- 
gun installation here of the tie mill that they 
formerly operated at Kalama, Wash. The 
mill will operate three shifts daily, and will cut 
railroad ties for China, under contract with the 
Fairhurst Lumber Co., of Tacoma, purchasing 
agent for a big Chinese order. The mill ex- 
pects to operate all winter, according to F. R. 
Brown, manager of the port of Vancouver. 


Will Hold Public Hearing 


New York, N. Y., Dec. 5.—Members of the 
National-American Wholesale Lumber Associa- 
tion have been advised by Secretary W. W. 
Schupner that a public hearing will be held 
before the Trade Traffic Managers’ Committee 
at the Trunk Line Association, 143 Liberty 
Street, New York, at 2 p. m., Dec. 20, to con- 
sider a proposal to reduce the charge on stop- 
off in transit, to complete unloading or partially 
unload freight in trunk line territory, from $10 
to $6.30 a car, the latter being the charge effec- 
tive in most other territories. A number of the 
retail lumber associations have gone on record 
as being opposed to this stopping-in-transit to 
partially unload, as being inimical to the inter- 
ests of the dealers. 











Resume Export of Oak Staves 


3EAUMONT, TEX., Dec. 5.—Announcement 
that shipments of wooden staves for European 
wine casks will be resumed from this port early 
this month was cheering information for east 
Texas lumbermen. The first consignment of 
staves to leave Beaumont in more than a year, 
consisting of 300 tons of white and red oak 
staves, will be sent to Mediterranean ports. 





An Important Tax Decision 


New York., Dec. 6.— The United States 
Board of Tax Appeals has just announced an 
important decision that is highly beneficial to 
individuals and firms that own standing timber 
and are engaged in the business of cutting the 
timber and manufacturing it into lumber, ac- 
cording to J. S. Seidman, tax expert of Seid- 
man & Seidman, certified public accountants, 
who said: 

The Board has held that if such timber has 
been owned for more than two years and is 
then sold to an outsider, the tax rate on the 
profit is limited to 12% per cent, because it 
'S a capital gain. It was the contention of 
the Treasury Department that the sale could 
hot be a capital gain since capital gains do 
hot apply to profits from the sale of stock in 
trade, nor to property held primarily for sale 
im the course of one’s trade or business. 

Had the Department won, the tax rate on 
the sale would have been considerably higher 
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than 12% per cent. However, the Board de- 
clared that until the timber is cut down it 
can not be considered as part of the stock in 
trade, and that as the business was that of 
manufacturing and selling lumber, rather than 
selling standing timber, the sale in question 
was not one of property held primarily for 
sale. 

The case that gave rise to the decision in- 
volved the timber lands of W. T. Carter & 
Bro., of Camden, Tex. It is interesting to 
note that two members of the Board dissented 
without opinion. The Government has the 
right to appeal the case, within three months, 
to the United States Circuit Court of Appeals. 





Big Projects Help Kansas City 


Kansas City, Mo., Dec. 5.—Prospects for 
considerable building activity in Kansas City in 
this field are bright for 1933. Within a few 
months, two major building projects will get 
under way. One, the new Jackson County 
courthouse, and the other, the new municipal 
auditorium. Total expenditures on the two is 
estimated at five to six million dollars, and 
nearly two years will be taken up in complet- 
ing the jobs. Contractors are generally at a 
loss as to how to make their estimate, as union 
labor has not brought its scale into line with 
reductions in other lines, and the city and 
county are committed to the policy of employ- 
ing only local labor. 


Building Mill on Columbia River 
Waterfront 


STEVENSON, WasH., Dec., 3.—C. H. March 
and a group of associates from Toledo, Ore., 
have leased city and county property fronting 
the Columbia River here, for use as the site 
of a sawmill which they propose to erect. The 
mill will have a daily capacity of 40,000 feet. 
A planing mill and box factory will be operated 
in conjunction. Mr. March and his associates 
expect to have the mill in operation by late 
spring. They also have contracted with Skam- 
ania County officials for purchase of 50,000,000 
feet of timber. In addition to this, they own 
considerable acreage of fir and pine in the Big 
White Salmon River district, which they expect 
to mill at the plant here. 








Agree on Lower Wage Scale 


CLEVELAND, Out0, Dec. 6—In hopes of re- 
viving various phases of the building industry 
in Cleveland and its environs, two of the build- 
ing trades of the city are taking a reduction in 
wages effective at an early date. 

Some weeks ago the electrical workers to- 
gether with the employing contractors agreed 
on a three way wage scale affecting mainten- 
ance work, modernization work and new work. 
The old scale which was $1.50 per hour has 
been reduced as follows: 75 cents per hour on 
maintenance work; 1.05 per hour on modern- 
ization work and 1.37% per hour on new work. 
This agreement is effective at once. 

The employing painting contractors and the 
journeymen are working on a new wage scale 
agreement as affecting old work with the hopes 
of reviving at least this type of business during 
the winter months. The proposed scale to be 
accepted or at least being worked upon at this 
time is 75 cents per hour on all work for which 
no building permit has been issued. 

Already several groups of property owners 
have signified themselves as interested in this 
new proposal. 





Congratulate New Senator 


BENTONVILLE, ArK., Dec. 5.—E. S. Grammer, 
lumberman of Seattle, Wash., recently ap- 
pointed as United States Senator from that 
State to succeed the late Senator Wesley L. 
Jones, was reared in Benton County, Arkansas, 
and he and Mrs. Grammer have many relatives 
and friends here, all of whom are delighted to 
learn of Mr. Grammer’s political preferment. 











LINDBERGH 
BABY CASE 


CREATED BIG 
MARKET FOR 


SHUR-LOC 


WINDOW GUARD 


























Every home a sales pros- 
pect. SHUR-LOC is installed 
in any window in a fraction of 
a moment. SHUR-LOC is 
positive protection day or 
night against kidnappers, 
burglars or sneak thieves. 
Ornamental as well as pro- 
tective. 


Proven sales results now 
prompt us to broaden our 
territory. Thoroughly reliable 
distributors and dealers are 
invited to send for descrip- 
tive literature and informa- 
tion regarding our tested 
method of sales develop- 
ment. Address R-86, care 
American Lumberman, 431 
So. Dearborn St., Chicago, 
Illinois. 
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THREE THINGS 
YOU WANT TO 
REMEMBER ABOUT 
CEDAR 


Cedar as used for closet lin- 
ing must have certain char- 
acteristics to be 100% 
adaptable. 


1. RED HEARTWOOD 


Good cedar closet lining must have a 
high percentage of red heartwood. 
*Brown'’s Supercedar is guaranteed 
to be 90% or more red heartwood. 


2. OIL CONTENT 


The oil content of good cedar must 
be high so as to insure complete 
moth repelling qualities. 

*Brown'’s Supercedar is guaranteed 
for 100% moth repelling oil content. 


3. BEAUTY 


The grain of cedar wood must be 
attractive to insure interior beauty. 
*Installed Supereedar lined closets 
are widely known for their decorative 
beauty. 


WRITE FOR DETAILS. 
GEO. C. BROWN CO. 
Memphis, Tenn. 


Largest Manufacturers of Aromatic 
Red Cedar Lumber in the world. 




















An ounce of maintenance is worth 
a pound of replacement 


BLAC 


America’s Choice 
tor Root Protec tion 
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THE BLACK GOLD COMPANY 
Kansas City, Mo. 
Sold Through Distributors 
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DALLaAs, TEX., Dec. 6.—Members of the Mer- 
chandisers’ Club are enthusiastic over the recent 
trip to Keltys, Tex., to inspect the operations 
of the Angelina County Lumber Co. To an 
AMERICAN LUMBERMAN representative, John 
R. Darnell, of the Burton Lumber Co., presi- 
dent of the club, gave a glowing account of the 
trip and the benefits they would derive from it. 
He said: 


The idea of this trip originated after one 
of our members at a regular meeting had 
given a talk on how lumber is made. Ques- 
tions as to how many members had ever 
seen a large mill in operation developed the 
fact that there were only about twenty out 
of a membership of 102, and it was suggested 
that it would be a fine thing if our members 
were given an opportunity to visit a large 
operation. W. M. Lingo, one of the Dallas 
dealers, got in touch with E. L. Kurth, of the 
Angelina County Lumber Co., and as a result 
we were invited to visit the mill and ar- 
rangements were made for the plant to oper- 
ate on Saturday so that our members would 
not be away from their yards too long. The 
trip was made in our personal cars, about 
forty men and women making up the per- 
sonnel. We arrived at Lufkin Friday night 
to find that hotel rooms had been reserved 
by the lumber company. Early Saturday 
morning we drove out to Keltys to the mill 
and, starting at the mill pond, every depart- 
ment of the mill was inspected. In the after- 
noon we visited the woods where virgin long- 
leaf timber was being cut, and each mem- 
ber of the party was permitted to participate 
in falling and trimming a tree. The loader 
and drag line were visited, and then we were 
taken to where a railroad was being built, 
on which to haul logs from a new tract of 
timber. We were shown how a log road is 
built in a short time. 


Luncheon and dinner were served at the 
hotel on Saturday, and at the dinner we had 
an opportunity to thank our host for the 
wonderful trip through the mill and woods. 
Then we were taken to the Lufkin Country 
Club for a dance, at which we were guests 
of the lumber company and the people of 
Lufkin and Keltys. 


Our club paid the expenses of the purchas- 
ing agents of both the city and County of 
Dallas on the trip, and they derived a great 
deal of benefit from this visit to the mill. 
Our members were all impressed with the 
large operation and the amount of money in- 
vested in it. They now can more readily 
understand why a large mill with good 
timber is entitled to more money for its lum- 
ber than some small mill cutting inferior 
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to East Texas Mill 


timber and which does not have the large 
overhead expense. 

Our Merchandisers’ Club has been in opera- 
tion a little over a year. At present we have 
102 members representing seventeen retail 
yards. These members are employees only. 
Owners have no voice in the club, but do at- 
tend the meetings. We meet twice a month 
to discuss problems that come up at the 
different yards and have debates and discus- 
sions on the various lines of merchandise 
that we carry. We feel that we have a fine 
thing in this club, as it has brought about 
a good feeling among the employees that 
otherwise could not have been secured. 

We feel that the Angelina County Lumber 
Co. is to be congratulated upon the way it 
entertained us and also on the quality of its 
lumber. All feel that we have learned a 
great deal, and those who did not take this 
trip are looking forward to a visit next year 
to some other mill, as we plan to make a 
trip of this kind every year as long as the 
club continues. 





Western Pine Summary 


[Special telegram to American LuMBERMAN] 
PorTLAND, OreE., Dec. 7—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended Dec. 3: 


Average number of mills reporting, 110%: 


Total production for two weeks... 38,640,000 
ia, og ted Gris ie re aire 47,545,000 
RR GON 5 odicscnendceneses 48,451,000 
Report of average of 99% mills: 

Average weekly capacity......... 126,491,000 


Weekly previous 
ree ee ere ee 
Actual production, weekly average 


average for 3 
390,405,000 
19,246,000 


Report of average 110% mills: 


Average weekly production...... 


60,377,000 
Unfilled orders—Dec. 3 (107 mills) 


101,768,000 


Weekly average of identical mills, average 
number 99%: 

-—Two Weeks Ended— 
Dec. 3,1932 Dec. 5, 1931 
19,246,000 15,517,500 
23,059,500 30,729,000 
23,382,500 32,561,500 


Production 
ey 
Orders received....... 


Identical mills: 
Production, weekly average for 3 
previous years (average number 


er I DOE Dadimcons ed eb «es 60,377,000 
On Dee. 3, On Dec. 5, 
1932 1931 
Unfilled orders (107 
Se waserkacawen 101,768,000 126,315,000 











Makes all other windows 
CILENTITE 


obsolete 


Pre: Fit 





Write to Curtis Companies Service Bureau 
122 CURTIS BLDG., CLINTON, IOWA 





being selected from the complete list: 


S1S1E, 2x4—16 








O TIMBER ESTIMATORS D 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 








pine fir 
New Haven, Conn......++++e+- eee $35.00 
New Bedford, Mass....... en was 30.00 
Poughkeepsie, N. Y.....-+++++ da eed 35.00 
Rochester, N. Y....-+-++eeee0- Kea 35.00 
Buffalo, N. Y.ncccccccccccccccs $36.00 poss 
Paterson, N. J... ccccccccccccece 40.00 37.50 
Philadelphia, Pa.......++++eee% 33.50 37.50 
Baltimore, Md........--+eeee0 36.00 40.00 
Lansing, Mich.........+-+++++. 35.00 35.00 
Columbus, Ohio........-+-+eeees 36.00 36.00 
Toledo, O10... .cccccccscccees 28.50 35.00 
Alcron, ORI1O0.....cccccceccccces 37.00 41.00 
Terre Haute, Ind.........++++- 35.00 35.00 
Des Moines, Iowa........-++++ - 42.00 dimiat 
Milwaukee, Wis.........-+++. - 24.00 24.00 
Kansas City, Mo........-+-++-. 36.00 36.00 
St. Paul, Minn... cccccccccccce oe 46.00 
Grand Forks, N. D.........-+- a pene 47.00 
San Antonio, Tex.........--- eee 33.00 eins 
San Francisco, Calif.......... br enee 15.00 
Los Angeles, Calif......... esee 18.50 


No. 1 Dimension, 


Southern Douglas 


Delivered Prices on Lumber at Retail 


_Wasuincton, D. C.,, Dec. 5.—The Department of Commerce has secured through the bureau 
of the census the following prices per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Nov. 1, by contractors for material delivered on the job, these 


Flooring, 1x4” 


Common 10 to 16 Shingles, Extra 
Boards Southern Douglas Clear, 16”, 5/2 
1x6” ine fir Red Cy- 
No. 1 “C”’ e.g. No. 2v.g. Cedar press 
$26.00 acne ayy $5.50 
26.00 $73.00 $55.50 4.60 
23.00 dee ative Kans 
31.00 75.00 65.00 4,25 
34.00 85.00 Bp 5.25 ee 
32.50 70.00 65.00 6.40 ane 
32.50 70.00 70.00 6.50 $7.50 
33.00 75.00 75.00 6.50 7.59 
cee 75.00 65.00 4.50 ou 
wan 70.00 65.00 5.00 
38.00 60.00 50.00 4.25 
35.00 ae ed 5.25 
50.00 60.00 60.00 5.00 9.00 
45.00 aS 60.00 ata 
47.50 65.00 65.00 4.20 
45.00 disoke 65.00 4.25 
45.00 75.00 4.00 
38.00 ee 4.25 
15.00 40.00 4.50 
18.50 39.00 2.75 
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National Production, Shipments and Orders 


Wasuincton, D. C., Dec. 5.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Nov. 26, and for 
forty-seven weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics 


of identical mills for the corresponding period of 1931: 











Two WEEKS Average 
Softwoods: of Mill 
Southern Pine Association............++eee: 
West Coast Lumbermen’s Association........ 201 
western Pine Association. ....ccccccccsccce ‘. oo 
Northern Pine Manufacturers ............. 7 
Northern Hemlock & Hardwood Mfrs.’ ‘Assn. 15 
Metal SOECWOOES 2. .cccccecccs isp hte iesalieae ok tn «» 430 
Hardwoods: 
Hardwood Manufacturers’ Instityte....... . 
Northern Hemlock & Hardwood Mfrs.’ ‘Assn. 15 
Sd cad nu case ose w ehiene bes 196 
fe oe od aph bea ad hee w es ae pees 611 
FORTY-SEVEN WEEKS 
Softwvods: ’ 
Southern Pine Association.............. tne an 
West Coast Lumbermen’s Association........ 201 
Western Pine Association........ iteGie. =. 
Northern Pine Manufacturers ...........0.. ‘ 
Northern Hemlock & Hardwood Mfrs.’ Assn. 18 
eC kines hoenscdvaeasaeeeee rs 438 
Hardwoods: 


Hardwood Manufacturers’ Institute......... 157 
Northern Hemlock & Hardwood Mfrs.’ Assn. 18 





i, ED <i. senceneeioeaiales sion 6S 
SE. ere ere eer rere 595 


No. Production 
s 1932 
42,557,000 
95,763,000 
40,074,000 


386,000 
178,780,000 


14,182,000 
95,000 


14,277,000 
193,057,000 


928,813,000 
2,498,315,000 
1,190,610,000 

27,301,000 
18,187,000 


4,663,226,000 


336,886,000 
26,143,000 


363,029,000 
5,026,255,000 


Percent 
of 1931 


89 
76 
102 
31 


84 


52 
29 


55 
28 
52 
57 


Shipments Percent Orders Percent 

1932 of 1931 1932 of 1931 
42,981,000 91 36,905,000 91 
104,616,000 77 104°830.000 76 
47,547,000 69 46,700,000 65 
2'846,000 81 2'919,000 95 
1,411,000 93 1,090,000 89 
199,401,000 78 192,444,000 76 
23,304,000 7s 22,839,000 73 
1'323,000 53 1'381,000 m2 
24,627,000 76 24,220,000 73 
224'028,000 78 216°664.000 7h 
1,143,547,000 7 1,150,636,000 79 
2'372'491,000 61 2'813,867,000 63 
1'593,374,000 71 1'559,107,000 71 
88'847.000 74 81308,000 71 
40,417,000 68 37,997,000 6s 
5,738,676,000 67 5,642,915,000 68 
02,056,000 68 487,295,000 66 
59,074,000 65 54,245,000 60 
561,130,000 6s 541,540,000 66 
6,299'806,000 67 6,184.455,000 68 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., Dec. 5.—Following is a statement for five associations of the gross stock [Special telegram to AMERICAN LUMBERMAN] 
footage Noy. 26, and the percentage relationship of unfilled orders to stocks: 


= No. of Gross 

Association Mills Stocks 
Reethere Time BOROOICIOR: 4cccccepccscecdtccevs 104 488,729,000 
West Coast Lumbermen’s Association.......... 171 979,459,000 
Western Pine Association.......... RS See 110 1,356,975,000 
Northern Pine Manufacturers....... pclae athe a 7 184,420,000 
Hardwood Manufacturers’ Institute............. 208 911,231,000 


Unfilled 
Orders 
51,769,000 
150,033,000 
104,253,000 
7,650,000 
96,337,000 


West Coast Review 


SEATTLE, WasH., Dec. 7.— The 217 West 


Orders of ¥ ’ ssociati i ivi 
en Coast Lumbermen’s Association mills giving 


Percent production, shipments and orders during the 
11 two weeks ended Dec. 3 reported: 
15 Production 97,708,000 
, Shipments 102,437,000 4.8% over production 
11 Orders 123,053,000 25.9% over production 


A group of 322 mills whose production re- 





ports for 1932 to date are complete, reported as 


Orders 20 Percent Above Output (2 soon soersingcansiee2ssr2.00 


[Special telegram to AmERICAN LUMBERMAN] 


WasuincTon, D. C., Dec. 8.—Six associations for the two weeks ended Dec. 3 reported as | Average cut for two weeks ended 


follows: 

Week 

Softwoods ended 
Southern Pine Association (North Carolina Nov. 26 
Sy. SE oa bk in cove ok swaeaawace ne Dec. 3 
West Coast Lumbermen’s Association...... Nov. 26 
Dec 3 
Western Pine Association (Inland Empire Nov. 26 
SUG COROT TT occ tc cence cs vavcvetes Dec. 3 
Northern Pine Manufacturers.............. Nov. 26 
Dec. 3 
Northern Hemlock & Hardwood Manufac- Nov. 26 
SN en dedecdwaw wee eeeeetie Dec. 3 
ee E 
Hardwoods wee. 5 
Hardwood Manufacturers’ Institute........Nov. 26 
Dec. 3 
Northern Hemlock & Hardwood Manufac- Nov. 26 
ee rrr eer Dec. 3 
eR ee a a Renee 
Dec 3 


Average weekly cut for 48 weeks: 
BE, catalina aw Gale Bre ain odie ob ae 108,072,000 
IES NG nal faiainlat.ss Gai oith aa ai dinin ae A a 62,651,000 


PPGG, Gece s cecviveccaceseeseecess+ 56,266,000 














No. of A group of 217 mills, whose production for 
Mills Production Shipments Orders agit AP Ete Woy a 
114 21,893,000 20,950,000 18,514,000 the two weeks ended pang ae 97,708,000 feet, 
105 21,115,000 23,769,000 20,669,000 reported distribution as follows: eins 
217 47,292,000 50,224,000 54,423,000 “hi : i ( 
217 50,416,000 52,213,000 67,631,000 | pay ..... SP 192000 85,380,000 40,167,000 
110 18,186,000 22,730,000 24,713,000 | Domestic — 
107 19,569,000 24,218,000 23,524,000 cargo ... 36,269,000 39,749,000 78,644,000 
2 Ssehemes 1,700,000 1,270,000 Export ... 28,022,000 38,970,000 77,161,000 
, 06 aoe 1,505,000 1,375,000 Local ..... 10,955,000 20,966,000, «ss cccvenee 
14 190,000 683,000 433,000 « 5 O79 
17 262,000 612.000 365,000 102,437,000 123,053,000 195,972,000 
“i elas GL Ue A group of 201 identical mills, whose reports 
D2 87,561, i 96,287, 99,< . ; j ™ 
453 91,362,000 102,317,000 113,564,000 of production, shipments and orders are com 
plete for 1931 and 1932 to date, reported as 
239 7,943,000 13,073,000 13,196,000 follows: 
241 8,957,000 13,593,000 12,024,000 Average of two 
mee. patents 543,000 355,000 weeks ended Average for 48 weeks 
17 125,000 852,000 930,000 Dec. 3, 1932 1932 1931 
Production 47,976,000 53,080,000 95,014,000 
253 7,943,000 13,616,000 13,551,000 Shipments 50,429,000 60,920,000 94,675,000 
258 9,082,000 14,445,000 12,954,000 Orders 60,371,000 60,013,000 99,156,000 














Industrial and Railroad Timbers 








OAK FLOORING 


Pine and Hardwood Lumber 
ALL IN ONE CAR 


Longleaf Pine Lumber and Dimension 
Shortleaf Pine Finish, Trim, Mouldings 
Shed and Yard Stock Items 
Oak and Gum Trim and Mouldings 
Red and White Oak Flooring, Plain or Quartered 


Our Specialty 





TREMONT LUMBER COMPANY 


CHICAGO OFFICE: 307 North Michigan Avenue 





Tremont Stock is Grade 
ROCHELLE, LA. Marked and Trade Marked 









































SHIP 
RAIL 


Rail transportation is America's sec- 



























ond largest industry. Its future is 





being jeopardized by unregulated and 





subsidized competition. This country 





cannot be prosperous without pros- 





perous railroads. If you will see that 





your shipments move by rail you will 





assist in developing prosperity. 





WIER LONG LEAF 


LUMBER COMPANY 
HOUSTON 


It’s the FIBER that counts 
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YELLOW P 
Timbers 
Lumber 
Lath and 
Shingles 


For our high grade dressed stock— 
“Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 














































North Carolina Pine and 
West Virginia Hardwood 
































. ; CASING. 
Kiln ” Well Manu- . 
Ae ey ey BASE AND 
Capacity, 250,000 feet MOULDINGS 
A - Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg. PITTSBURGH, PA. 
: . IDAHO 
White P ine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 
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Massachusetts Retailers 


Boost Home Loan Bank, Condemn "Boot- 


leg" Selling, Demand Truck Regulation, 


Deplore Encroachment of Coast Terminals 


Boston, Mass., Dec. 5.—Morning and after- 
noon sessions of the Massachusetts Retail Lum- 
ber Dealers’ Association, at the Hotel Statler 
in Boston on Saturday, Dec. 3, presented a 
program of real merit, which was intently fol- 
lowed from start to finish. It was the annual 
meeting of the organization, with President 
U. M. Carlton, of the Dix Lumber Co., Cam- 
bridge, in the chair at the morning session. 

The report of Secretary E. A. Roy, of Chico- 
pee, reviewed the activities of the year, and 
listed a dozen prominent retail concerns in the 
State that had been added to the membership 
roll, and though an equal number had _ with- 
drawn, he felt that the association had more 
than held its own. The report of Treasurer 
W. L. Smith, of Lexington, showed a fine bal 
ance in the bank. 


Condemns "Bootleg" Selling 


Secretary Roy read a paper in which he ana- 
lyzed a type of destructive competition, which 
he classed as “bootleg” selling in the Spring- 
field section, where the sellers maintained no 
regularly equipped yard, and handled only a 
few specialties in competition with the estab- 
lished yards. He was followed by rank Smith, 
of the Frank Allen Lumber Co., Fall River, 
who outlined the plan for “constructive compe- 
tition” followed by the dealers in his city. As 
the dealers were friendly and worked in har- 
mony, there was less price cutting and more 
promise of profit. He declared that the retail 
lumber business was really simple, but that the 
efficiency experts were trying to have it appear 
otherwise. “Don't have too much system,” said 
he. “I haven't any, and I feel that I am get- 
ting by, as well as many of my more highly 
organized competitors.” 


Home Bank Head Tells Policy 


Intense interest ceytered upon the address of 
the next speaker, W. H. Neaves, executive vice 
president of the new Home Loan Bank for 
New England, located in Cambridge. He paid 
a fine tribute to the home owner as the back- 
bone of the country. The Home Loan Bank 
will help the lumber dealer, and he in turn 
should be ready to help the bank. This can 
he done by the dealer, in each city or town in 
New England, seeing to it that his local co- 
operative and mutual savings banks become sub- 
scribers to, and affiliated with, this regional 
Home Loan Bank. He pointed out that 80 
percent of the loans called for in New England 
were to Massachusetts borrowers. The laws 
of all New England States, except New Hamp- 
shire, prohibit the investment of State bank 
funds in the Fiome Loan Bank, but there is 
assurance that enabling legislation will be 
passed in Massachusetts early in January. 
Affiliation of the State banks with the Home 
Loan Bank has been made attractive for, with 
proper collateral, they can borrow all the money 
they need at 4'% percent, and then loan it to 
the home builders at 6 percent. The primary 
purpose of the Home Loan Bank is to aid the 
home owner. If the co-operative and savings 
banks come in with their support and use this 
new resource, all will be well, but, if they fail 
to do so, the Home Loan Bank will be forced 
into the home loaning by direct contact, even 
if such action drives the old established State 
banks out of business. “For example,” said 
this official, “if there are two such banks in 
your town or city, and one joins the Home 


Loan Bank and the other fails to, the latter 
would certainly have a hard fight on its hands 
to hold its ground in its home community. [i 
we are forced to loan direct, it will be to 40 
percent only of the current value. The specu- 
lative builder will be frowned upon. There js 
a real demand for new and modern houses, 
particularly of the smaller type, and the latest 
Washington estimate is that at least 300 mil- 
lion dollars could be used at once for remod- 
eling. Those old houses with cupolas on the 
roofs, are wholly out of the picture.” 

The following officers for the ensuing year 
were chosen: 

President—F. Howard Hinckley, Yarmouth- 
port. 


First vice president—Granville B. Fuller, 
Brighton. 
Second vice president—Luther TP. Smith, 


Worcester. 

Third vice president—Frank Merrick, Hol- 
yoke. 

Directors: Chester Pope, Beverly: HarryS. 
Richards, Fall River; Joshua Nickerson, 
Chatham; James A. Wilson, Taunton; W. 
Royce Taylor, Waltham; U. M. Carlton, Cam- 
bridge. 

Secretary E. A. 
Treasurer W. L. 
elected. 


Roy, of Chicopee, and 
Smith, of Lexington, was re- 


Seven Essentials to Retail Success 


The scene of action here shifted to the Geor- 
gian Room, where the annual dinner was served, 
with J. L. Barney, Barney V. Cary Lumber 
Co., as toastmaster. Speakers at this function 
included John C. Barry, of Portland, Conn., 
president of Northeastern Retail Lumbermen’s 
\ssociation; Roscoe C. Briggs, of Oneonta, 
N. Y., a former president, and Dr. Stephen 
F. Miller, director of economics, R. G. Dun & 
Co., of New York. Mr. Barry presented a 
keen analysis of the present-day problems of 
the retail dealer, naming seven essential stones 
to the arch leading to success. They included 
good material, satisfied customers, dealer co- 
operation, association loyalty, finances includ- 
ing support of the Home Loan Bank, credit, 
and business ability and acumen. For the key- 
stone to this arch he would add faith. “If we 
lose faith in the future of our business, we are 
surely licked,” he declared in conclusion. 

Mr. Briggs discussed ‘Credit and Its Ever- 
Present Shadows,” repeating the address he 
made at the Connecticut annual in New Haven 
on Thursday. 


Economist Predicts More Home Building 


Dr. Miller reviewed world economic condi- 
tions, prefacing his remarks with the state- 
ment that “the financial crisis was definitely 
passed one year ago.” The chief economic error 
of today is that the governments are borrowing 
too much out of the money reservoirs of the 
people. One trouble in connection with the 
national program of economic reconstruction 1s 
that the political parties in America have no 
use for ability in the high places. The chiet 
element of weakness in our Congress is that 
the members don’t know much about the prob- 
lems they are attempting to solve. On the 
other hand, the business man of today requires 
more knowledge of correct business practices 
than ever before.” The speaker concluded with 
the very definite declaration that the next few 
years will bring a big increase in home build- 
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ing outside of the larger centers, for. there is 
now a definite trend of population toward the 
rural sections. 


Resolutions of Convention 


In regard to the Home Loan Bank the as- 
sociation resolved: “That we cooperate in every 
practical way with the Massachusetts Co-opera- 
tive Bank League to promote the passage of 
jegislation which will make it possible for co- 
operative banks, mutual savings banks, and 
other eligible institutions in this State to be- 
come members of the New England Home 
Loan Bank,” and “That we express to the 
directors of the New England Home Loan Bank 
our opinion that the directorate should include 
at least one representative of the building ma- 
terial industry.” 

In regard to distribution of West Coast lum- 
ber from Atlantic coast terminals, the associa- 
tion recognized that these are “rapidly usurp- 
ing the function of the retail lumber dealer, 
and penalizing the dealer established with plant 
and facilities for serving the public at all times,” 
and “believes it to be sound economic practice, 
that such concentration yards carry at all times 
a full and complete stock of lumber, and that 
they sell only at wholesale, through such chan- 
nels of distribution as are outlined in the uni- 
versally adopted National Distribution State- 
ment.” 

Believing that “The truck should prove its 
economic value as an element in transportation 
under the same regulations as are borne by the 
railroads, or that the railroads be freed from 
those restrictions” it resolved: “That the Inter- 
state Commerce Commission be given author- 
ity to include interstate transportation by auto 
trucks in its jurisdiction.” 

The convention program was arranged by a 
committee of ten, headed by Frank W. Whitty, 
of the Blacker & Shepard Co., Boston. 

The ninth annual dinner-dance of the Harry 
L. Folsom Hoo-Hoo Club was held at the 
Statler in the evening, and was attended by 
about fifty couples. 
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AYER & LORD TIECO. 
Chicago, Ill. 








Treated Timber with 
Lifetime Strength 
and Permanency 


The uniform high quality of our treated 
timber gives lifetime satisfaction . . 
low yearly average cost. 


Nationwide Timber Service 


Treatments by standard processes with standard preservatives. 


OUR PRODUCTS: Railroad Cross Ties, Car Stock, 
Brid geTimbers, Piling, Posts, Poles, Structural Lumber, 
Mine Timbers, Cribbing, etc. 


NATIONAL LUMBER & CREOSOTING CO. 
Texarkana, Ark.-Tex. 
AFFILIATES OF 


THE WOOD PRESERVING CORPORATION 
Eoppers Building, Pittsburgh, Pa. 


Eighteen Sales Offices — Twenty-One Treating Plants 


. and 


CENTURY WOOD PRESERVING CO. 


Pittsburgh, Pa. 

















Promotion, Research, Stabilization 


Wasuinoton, D. C., Dec. 5.—A plan for re- 
organized lumber representation and promo- 
tion on a national scale will be considered by 
the directors of the National Lumber Manufac- 
turers’ Association at their meeting in Chicago, 
Dec. 15 and 16. The plan contemplates a 
wider industry support, for a more general in- 
dustry representation and activity. It also takes 
into consideration the existence and use of the 
facilities of American Forest Products Indus- 
tries. This new body was incorporated with 
this view, in accordance with previous action 
of the directors and recommendations of their 
executive committee. 

At their sessions, to be held in the Congress 
Hotel, the directors will also consider and 
pass upon recommendations of the Lumber Sales 
Managers’ Conference, which will be held at 
the Congress, Dec. 13 and. 14... Composed of 
leading sales managers from all sections, and 
representing every regional group; this confer- 
ence will consider problems of marketing and 
distribution. It is expected to recommend to 
the directors a comprehensive program covering 
such topics as consumer contacts, markets, na- 
tional trade extension, lumber advertising, 
dealer helps, sales costs and manufacturers’ 
interchange. 

The proposed reorganized 
program is aimed to cover: 

First, “General Lumber Industry Service.” 
The experience of the National Lumber manu- 
facturers’ Association has demonstrated an 
almost universal interest throughout the in- 
dustry in such problems as industry stabili- 
zation, supply and demand, information, 


representation 


Timber Conservation Board activities, taxa- 
tion, freight rates, protective tariffs, Govern- 
ment policies and actions, building codes and 
ordinances, and other activities comprising 
the “General Lumber Industry Service.” 
Work along these lines would continue as 


heretofore through the National Lumber 
Manufacturers’ Association. 

Timber and lumber companies and _ pro- 
ducers of other timber products, it is be- 
lieved, would support these general activities 
on a wide scale. Dues would be adjusted ac- 
cording to the extent and character of class 
interest, the active producers paying possi- 
bly in the neighborhood of 2 cents a thou- 
sand, on a proportionately higher basis than 
the mere timber owner. 

Second, “Lumber and Timber Products Pro- 
motion,” Under the suggested plan, this 
would be conducted through the American 
Forest Products Industries. (Inc.)... Timber 
and lumber. companies and other producers 
of timber for the General -Service as wel] as 
for the Selected Services, would, it is be- 
lieved, support such. promotion, and, even- 


tually, considerable support from timber 
products and lumber-using. industries, -ex- 
porters, and wholesale and retail lumber 


dealers, might be expected. Though the sup- 
port of these-activities is expected to come 
from a more limited group than that of the 
General Lumber Industry Service, eligibility 
would be limited, in the case of manufac- 
turers, to those supporting the general work. 
The promotion work would be directed by a 
representative executive committee of the 
general service subscribers. 

Third, Fundamental “Wood Research” 
Work. It is proposed to incorporate a wood 
research trust for the conduct of this work. 
Only a limited support among leading timber 
and lumber companies might be expected for 
this work at this time, it is felt, though a 
wider interest may be expected as industry 
evolution takes place. No arrangement for 
the admission of future supporters has yet 
been considered, and the program and type of 
organization has not been completely defined. 
It is planned, however, to confine the benefits 
of such research to the use of subscribers. 


The plan represents deliberations of the exec- 
utive committee, and will come before the di- 


rectors, as a recommendation of the executive 
meetings on Nov. 17 and 18, and in response to 
a mandate of the board last June that they 
“consider and recommend to the industry a 
permanent plan equitable to apportionment of 
expense for sustaining essential industry ac- 
tivities and providing necessary revenues.” <A 
number of leading lumber and timber repre- 
sentatives have expressed confidence, at least 
in principle, in the proposed program or plan. 
—_——— 


Connecticut Dealers Elect 


Boston, MaAss., Dec. 5.—At the annual meet- 
ing of the Lumber Dealers’ Association of Con- 
necticut the following officers were chosen: 


President—Clarence Crofoot, South Nor- 
walk. 
First vice president—J. G. Venter, New 
Haven. 


Second vice president—Burton E. Phelps, 
PlainviHe. 

Treasurer—Fred B. Grant, New Haven. 

Secretary—Warren M. Beers, Shelton. 

Directors—for two years, Leslie Korper, 
Hartford; for~ three years, Duncan Belcher, 
of Clinton; George Duryea, New Canaan; G. 
Norman Haigh, Niantic, and George H. 
Loewenthal, Middletown. 

The guest speakers, following the dinner, 
included John C. Barry, of the Strong & Hale 
Lumber Co., Portland, Conn., president of 
the Northeastern Retail Lumbermen’s Asso- 
ciation, and Roscoe C. Briggs, of Oneonta, 
N. Y., a former president of that organiza- 
tion. Mr. Barry discussed the present status 
of retail lumber merchandising, and the prob- 
able trend of trade during 1938. He strongly 
urged closest co-operation between competi- 
tors in each trade zone, to the end that best 
trade results be secured. Mr. Briggs, who 
heads a group of yards in and near Oneonta, 
N. Y., urged sound credit methods, and sug- 
gested that each dealer would get a better 
picture of the actual earnings or losses of 
his business if he insisted that all doubtful 
accounts be charged off as soon as they ap- 
peared to be uncollectible when materially 
overdue. 
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Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 












Members 
Maple 
Plooring 
Astor 408 











and door plants, 


We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. | 


We also invite orders for Northern Pine, Spruce, 
: Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
sats “Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten, 516 Lumber Exchange 


ERS 


retail yards, etc. 
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FLOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 
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Iron Mountain, Mich. 
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December 10, 1939 


Hardwood Men Ask Lower Rates 


[Special telegram to AMERICAN LUMBERMAN] 


CINCINNATI, OunI0, Dec. 7.— Placing of all 
forms of transportation, including inland water- 
ways, under control of the Interstate Commerce 
Commission, was urged by Appalachian Hard- 
wood Manufacturers (Inc.) at their annual 
meeting today. The action taken, in the form 
of a resolution, was suggested by the speech 
of J. M. Fitzgerald, vice chairman of the com- 
mittee on public relations of the eastern rail- 
roads, on “What Is Fair Competition.” 


Speaks Against St. Lawrence Waterway 


The speaker attacked unregulated forms of 
transportation, such as truck and bus lines, 
which operate without restriction in many in- 
stances over public highways, and cited in- 
stances of waterway traffic which was a burden 
on taxpayers as well as shippers. He said that 
the taxpayer goose which laid the golden egg 
had come to a point where she ceased to be a 
goose. The proposed St. Lawrence seaway was 
cited as just another manifestation of tax spend- 
ing frenzy which was being encouraged despite 
a surplus of transportation facilities of all kinds, 
and without regard for the vast difference of 
opinion of experts as to its cost or its potential 
benefit. He characterized it as a visionary 
transportation highway for an imaginary volume 
of traffic, and said that taxpayers the nation 
over are in rebellion against such injudicious 
tax spending. 

The association cut the assessment for trade 
expansion purposes from 20 cents a thousand 
to 8 cents. It was announced that this reduc- 
tion would entail no curtailment of activities, 
because of the accumulation of a surplus in the 
last two years, which would make up for the 
deficit in current revenue. 


Lower Railroad Rates Are Needed 


Attendance at the convention was almost as 
large as that at the spring meeting, which was 
the largest on record. President John Raine, 


in reviewing the work of the year, said: “We 
are closing a year of grief, gloom and glamor- 
ous political promises and opening, I believe, 
a year of growing optimism, of gaining pros- 
perity and possibly generous profits.” 

Urging lower freight rates, President Raine 
said that present market values of lumber call 
for transportation charges at least 30 percent 
lower. “We believe that the railroads are 
standing in their own light. Lower transporta- 
tion costs must be the one factor in a larger 
and wider distribution, hence bring more busi- 
ness and more profit to the railroads. There 
is no profit in idle cars and rusting rails.” 


Make Wood's Natural Appeal Effective 


“Do not decry substitutes,” he said. “Out- 
shout and outshine them by showing beauty and 
usability of wood. Build the ‘lumber built’ 
house at the Century of Progress exposition. 
Flood the display windows with fine artcraft in 
beautiful Appalachian woods. Create a wood 
atmosphere. Make wood’s appeal so effective, 
in form and color, that a natural desire will be 
created for it.” 

Secretary F. R. Gadd said: “The need of the 
hour is to strengthen our present position, and 
defend the work already accomplished against 
attack by those who would destroy it.” He 
gave strong commendation to the work of Man- 
ager David G. White, of the trade extension 
department. Effectiveness of this work was 
stressed in the report of Manager White, en- 
titled “Building a Backlog for Appalachian 
Hardwoods.” 

Officers elected were: 

President—M. R. McCorkle, Stonega, Va. 
— president—John W. Kitchen, Ashland, 

J. 


Secretary-treasurer—F. R. Gadd. 


Directors—C. D. Howard, Cowen, W. Va.; 
E. M. Bonner, Cincinnati; C. W. Boyd, Taze- 
well, Va.: J. W. Mavhew, Columbus, Ohio; 
M. L. Tipton, Townsend, Tenn.; George Curtin, 
Sreuaeers. W. Va., and John Raine, Rainelle, 

. Va. 


“Most Important Meeting of Year” 


SEATTLE, WASH., Dec. 3.—“The most impor- 
tant meeting held in the State of Washington 
this year.” In those impressive words the 
veteran civic leader, lumberman and engineer, 
J. J. Donovan of Bellingham, described the 
Washington State Forestry Conference before 
the members’ council of the Seattle Chamber 
of Commerce yesterday. Again at the close of 
the conference he repeated those words. 

The 11th annual meeting of the Conference 
was held in the Seattle Chamber of Commerce 
auditorium with a full attendance. 

The discussion was divided into two principal 
sections: “Forest Taxation” and “Natural Re- 
sources and Land Use.” Notwithstanding the 
fact that there was much valuable data and 
discussion of “Natural Resources and Land 
Use,” it was next to impossible to keep the 
speakers away from the all absorbing topic of 
taxation. 

Col. W. B. Greeley, secretary-manager of 
the West Coast Lumbermen’s Association, 
wrote the headlines for the meeting when he 
stated at the close of the discussions that the 
subject of forest taxation and relief from the 
intolerable burden of taxes on standing mature 
timber is not one of convenience to the timber 
owner but one of necessity to the public. The 
question is: “How can we best conserve tim- 
ber as a source of taxes for our state? How 
can we make the forests a perpetual source of 
tax income instead of a vanishing source of 
tax income? Under our present annual ad 
valorem tax on standing timber we are facing 
a rapidly vanishing source of tax income.” 


The yield tax law of 1931, which applies only 
to lands set aside for reforestation, was ably 
presented by George C. Joy, Washington State 
Forester. In his paper Mr. Joy covered for- 
est protective work and the effect of the law 
on reforestation work, the acres classified, 
type of land, the attitude of the public and 
assessors and made suggestions as to possible 
changes. 

“Taxation of Old Growth Timber in the 
State of Washington” was the subject of an 
address by C. A. Lyford, James D. Lacey & 
Co., Seattle. This paper, presenting as it did 
a plan for a measure of relief to owners of 
standing mature timber, was the center around 
which a large of part of the day’s discussions 
revolved. Mr. Lyford, eminently fitted for pres- 
entation of such a subject because of his long 
experience, has recently made a study of tim- 
ber tax measures being advocated in other 
States. Realizing the impractical points con- 
tained in some of these measures, he has advo- 
cated a plan which received much commenda- 
tion from his audience. 

It must be understood that the Washington 
State Forestry Conference is in no sense 2 
lumberman’s organization. It is an organiza- 
tion open to the public and made up of civic 
minded citizens who are interested in the nat- 
ural resources of the State. 

The presiding officer, Dean Hugo Winken- 
werder of the College of Forestry of the Uni- 
versity of Washington, has been president of 
the organization since its inception. Maj. C. S. 
Cowan, chief forest fire warden of the Washing- 
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ton Forest Fire Association, is the secretary 
and treasurer. 

Among those prominent in the work and 
discussions of the conference were: 

prof. James K,. Hall, Department of Eco- 
nomics, University of Washington; Professor 
Willard, Washington State College, Pullman; 
H. J. Andrews, Sinclair Wilson, Pacific 
Northwest Forest Experiment Station, Port- 
land, Ore.; R. K. Tiffany, consulting reclama- 
tion engineer, Olympia; C. S. Chapman, Wey- 
erhaeuser Timber Co., Tacoma; George L. 
Drake, Simpson Logging Co., Shelton, Wash.; 
R. D. Merrill, Merrill & Ring Lumber Co., 
Seattle; Maj. Joseph Jacobs, consulting engi- 
neer, Seattle; Fred Graham, Great Northern 
Railway, Hon. C. W. Saunders, State repre- 
sentative, Seattle; Dan T. Coffman, banker, 
Chehalis; Frank M. Keyport, Keyport Hotel, 
Everett. 

The conference reaffirmed its approval of a 
sustained yield plan for harvesting forest crops. 
It commended the work of the Timber Con- 
servation Board; urged an adequate system of 
timber taxation for mature forest crops and a 
reduction in cost of government; recommended 
maintenance of forest protection work; urged 
active merchandising and advertising to extend 
markets for lumber products; stressed the im- 
portance of accurate inventories of natural re- 
sources and commended the work of the Re- 
source Survey. 





Reorganized, With Pioneer 
Executive 


Kansas Ciry, Mo., Dec. 5.—The complete 
reorganization of the Kansas City Hardwood 
Lumber Co. recently was announced. Daniel 
G. Saunders has assumed executive control, and 
Fred L. Roland is general manager. Mr. 
Saunders is one of the best known lumbermen 
in this territory, having been engaged in the 
lumber business in Kansas City for forty-five 
years. Mr. Roland has been associated with 
the lumber business in Kansas City for four- 
teen years. In announcing the reorganization, 
Mr. Roland said: 

Every effort will be made to co-operate 
with the general trade to the fullest and 
most efficient degree. You will find our com- 
pany reliable and dependable, and because 
we give prompt service, coupled with the 
highest quality and honest measurement, we 
are certain that you will not deny us the 
courtesy of receiving your inquiries no mat- 
ter how small. Established way back in an- 
other century, this company does not intend 
to give up because of a temporary depression 
or business lull. 





Here Is Something to Think 
About 


_Fayetrevitte, Ark., Dec. 5.—E. D. White, 
of the State agricultural extension service, has 
received a letter from C. R. Bowers, county 
agent at Pocahontas, Iowa, advising that lowa 
larmers will trade corn for lumber on a carlot 
basis. He said that corn is being burned for 
luel in the courthouse there, because there is a 
large corn crop and prices of corn are low, 
while there is no wood. Since truckers have 
hauled grape juice into Iowa and exchanged 
it for oats, it was suggested that they might 
haul lumber into Iowa and accept corn in ex- 
change. Mr. White said that the truckers 
could be the intermediary for an exchange, 
of farm products which bring a low price 
in this State, for products which bring a 
low price in other States, and the proposal 
makes it possible for lumber: companies with 
large stocks of lumber, to exchange it for corn 
with which to feed their teams. 





SO FAR AS KNOWN, Texas is the only State 
to grat tax exemption to owned homes. At 
the November election a constitutional amend- 
ment was adopted, exempting the first $3,000 
assessed valuation of resident homesteads from 
all State taxes. 










































































It Pays to Prevent Such Fires! 





The first mission of Lumber Mutual Insurance is to protect the property 
and interests of the policy-holder. The most perfect protection is 
logically the prevention of loss. Without fire interruption, your busi- 
ness goes on, your men are steadily employed and your trade is satis- 
factorily served. By a careful study of fire causes and expert counsel as 
to the elimination of fire hazards, we strive to prevent such fires as these. 
When fires do occur, our specialized policies provide maximum protec- 
tion against loss. Claims are fairly adjusted and promptly paid. Sub- 
stantial dividends, made possible by reduction of losses and economical 
management, provide this protection at minimum cost to the lumber 
industry. 
If you are interested in safety with saving, write any of our 


companies for full information about our policies, our fire 
prevention service, and our cost-reducing dividends. 


ASSOCIATED LUMBER MUTUALS 












zy nom Indiana Lumbermens Mutual Insur- Pennsylvania Lumbermens Mutual BY § 
4 +h, ance Co., of Indianapolis, Ind. to cree Co., of Philadel- (i: 
phia, Pa. 


The Lumber Mutual Fire Insur- Central Manufacturers Mutual In- 
ance Ce., of Boston, Mass, surance Co., of Van Wert, Ohio. 


Lumbermens Mutual Insurance Co.,- worthwestern Mutual Fire Associa- 
of Mansfield, Ohio. tion, of Seattle, Wash. 














WITH THAT MUTUAL 


















When You Buy Protection 
What Do You Want? 


Up-to-date reports? Of course! That’s what you get from the New Blue Book. 
Prompt Service? Always! Promptness is why the New Blue Book is the leader. 


Accurate information? Certainly! Another reason why the New Blue Book is 
preferred. 








Reliable? There is none better! Ask any lumberman for his opinion. 


The Lumbermen’s Blue Book, Ine. 
The Industry’s own service. Write for special offer. 
323 South Franklin Street, CHICAGO 


Eastern Office Western Office 
Grand Central Terminal Bidg., NEW YORK CITY 465 Stuart Bidg., SEATTLE, WASH. 
























































Values in 
Hardwoods 


Our companies own 
some of the finest Hard- 
wood timber in a district 
famous for its Hard- 
wood production. Our 
mills were designed and 
equipped to cut Hard- 
wood lumber. 


We offer a depend- 
able source of supply for 
many years to come. 
Submit your inquiries 
and take advantage of 
our facilities, knowledge 
and experience on your 
future orders. 


CHERRY RIVER BOOM 


& LUMBER CO. 
Penna. Bldg., PHILADELPHIA, PA. 


Hardwoods, Hemlock, Spruce, 
Oak and Maple Flooring 





MOORE-KEPPEL & CO. 


ELLAMORE, W. VA. 


Ample Stocks 
Quick Shipments 





ee 


> — > 


———_————_—_ 
—— = => 
a 7 Sane 


—+ = 

















AMERICAN LUMBERMAN 


Dec. 12-16—Society of American Foresters, San 
Francisco, Calif. Annual. 

Dec. 13-14—National Lumber Sales Managers’ Con 
ference, Congress Hotel, Chicago. 

Dec, 15-16—National Lumber Manufacturers’ Asso- 
ciation, directors’ meeting; Congress Hotel, 
Chicago. 

Jan, 12-14—Mountain States Lumber Dealers’ Asso- 


ciation, Cosmopolitan Hotel, Denver, Colo. 
Annual. 
Jan. 17—Roofer Manufacturers’ Club, Ralston Ho- 


tel, Columbus, Ga. Annual. 


Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion, Auditorium, Minneapolis, Minn. Annual. 

Jan. 18-19—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind 
Annual. 

Jan 18-20—Pennsylvania 
tion, Bellevue-Stratford 
Pa. Annual. 

Jan. 20—Indiana Hardwood Lumbermen’s Associa- 
tion, Hotel Severin, Indianapolis, Ind. Annual. 

Jan. 23-24—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Daniel Boone Hotel, 
Charleston, W. Va. Annual. 

Jan, 24-26—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 


Lumbermen’s Associa- 
Hotel, Philadelphia, 


Annual. 

Jan. 25-26—Tennessee Lumber, Millwork & Supply 
Dealers’ Association, Noel Hotel, Nashville, 
Tenn. Annual, 


Jan. 25-27—Southwestern Lumbermen’s Association, 
Ararat Temple, Kansas City, Mo. Annual. 


December 10, 1932 


What the Associations Are 
Planning and Doing 


Jan. 25-27—Ontario Retail Lumber Dealers’ Aggo. 


ciation, 
Annual 
Jan. 31 and Feb. 1, 1933—Canadian Lumbermen’s 
Association, Mount Royal Hotel, Montrea} 
Canada. Annual. , 


Feb. 1-3—Michigan Retail Lumber Dealers’ Asgo. 
ciation, Pantlind Hotel, Grand Rapids, Mich. 
Annual. 

Feb. 7-9—Iowa Lumber & Material Dealers’ Asgo- 
ciation, Shrine Temple, Des Moines, lowa. 
Annual. 

Feb. 7-9—Illinois Lumber & Material Dealers’ Asgo- 
ciation, Stevens Hotel, Chicago. Annual, 

Feb. 7-9—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Chieftain, Council Bluffs 
Iowa. Annual. ' 


Feb. 8-10—Retail Lumber Dealers’ Association of 
Western Pennsylvania, Webster Hall, Pitts. 
burgh, Pa. Annual. 


Feb. 8-10—-Western Pennsylvania Builders’ Supply 
Dealers’ Association, Webster Hall, Pittsburgh, 
Pa. Annual. 


Feb. 9-10—Carolina Retail Lumber & Building Ma- 
terial Dealers’ Association, Sheraton Hotel, 
High Point, N. C. Annual. 


Royal York Hotel, Toronto, Canada, 





Feb. 14-16—Wisconsin Retail Lumbermen’s Asso- 
ciation, Municipal Auditorium, Milwaukee, 
Wis. Annual. 

Feb. 17-18—Virginia Lumber & Building Supply 
Dealers’ Association, John Marshall Hotel, 
Richmond, Va. Annual. 


Feb, 22-24—Nebraska Lumber Merchants’ Associa- 
tion, Omaha, Neb. Annual. 





Set Date for Annual 
Inp., Dec. 5.—C. 
secretary of the Indiana Hardwood Lumber- 
men’s Association, has announced that the 
thirty-second annual meeting will be held at 
the Hotel Severin, Indianapolis, on Friday, 
Jan. 20. For this meeting prominent speakers 
will be secured, to discuss important lumber- 
industry problems. 


INDIANAPOLIS, Fred Klee, 


Asks Lower Texas Rates 

Austin, Tex., Dec. 3.—In compliance with 
a petition filed by the Lumbermen’s Association 
of Texas, and others, for a revision of freight 
rates on lumber from producing points in east 
Texas to points south, west and northwest of 
Houston in Texas, the Railroad Commission 
has set the subject for public hearing here 
Dec. 15. In the petition it is declared that the 
existing rates are “unreasonably high and 
should be reduced.” 





Announces Committee Personnel 


John R. Thistlethwaite, recently elected pres- 
ident of the National Hardwood Lumber Asso- 
ciation, has announced the personnel of the two 
most important committees of the organization 

-the executive and the inspection rules com- 
mittees. In addition to the president, the ex- 
ecutive committee is selected from-~the past 
presidents of the association. The personnel of 
the two committees is as follows: 

EXECUTIVE COMMITTEE: John R._ Thistle- 
thwaite, Thistlethwaite Lumber Co., Ope- 
lousas, La., chairman; John I. Shafer, John I. 
Shafer Hardwood Co., South Bend, Ind.; John 
W. McClure, Bellgrade Lumber Co., Memphis, 
Tenn.; E. V. fabcock, Babcock Lumber Co., 
Pittsburgh, Pa.; Charles H. Barnaby, Green- 
eastle, Ind.: Charles A. Goodman, Sawyer- 
Goodman Co., Marinette, Wis., and R. C. Stim- 
son, Stimson Veneer & Lumber Co., Memphis, 
Tenn. 

INSPECTION RULES COMMITTEE: George ¢ 
Ehemann, G. C. Ehemann & Co., Memphis, 
Tenn., chairman; O. M. Krebs, McLean Hard- 
wood Lumber Co.; George McSweyn, E. L. 
Bruce Co., and John W. McClure, Bellgrade 
Lumber Co., Memphis, Tenn.; J. W. Mayhew, 
W. M. Ritter Lumber Co., Columbus, Ohio; 
G. E. Reynolds, Reynolds Bros. Lumber Co., 
Albany, Ga.; R. E. Hollowell, Pierson-Hollo- 


well Lumber Co., Indianapolis, Ind.; J. W. 
Bailey, EFastman-Gardiner Hardwood Co., 
Laurel, Miss.; Charles E. Good, Oconto Co., 


A. O. Ratcliff, Oszgood-Corson-Ratcliff Co., and 
Curley, 


e. J, William C. Schreiber. Lumber 


Co., Chicago; T. R. Williams, Ichabod T. Wil- 
liams & Sons, New York City; D. H. Wertz, 
Maley & Wertz Lumber Co., Evansville, Ind.: 
Charles N. Perrin, Blakeslee, Perrin & Darl- 
ing (Inc.), Buffalo, N. Y.; J. G. Mellvain, 
J. Gibson Mellvain Co., and A. E. Edgecomb, 
Insular Lumber Co., Philadelphia, Pa.; Ed 
Conneighton, Emerald Lumber Co., Cincin- 
nati, Ohio; C. R. Burgess, Robert Bury & Co., 
Toronto, Ont., Canada, and J. C. Anderson, 
Gideon-Anderson Lumber Co., St. Louis, Mo. 


Defining the Term "Wholesaler" 


New York, Dec. 5.—At a recent meeting of 
the wholesale group of the New York Lumber 
Trade Association, a resolution was adopted 
defining the term “wholesaler,” and advising 
the members of the retail group of the asso- 
ciation that the wholesale group has accepted 
the definition of the committee on lumber trade 
practices adopted by the conference committee. 
This definition has been previously printed in 
the AMERICAN LUMBERMAN and is familiar to 
practically every retailer and wholesaler and 
manufacturer in the country. In addition to 
this, the wholesale group adopted a resolution 
that the terms of sale adopted by the New 
York Lumber Trade Association should be 
strictly adhered to. These are “Freight net 
cash, balance 2 percent discount for cash ten 
days from delivery, or two months note with- 
out interest from delivery.” It was further 
resolved that the slogan of the New York Lum- 
ber Trade Association, “Buy of Members,” 
should be practiced. This resolution was made 
the basis for a discussion with the retail group 
concerning problems of the wholesaler. 

—_—_—_—_——_—_—_—_ 





Furniture Men Favor Price Increases 
GREENSBORO, N. C., Dec. 5—Prompt efforts 
to induce the North Carolina legislature to 
take steps to curb competition of prison-made 
furniture with privately manufactured goods 
will be made by a committee named by the 
Southern Furniture Manufacturers’ Association 
at its annual convention at Sedgefield Inn. 
Stubborn resistance of northern rail carriers 
to proposed rate adjustments by which south- 
ern shippers would be placed on an equitable 
per mile basis with northern shippers will be 
met with unrelenting effort from the Dixie 
shippers, : 
A two-hour general round table discussion ot 
problems of the industry revealed the manutfac- 
turers are favoring a general increase in prices 

















Dec 


at t 
tatil 

J. 
Fur 
defi 
pric 
that 
wag 
ally 
whi 


V 


ery, 
Ass 
yea! 
mer 
Lac 
pre: 
hele 
the 

sper 
on, 

fc ir 


Wi 
mee 
disc 


met 
of 

que 
joir 
of | 
All 
Cor 
isti 
rail 
essi 
me! 
reg 
wal 
wit 


an 
tu 
he 
Gr 
ta 
to 


el 





1932 


Asso- 
anada, 


rmen’s 
Ntreal, 


Asso- 
Mich, 


ASso- 
lowa. 


’ Asso- 


Trmen's 
Bluffs, 


tion of 
Pitts- 


Supply 
sburgh, 


ng Ma- 
Hotel, 


; Asso- 
waukee, 


Supply 
Hotel, 


\ssocia- 


’. Wil- 
Wertz, 
, Ind.; 

Darl- 
Ilvain, 
gcomb, 
1.; Ed 
‘incin- 
& Co., 
lerson, 
, Mo. 


ler" 


ting of 
Lumber 
adopted 
\dvising 
e€ asso- 
iccepted 
*r trade 
nmittee. 
nted in 
liar to 
ler and 
ition to 
solution 
ie New 
vuld be 
ght net 
ash ten 
te with- 
further 
‘k Lum- 
»mbers,” 
as made 
il group 
oT. 


reases 
t_ efforts 
iture to 
on-made 
1 goods 
by the 
sociation 
nn. 

carriers 
h south- 
equitable 
will be 


e Dixie 


ission of 
nanufac- 
in prices 














December 10, 1982 


at the January markets as a means of rehabilt- 
tating. the industry. 


J. Lynch, president of the B. Huntley 
Fa Co., of Winston-Salem, Prva nccee 
definitely that his company would increase 


prices at the forthcoming market and then said 
that in his opinion adoption of a minimum 
wage of 50 cents an hour for industry gener- 
ally is the one and perhaps only means by 
which economic recovery may be realized. 








Wisconsin Association and Clubs 
Are Active 


MitwaukEE, Wits., Dec. 5—D. S. Montgom- 
ery, secretary Wisconsin Retail Lumbermen’s 
\ssociation, attended the final meeting of the 
year of the South Central Wisconsin Lumber- 
ame Club at the Hotel Retlaw, at Fond du 
Lac., Wis., Tuesday, Dec. 6. Elmer A. Haas, 
president, presided at this “Inventory Meeting,” 
held for the purpose of taking an inventory of 
the business activities of members in 1932, with 
special emphasis on the things they fell down 
on, and with even more emphasis on preparing 
for 1933. 

On tei Dec. 14, the directors of the 
Wisconsin Retail Lumbermen’s Association will 
meet at the Hotel Schroeder, in Milwaukee, to 
discuss and give final approval to plans for the 
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program of the forty-third annual convention 
to be held in the Milwaukee Auditorium, Feb. 
14 to 16. President S. S. Solie, Janesville, will 
preside. 

Secretary Montgomery will attend the meet- 
ing of the Central Wisconsin Lumbermen’s Club 
to be held at the Hotel Whiting, in Stevens 
Point, Wis., on Thursday, Dec. 15. H. L. Ken- 
nicutt, Chicago, safety engineer of the Lum- 
bermen’s Mutual Casualty Co., will show a new 
film on “Safety in Retail Lumber Yards” at 
this meeting. 

In honor of the re-election of Benjamin IF’. 
Springer, Milwaukee, as Snark of the Uni- 
verse, of Hoo-Hoo, at the annual here in Sep- 
tember, the Milwaukee Lloo-Hoo Club gave a 
testimonial dinner for him on Wednesday eve- 
ing, Nov. 30. Mr. Springer was presented with 
a desk set, presentation being made by Arthur 
A. Hood, Chicago. 


Intercoastal Shippers Elect 
York, Dec. 6.—At a meeting here Dec. 
2, the Intercoastal Lumber Shippers’ Associa- 
tion of New York elected officers for 1933. 
The new president is D. R. Meredith, who will 
also serve as treasurer; vice president is Frank 
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S. McNally; secretary, A. L. Leatherbury; anc 
directors, besides the officers: Henry J. Eck- 
stein, R. R. Sizer, jr.. and J. A. Currey. 


Among the Lumbermen’s Clubs 


Ask Substantial Rate Reduction 


PHILADELPHIA, Pa., Dec. 5.—At its monthly 
meeting last week the Lumbermen’s Exchange 
of Philadelphia adopted a strong resolution re- 
questing all eastern railroads to arrange for a 
joint meeting and negotiate a general reduction 
of about 30 percent in the lumber rates on the 
Atlantic coast and further that the Interstate 
Commerce Commission take cognizance of ex- 
isting conditions and make it possible for the 
railroads to accomplish this by making the nec- 
essary changes within its power and recom- 
mending to Congress such other changes and 
regulations as may be necessary to regulate the 
water, truck and bus traffic on an equal basis 
with the railroads. 





Lumber Exchange Holds Annual 


BALTIMORE, Mp., Dec. 
bers of the Baltimore 


6.—Some fifty mem- 
Lumber Exchange at- 


tended the annual meeting last evening. The 
business session, which would have been 
shorter than usual owing to the absence of 


busi- 
the refusal 
James Lumber Co. and 
(Inc.), to accept election 


committee reports and the lack of new 
ness, was still further curtailed by 
of L. Alan Dill, of the 
Lewis Dill & Co. 
as president. 

The report of the inspection committee 
showed the quantity of lumber going through 
during the year was the smallest ever recorded, 
8,730,632 feet, against 15,247,595 in 1931, and 
as compared with totals of 70,000,000 and 80,- 
000,000 feet in active years. The drop is at- 
tributable partly to changes in practice, the 
greater part of the stocks dealt in here being 
inspected at points of shipment or of receipt. 





Roofer Men Paik for Lower Rates 


Cotumsus, Ga., Dec. 5.—A brief business 
and luncheon session of the Roofer Manufac- 
turers’ Club was held af the Ralston Hotel 
here on Tuesday, and was well attended by 
Georgia and Alabama members. A number left 
early in the afternoon for Warm Springs, Ga., 
to attend a meeting of the Georgia Forestry 
Association, which was addressed by President- 
elect Franklin D. Roosevelt, who is spending 
several days at his part-time home there. 

During the brief business session, the ques- 


tion of reduced rates to eastern and middlewest- 
ern markets, 
lor many 


which has been before the club 


months, was discussed. H. Dixon 


Smith, of Columbus, was named to represent 
the club at a meeting of southern and south- 
eastern carriers, to be held soon. 

The date for the annual club meeting was 
fixed at Jan. 17, at the Ralston here. There 
will be no meeting prior to that time. 

Members present reported that operations are 
still decidedly curtailed. 





Tacomans Plan Banquet 


Tacoma, WasH., Dec. 3.—The Tacoma Lum- 
bermen’s Club, meeting here Dec. 2, voted to 
hold its annual banquet at the Winthrop Hotel 
here next Friday evening. At this time the re- 
tiring president, A. K. Martin, vice president 
of the Pacific National Lumber Co., will turn 
the gavel over to his successor. Plans were 
made for prominent lumbermen to speak, and 
for entertainment. 

The club voted to appropriate $50 for the 
purchase of hooks to be selected by the club's 
wood promotion committee, which will be 
placed in the Tacoma Public Library. 

The members elected the following six trus- 
tees, who will select the president; Corydon 
Wagner, treasurer St. Paul & Tacoma Lumber 
Co.; G. E. Karlen, president Karlen-Davis 
Lumber Co.; E. G. Rice, president-manager 
Monarch Pipe & Creosoting Co.; S. E. Gange, 
president-manager Gange Lumber Co.; Ralph 
Brindley, general superintendent Wheeler, Os- 
good Co., and Louis W. Field, president-man- 
ager National Wood Products & Crossarm Co. 
(Inc. ) 





Guests at Turkey Dinner 

STEVENS Pornt, Wis., Dec. 5.—Thirty-five 
members of the Central Wisconsin Lumber- 
men’s Club were given a sort of foretaste of 
what Thanksgiving Day should be when they 
were entertained, Nov. 15, by C. H. Vetter, 
of Stevens Point, president of the Vetter Man- 
ufacturing Co., at his cottage at Waupaca, 
Chain of Lakes. An unusually solicitous re- 
ception committee met the guests, most of 
whom arrived by the middle of the afternoon, 
conducted them to the big “family circle” 
around the roaring log fire in the fireplace, and 
cared for their wants until the turkey dinner 
on the long table was ready for them at 6 
o'clock. 

President Edgar Kellogg, of Wisconsin Rap- 
ids, could not be present, so Don S. Montgom- 








Look for 
This Card 
in Every Roll! 


Insist on Genuine 
U.S. Poultry Fence! 


Woven like Farm Fence 
Stretehes without bagging 
Needs no top-rail, no baseboard 
Costs less erected 

Easier to handle and sell 

Made by American workmen 
Sold only through regular trade 


U. S. POULTRY FENCE, the original, 
modern, straight-line netting, alone meets 
every pee of experienced buyers. Its 
superior construction....its ease of 
handling .... its perfect stretching . 
and, its economy .... make it first ¢ shoice 
for every purpose. 


Thousands of dealers today stock and 
sell U. S. POULTRY FENCE exclusively. 
It enables them to confine their efforts to 
one line—a line that builds repeat busi- 
ness. It attracts new trade.... and dis- 
courages price competition. 


Insist upon genuine U. S. POULTRY 
FENCE when you order netting! You 
can identify it readily by the attractive 
blue and yellow card in every roll. 


Indiana Steel & Wire Co. 
Muneie, Indiana 
Makers also of 


IMPERIAL Farm, Poultry, Lawn Fence, 
Trellis, Flower Border, Steel Posts, Gates. 





1 U.S. Poultry 


The Netting That Stand 
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ery, of Milwaukee, secretary of the State asso- 
ciation, presided at the business meeting which 
followed the dinner. He briefly reviewed the 
annual convention of the National Retail Lum- 
ber Dealers’ Association, 

In the ensuing discussion the principal themes 
were credits and collections, and cash and 
carry yards. The lumbermen agreed that many 
dealers will be compelled to operate on a cash 
basis whether they want to or not, that the 
only customers who can be sold are those who 
have the cash, and that accounts receivable are 
too top-heavy to permit any further credit ex- 
tensions. Among those participating in the 
discussion were: L. H. Ross and A. H. March, 
of Oshkosh, general manager and auditor, re- 
spectively, of the Fuller-Goodman Co.; J. H. 
Kellogg, of Wisconsin Rapids, president of the 
Kellogg Bros. Lumber Co.; Arthur C. Lindsay, 
of the Little Wolf River Lumber Co., Man- 
awa; A. L. Rounds, of Amherst, and Mr. Vet- 
ter. . 
“Fritz” Vetter, club secretary, just back from 
his honeymoon, was given a rousing welcome. 
The gathering was addressed by two local men, 
Oscar Weber, of the Weber Trout Fly Man- 
ufacturing Co., former president of the Izaak 
Walton League in this State, and John Pieckert. 
C. H. Vetter was given an enthusiastic rising 
vote of thanks for his hospitality. 


ie 








GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 


YARD STOCK 
SHED STOCK 


Let us prove it on your next order 


JOHNSON & WIMSATT 











CY PRESS 


le Washington, D. C. al 
We annually produce 40,000,000 feet of 
a Ho Louisiana Red Cypress 
cg Vail and Shingles 
ia at Also Tupelo Lumber, and have Complete 
Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LOUISIANA 








Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 












Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 
Denver 


San Francisco 
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The Log House 


Those old log houses long ago 

Were not so beautiful, I know; 

And yet I cannot help compare 

Ourselves with men who built them there. 
Rough was their aspect, like the men 

Of sturdy strength who built them then, 
And yet, God knows, we need these years 
The spirit of the pioneers. 


Thus was the father; now the son 

Runs whimpering to Washington, 

Yes, runs, his tail between his legs, 
Excepting when he sits and begs. 

The bulldog grit of other days 

Died with the men who blazed our ways, 
The hands that grasped ax, gun and plow 
Reach for the nursing bottle now. 


The log house was a rude affair, 

And yet its corners were four-square, 
Four-square the men who laid the sill, 
Not great in wealth but great in will. 
Four corners rested on the soil, 

One corner God, one corner toil, 

One corner hope, one corner grit 

That faced the storm, and conquered it. 


We ask the Government today 

To go ahead and clear the way. 

We would not dare to cross the plain, 

We hurry home if it should rain. 

The old log house was rather rough, 

But hearts were brave, and sinews tough 
Went forth and built a nation then, 

When walls were logs, and men were men. 


We See b’ the Papers 


Go after the odd jobs, and keep even. 

Think what you say, and you won't say it. 

War, it seems, not only doesn’t pay, but isn’t 
even paid for. 

Believe it or not, a Chicago lumber dealer 
was robbed of $400. 

“The Heart Content” or “Come on Home,” 
$1.50 postpaid. (Adv.) 

A survey shows that 78 percent of the build- 
ings in Chicago need repainting. 

But don’t blame the owners. They can’t buy 
both paint and tax receipts. 


Of these buildings, 63 percent need general 
repairs. And so do the retail lumber dealers. 

Now, as to the ladies, we believe that the 
painting situation is much better. 


“Army Subdues Navy; Revive Old Customs,” 
says a headline. Yes, and that was one of them. 
No way has yet been discovered by which 
you can have both high subsidies and low taxes. 


Yes, if you order right away, there will be 
plenty of time to autograph those books for 
Christmas. 


It begins to appear that Jack Garner is go- 
ing to make about as quiet a vice president as 
Charlie Dawes did. 


The outgoing President always rides to the 
inauguration with the President-elect. We 
have often wondered what tactful individual 
thought that one up. 


President-elect Roosevelt will have only 17,- 
000 jobs at his direct disposal, and is already 
beginning to wish that not quite so many peo- 
ple had voted for him. 

Of course, there are 91,000 other jobs that 
do not come under the civil service, and these 
also constitute a problem. One way to avoid 
hard feelings would be to abolish them. 

Now that Congress is in session, a number of 


important matters will receive immediate at- 
tention in a few months. 
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The more we read about international debts 
the madder we get at that bank that made ys 
pay that note right on the dot. 


Seems like these “hunger marchers” ought 
to realize that the Government is feeding quite 
enough people in Washington already. 


Federal employees complain that what the 
Government can save by enforced furloughs 
would be “a drop in the bucket.” They must 
have forgotten that song about little drops of 
water. 


Between Trains 


PLyMouTH, Inp.—We don’t say that Ply- 
mouth doesn’t know about the depression; be- 
cause, when a hound howls, everybody hears 
it. It is the big cities that are doing most of 
the howling, but the chills run up and down 
the whole country. The big city has a right to 
howl. It has no back yard in which to raise 
vegetables, and no place to build a chicken- 
house. All it has is a job, and, when it loses 
that, all it can do is to hunt for another. In 
a smaller town a man can get along somehow, 
whereas in a bigger one he simply can’t get 
along at all. He has nothing to fall back on 
but the back of his neck. 

In a small town your volume may not be as 
big, but neither is your business sixty percent 
unescapable overhead. If you have to econo- 
mize, you can do it in a minute; it doesn’t take 
a month, and a meeting of the board of direc- 
tors. When the history of this depression is 
written, it will be found that the small towns, 
in spite of their agricultural background, came 
through it better and got out of it quicker than 
the hound that couldn’t think of anything much 
to do but to sit on its tail and holler. 

At the dinner of the Plymouth Chamber of 
Commerce tonight we didn’t hear anything 
about the depression, except a couple of new 
stories about it. Oh, yes, Plymouth has heard 
about it, and knows there is nothing much te 
do about it until the hound feels better. Mean- 
while Plymouth is enjoying three meals a day 
and hoping that somebody will do something 
for the hound soon—maybe the hound itself. 

We met a lot of new friends here tonight, 
and some old ones—Joseph Holzbauer, that 
old-time retail lumberman, and Phil’ Branton, 
who used to be one of us, but is now with 
the American Colortype Co. We hope Phil 
will be able to change the color of America from 
indigo to bright blue; because, after all, it 
wouldn’t take much to do it. 


The Proving Ground 
[In collaboration with D. H. M., Chicago] 


I know a man who has a test 

To find the good, the worst, the best 
In mortal man. 

He takes them all, the saints, the bores, 

To God’s own country out-of-doors, 
Their hearts to scan. 

The surest test that can be found 

Is Nature’s giant proving ground. 


So, if you want to find the gold 
In any man, though young or old 
Or weak or strong, 
Just take him out to woods and shores 
And live a little out-of-doors 
Where men belong. 
The surest test that can be found 
Is Nature’s giant proving ground. 


For here each man will show his strain, 
His love of good or love of gain, 

Of peace or pelf. . 
By woods and shores, where’er you go, 
The soul of man will surely show 

Its inner self. 
The surest test that can be found 
Is Nature’s giant proving ground. 











of t 
Mis 
Oct 
60,0 
com 
the 

by 

it i 








0, 1989 





1 debts 
nade ys 


” ought 
ig quite 


hat the 
rloughs 
-y must 
rops of 


at Ply- 
on; be- 
y hears 
most of 
d down 
right to 
tO raise 
*hicken- 
it loses 
ier. In 
mehow, 
n't get 
yack on 


t be as 
percent 
econo- 
n't take 
f direc- 
ssion is 
towns, 
d, came 
er than 
g much 


nber of 
nything 
of new 
s heard 
nuch te 
Mean- 
3 a day 
mething 
1 itself. 
tonight, 
r, that 
sranton, 
w with 
xe = Phil 
ca from 
all, it 


res 


ain, 


£0, 











December 10, 1932 


Quebec Reduces Stumpage 


BurFaLo, N. Y., Dec. 5.—The Provincial 
government of Quebec has made reduction in 
stumpage dues, in order to help the lumbermen 
who have found business conditions difficult, 
and also to promote increased forest operations. 
The new rates in some cases amount to over 
60 percent cut. For white pine, oak and black 
walnut the rate will be $2 a thousand feet in- 
stead of $3 as formerly; for red pine, elm, ash, 
basswood, yellow birch and maple, the rate will 
be $1.50, instead of $3.50; for spruce, gray pine, 
hemlock, birch and cedar, the rate will be $1, 
instead of $2.70. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended Nov. 26, 1932, total 1,069,733 cars, as fol- 
lows: Forest products, 30,891 cars (a decrease 
of 2,509 cars below the amount for the two 
weeks ended Nov. 12); grain, 56,303 cars; 
coal, 252,978 cars; coke, 9,914 cars; ore, 4,717 
cars; livestock, 38,140 cars; merchandise, 318,- 
411 cars, and miscellaneous, 358,379 cars. The 
total loadings for the two weeks ended Nov. 26 
show a decrease of 55,743 cars below the amount 
for the two weeks ended Nov. 12. 


Small-Mill Cut Is Kiln Dried in 
Modern Plant 


EpinsurG, Miss., Dec. 5.—The new mill here 
of the J. R. Buckwalter Lumber Co., of Union, 
Miss., which was placed in operation early in 
October, has a production capacity of between 
60,000 and 75,000 feet a day. The Buckwalter 
company operates several small mills out in 
the woods, the rough lumber being transported 
by truck to the new planing mill here, where 
it is kiln dried and put through the final re- 








In this modern kiln, lumber trucked in from 
several small Mississippi mills is dried 
efficiently 


manufacturing processes. This is found to be 
an efficient method of operation, enabling the 
company to hold manufacturing costs down to 
a minimum, and at the same time produce a 
high quality of lumber. A feature of the plant 
here is the modern equipment for kiln drying. 
The accompanying illustration shows two large 
double track, Moore reversible-cross-circulation 
kilns, each kiln being 21 feet wide and 64 feet 
long, the building being of wood construction. 
The kilns were desioned and the equipment fur- 
— by the Moore Dry Kiln Co., of Jackson- 
ville, Fla. 





New Plant to Employ Five 
Hundred 


Cotumsia, Miss., Dec. 5.—Largely through 
the efforts of Hugh L. White, of the J. J. White 
Lumber Co., in co-operation with other promi- 
nent citizens, the Reliance Manufacturing Co. 
has been induced to locate a factory here for 
the manufacture of dress shirts. Work will 

gin next week on the erection of a 500 unit 
plant. The building will be 120x300 feet, two- 
Stories, with an ell 28x58 feet. Employment 
will be given to 500 people. This new enter- 
Prise will be an important addition to the in- 
dustrial life of this community and its coming 
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Dip one end of 5 or 6 newly sawn sapgum or pine boards in 
Lignasan solution. Leave other end undipped. Mark boards 
and stack in middle of seasoning pile. Look at them 60 to 90 
days later. You will see how effectively Lignasan has con- 
And seeing is believing, whether you’re 
from Missouri or not. Mail coupon for prices and details 


trolled sap stain. 


of Lignasan. 


GU POND 


RE6. u. 5. Pat. OFF. 


LIGNASAN 


REG, U.S. PAT. OFF. 


Prevents Sap Stain 





Keeps Lumber Bright 





BRIGHT 
AIR-DRIED 
LUMBER 


And LIGNASAN will give 
you bright lumber for less 
than 12c per M board feet 


ATURALLY the consumer wants 
bright lumber. For that reason it 
is easier to sell. But until a few years 
ago bright air-dried lumber was not to 
be had. And the hot solutions used were 
expensive and at best only partially suc- 
cessful in the control of sap stain. Now 
with Lignasan, the sap stain preventive 
so easy and economical to use, you can 
give your customers pine, gum and sev- 
eral other hardwoods that are free from 
sap stain, at small cost. 
Du Pont Lignasan is applied in cold 








E. I. DU PONT DE NEMOURS & CO., Inc. 
Organic Chemicals Dept., Wilmington, Del. 
Gentlemen: I should like to know the easy, inexpen- 
sive way to get Bright Lumber. Without obligation 
please send me full details and prices of Lignasan. 














solution. Only 1 Ib. to 11% Ibs. required 
per 50 gals. of water. Mills report an 
average cost of 12c per thousand board 
feet for dipping, and effective control of 
sap stain. 

Brighten your lumber and your lum- 
ber sales with Lignasan. Mail coupon 
for prices and further particulars. 











is hailed with pleasure by the citizens generally. 
It is understood that the Reliance company ex- 
pects to locate another plant in the South and 
is negotiating with several other Mississippi 
cities. 


Fence, Silo and Crib Orders 


Manison, Wis., Dec. 5.—The Capitol Fence 
Co., 215 S. Dickinson Street, is working two 10- 
hour shifts to fill orders on hand, according 
to officials. It specializes in snow fences for 
highways, and also manufactures material for 
construction of silos and corn cribs. James A. 
McCall is general manager, and William Kelly 
is in charge of sales. The company uses north- 
ern white pine, Louisiana red cypress and 
Douglas yellow fir. The plant was established 
here Sept. 1. 





Optimistic Burglars at Work 


CrAwForD, NEs.—Two men broke into the 
office of the Morison Lumber Co. one night re- 
cently and their loot consisted of a portable 
typewriter, a desk pen set with two pens, a foun- 
tain pen, a pair of golf shoes, and 31 cents in 
cash. 


Genoa, Nes.—Burglars broke into the office 
of the Genoa Lumber Co. recently and cut off 
the signatures from a number of checks. 


Lincotn, Nes.—Burglars broke into the safe 
in the office of Perry McEntire Lumber Co., 
and secured $100 in cash and checks. 


Dittey, Tex.—Burglats broke the lock and 
entered the office of the Barnes Lumber Co., 
drilled and hammered the lock of the safe until 
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they were finally able to open it. They se- 
cured several dollars. 

Canyon, Tex.—Safes in the offices of the 
Canyon Supply Co. and the A. W. Sternenberg 
Lumber Co. were cracked recently, the burglars 
securing $76 from the supply company and $5.55 
from the lumber company. 

JACKSONVILLE, ILL.—Burglars who forced 
their way into the office of the Andrews Lum- 
ber Co. one night recently secured a few boxes 
of cigars. 


LaureL, Nes.—The St. Anthony & Dakota 
Lumber Co. store was broken into by thieves, 
whose loot consisted of shotgun shells, some 
knives, flashlight batteries and $18 or $20 in 
money. 


Sioux City, Iowa—Burglars succeeded in 
breaking open the safe in the office of the Ford 
Lumber Co., and getting away with nearly $100. 


Wynot, Nes.—Finding no money when they 
broke into the office of the Home Lumber Co., 
thieves helped themselves to a quantity of paint 
and brushes. 


. . . 

A Co-operative Shingle Mill 
CENTRALIA, WASH., Dec. 3.—About 20 fam- 
ilies who this year settled a logged-off area 
developed by A. S. Kresky, southwest of here, 
are completing erection of a shingle mill, which 
they put into operation early in November. 
The plant is equipped with one machine and 
will have a daily output of 30,000. It will be 
run on a co-operative basis. Sufficient timber 
is available to keep the mill operating for sev- 
eral years. The settlement is located on land 
logged off several years ago by the Marsh 
Logging Co. During the last year, 17 homes 
were erected and a road was built into this 
area. Additional homes will be constructed as 
soon as the new shingle mill begins operation. 














DAVENPORT 
HOTEL 


Spokane, 
Washington 
Complete hotel and ; 
dining service. In- << 
formal. 600 h 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 


Rendezvous of 
Lumbermen of 
the Northwest. 





LOUIS M. DAVENPORT, President 




















HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote: in 
the entire United 
States more hand- 
somely furnishedor 
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the traveler. 
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Market News from An] er 


Tacoma, Wash. 


West Coast Woods.—Production in this 
area is continuing on a curtailed basis. Oper- 
ators indicate that they have no intention 
of reducing production further, at least until 
after the first of the year. Present indica- 
tions are that the Christmas shutdown will 
be short. Lumber shipments to the Orient, 
both from here and from Grays Harbor, 
showed improvement during the fortnight, 
but manufacturers do not report any notice- 
able gain in inquiries or orders. 

The most marked gain is apparent in the 
railroad tie industry. Production is continu- 
ing steadily among the smaller tie mills 
located throughout southwest Washington, 
most of which are working on a large 
Chinese order contracted by the Fairhurst 
Lumber Co., of Tacoma. Despite the heavy 
rains, Which have been a deterrent to logging 
operations in general, several operators have 
increased their crews. The Clemons Logging 
Co., with extensive operations near Monte- 
sano, now has about 250 men at work. Frank 
Byles, manager, said it expects to continue 
logging at least until Christmas. Schafer 
Bros. mill and logging operations at and 
near Montesano recently decreased _ their 
shifts from 48 to 36 hours a week. The 
Charles R. McCormick Lumber Co. has placed 
another side of its camp on the Toutle River, 
northeast of Castle Rock, in operation. 


Seattle, Wash. 


West Coast Woods.—Heavy rains anda dull 
mnarket have combined to keep the ratio of 
production to demand relatively unchanged. 
Statistically the industry, with low stocks, 
greatly curtailed production, and a _ stand- 
offish attitude toward accepting lower prices, 
is in good condition to meet reduced volume 
of orders. 

Rail.—There is hardly any business any- 
where. Prices are steady. Several railroads 
are declared to be ready to buy. 

Intereoastal.—Shippers declare that the 
mills are disgusted with present prices, and 
will increase them. One informant said a 
number of orders have been refused because 
of low prices. Intercoastal volume is off; 
this decline is being met by reduced opera- 
tion of milis. Space is plentiful, and osten- 
sibly the $10.25 rate is holding. It is de- 
clared that space at reduced rates has been 
offered for December and January, with no 
takers. 

Export.—Firmer freights, and a little more 
buying, feature the Oriental market. Japan 
rates have jumped 50 cents, $4 now represent- 
ing the going schedule, and $4.50 has been 
done to Shanghai from. British . Columbia. 
Though both Chinese and Japanese buyers 
are increasing orders, the firming of: rates 
is declared to result from diversion or elimi- 
nation of tonnage. It is believed here that 
the buying spurt will be of short duration. 
Fer. one -thing,-China,—_which. depends upon 
the value” of Silvér,” on “Thursday last “had 





to.accept the-lowest exchange- odds..for..all— 


time, when silver touched 25% cents an 
ounce. For years the ounce was worth 72 toe 
75 cents. China is now buying for late 
December and spring delivery. 
the United Kingdom one informant said: 
“Sales are slow; the low value of the pound 
sterling limits purchases. However, inquiries 
are normal for this timé-of-year, considering 
the present reduced consumption of lumber. 
Most sales are of clears, especially door 
stock, and the buying is hand to mouth.” 
Another stated: “Tramps and conference 
vessels are competing for lumber on a rate 
of 47/6: Purchases are limited to clears 
which can not be obtained in British Co- 
lumbia.” <A development of interest is the 
receipt here of several large inquiries from 
the east coast of South America. These in- 
quiries seek usual lumber items shipped to 
this coast. The west coast market is quiet. 
British Columbia is shipping a good volume 
of lumber to Australia. Taking the export 
market as a whole it appears firmer than 
it was two weeks ago, but is more spotty. 


In regard to . 


About fifty percent of lumber exported from 
the Pacific Northwest in November went to 
Japan. 

Shingles.—Production has dropped to about 
20 percent. Prices continue soft, but have 
steadied somewhat. Stocks continue low and 
broken. This is normally a dull period for 
shingles. Canadian mills are shipping shin- 
gles into Washington. A carload of XXXXX 
at present prices, even if sold for the same 
price that an American car would bring, 
carries a 16 percent advantage in exchange, 
amounting to about $50 a car. 





Logs.—Fir logs are firmer, but other spe- 
cies are weaker than was the case two weeks 
ago. Floods practically eliminate the truck 
logger. No clear fir is available. Good fir 
logs bring $8, $12 and $16, with veneer logs 
selling at $16 for No. 2, and $19 for No. 1. 
Small fir logs are firmer. They bring $8, $11 
and $15, while short truck logs are disposed 
of at $7, 310 and $14. Hemlock has eased off 
somewhat, the selling price running from 
$7.25 to $8. Spruce brings $8, $12 and $16, 
or about a dollar less than a few weeks ago. 
More shingle logs are available, since cedar 
shingle mills have curtailed operations, and 
prices now run from $8 to $10. At present 
there is practically no demand for lumber 
cedar, which is held at $16. 


Portland, Ore. 


Douglas Fir Demand.—Japan continues the 
most active buyer in the fir export market 
here, but is buying only moderately. The 
east coast of South America is placing 
some business, but little is coming from the 
west coast. Europe is reported as having 
quit buying when the debt settlement ques- 
tion was brought up. Domestic business is 
not expected in large volume, as this is the 
time for taking inventories. 





Fir Production.-—A survey is being made 
of the fir mills affiliated with the West Coast 
Lumbermen’s Association, to ascertain the 
percentage of production that may be ex- 
pected for December. It is believed it will 
not exceed 15 or 16 percent of capacity. Some 
of the relatively few mills now operating 
are planning to close down within the next 
two weeks. Logging operations are sufficient 
to fill demands for saw logs, but camps in 
the Columbia River district will probably all 
be down about the middle of the month for 
the holiday shutdown. Fir log values are 
if anything a shade lower than they were 
a week ago, loggers making concessions in 
some instances. 

Western Pines are quiet. Mills are begin- 
ning to shut down for the winter, and pro- 
duction is approximately 14 percent of ca- 
pacity. 

Spruce, too, is quiet, prospective buyers 
apparently holding off. The only export 
movement is of some airplane stock to Japan. 


Minneapolis, Minn. 


Northern Pine.—After a very quiet busi- 
ness -last week, manufacturers report a 
slight gain, but no decided upturn.. Most 
orders are badly mixed and for small lots ‘of 
material. There is little industrial demand. 
Prices are firm at the low levels of the last 
several months. Stocks of certain items at 
the mills are fast becoming depleted, and 
some manufacturers are finding it difficult to 
fill rush orders for mixed lots. 


Millwork.—Business is confined to storm 
sash, of which a fair volume is moving. Al- 
though some modernizing work is in prog- 
ress in the Twin Cities, little new construc- 
tion is being undertaken. Unfavorable 
weather has slowed up operations. 





Northern White Cedar manufacturers re- 
port a fair seasonal business, here and there 
a dealer rounding out his stocks of posts 
and poles. The market for the latter, how- 
ever, is rather dull. Sleet storms in the Da- 
kotas speeded up business to some extent 
last week, poles being purchased for replace- 
ment purposes. Prices are “rock bottom,” 
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dealers claim, those on most items being be- 
low cost of production. 

Retail.—The October report of the ninth 
Federal reserve district shows that 507 re- 
tail yards sold 6,730,000 board feet of lum- 
ber, as compared with 6,484,000 feet in Sep- 
tember, and 9,255,000 feet in October last 
vear. Stocks at 480 yards totalled 58,329,000 
feet Oct. 31, as compared with 60,992,000 feet 
Sept. 30. Total sales at 507 yards were $945,- 
600 last October, as compared with $880,900 
in September. 


Buffalo, N. Y. 


The lumber trade is in small volume but 
some gains are being made in the amount of 
proposed work. New proposed work in Erie 
County also increased. Lack of money for 
second mortgages on homes is said to be 
causing a lull in home construction. Capi- 
tal is sufficient for first mortgages. 





Hardwood demand is quiet, and consumers 
are showing little interest beyond their im- 
mediate requirements. Some wholesalers re- 
port having had a good business last month, 


but in order to obtain it they were obliged 
to take a smaller margin of profit than 
usual, 

Western Pines buying is dull, as retailers 
as well as industrial plants report that they 
are not doing enough business to warrant 
purchases. Building has slowed down. Prices 
show little change, though the closing down 
of mills is expected to result in a stiffening 
in some items. 

Northern Pine is quiet, owing to a small 
volume of building operations and factory 
activity. The decline in Canadian exchange 
is proving a detriment to the trade. Lower 
stumpage costs granted by the Quebec Gov- 
ernment may have some favorable result in 
moving lumber. 


St. Louis, Mo. 


Southern Pine representatives state that 
retail buying continues to decline, but that 
railroad and industrial buying is increasing. 
Prices continue about the same. Small-mill 
No. 2 boards and shiplap, 8- and 10-inch, are 
$16.50@17; larger mill, $18@19, random load- 
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Forest products rail loadings in two 
weeks ended Nov. 26 were 2,509 cars 
lower than in previous fortnight—which 
had shown drop of 4,029 cars below total 
for two weeks ended Oct. 29. See Car 
Loadings, page 45. 

Tariff holds limelight—Proposal for 
abandonment of excise tax including lum- 
ber duty is to be combatted by lumber- 
men, who will aid other industries in 
securing protection; hearings are being 
held on whether 6x6-inch are non-duti- 
able timbers, and whether half-inch thick 
should take half tariff rate. See stories, 
pages 20-21. 

October U. S. imports were 61 percent 
above September. France increases tariff 
about 50 percent; Peru also raises its 
walls and later may adopt rates six times 
the old; Britain considers tariff revision, 
and Norway restricts plywood imports. 
Argentina will buy Chilean lumber and 
Uruguay, Russian in reciprocity deals. 
Sweden and Finland maintain exports at 
last year’s level. See story, page 53. 


Quebec Province drastically reduces 
stumpage rates, and Niagara area. distrib- 
uters hope for renewal of Canadian white 
pine imports.—-Buffalo, N. Y., and story, 
page 45. 

Heavy rains put brake on Pacific 
Northwest logging.—Tacoma, Wash. 


Rains and floods have curtailed truck 
logging by small mills, and large opera- 
tors prefer curtailment to lower prices. 

Seattle, Wash. 

Fir log prices soften on Columbia 
River as mills curtail—Portland, Ore. 


New England prices on cargo fir, 
largely transit, recede, though receipts 
are low and West Coast mill position 
firm.—Boston, Mass. 


Intercoastal fir sales are largely of 
transits that move on low rate of $6.25. 
and western pines are again coming in 
by water, at $5 under listed rate—-New 
York City. 

South and Southeast are principal buy- 
ers of pine, good weather helping new 
building and retarding winter repair de- 
mand.—Kansas City, Mo. 





Outstanding Developments in Lumber Markets 


Railroad and industrial buying  in- 
creases as retail declines seasonally.—St. 
Louis, Mo. 

Florida pine mills plan early and 
longer than usual holiday shutdown.— 
Jacksonville, Fla. 

Sailing schooners take place of discon- 
tinued steamer line in carrying southern 
pine to—Baltimore, Md. 


Texas retailers to put up fight for 
lower intrastate railroad rates.—See story, 
page 42. 

Larger Arkansas soft pine mills are 
severely curtailing, but small plants, 
helped by good weather, are increasing 
output of commons.—Warren, Ark. 


Southeast shortleaf output is curtailed 
by severe rains and cold, so prices are 
fairly firm despite slack demand.—Nor- 
folk, Va. 

Demand is slow in Northwest grain 
States, but, with depleted stocks, north- 
ern pine mills find mixed orders difficult 
to ship quickly.—Minneapolis, Minn. 


Eastern Canadian spruce and Maine 
hemlock mills have almost ceased cut- 
ting; Maine meets severe competition 
from waterborne Maritime products.— 
Boston, Mass. 


Northern stocks of hemlock between 
Jan. 1 and Nov. 1 were reduced 32 mil- 
lion feet; hardwood, 5314 million; total 
log input for first half. of 1933 will be 
7 percent, and mill output 10 percent, -of 
1927-9 average.—See -association report, 
page 34. 

Many southern hardwood mills are 
closing until well after first of year, with 
domestic sales seasonably off and foreign 
fairly well maintained by low ocean rates. 
—Memphis, Tenn. 


Hardwoods lose price advances of re- 
cent months as demand declines, furni- 
ture plants being chief buyers and tak- 
ing only small lots.—Cincinnati, Ohio. 


Cottonwood box material, oak and gum 
staves and cypress, redwood and white 
pine tank stuff are inquired for by Ken- 
tucky’s prospective brewers.—Louisville, 

y- 
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ing. Specified loading in mixed cars is 
$19.50. No. 1 dimension, 2x4-inch, 10- to 20- 
foot, is $17.50@18 for small-mill stock, $20@ 
21 for large-mill; 8-, 9- and 10-foot, $16. 
B&better flat grain flooring is $22@23 for 
small-mill stock; $24@24.50, for large-mill; 
straight cars of 10-foot, $20; 12-foot, $21.50; 


16-foot and longer, $25@25.50. B&better 
ceiling, %x4-inch, is $20@21; 11/16, $24@ 


24.50; %x4-inch, standard partition, $25.50. 
B&better car siding is in somewhat better 
demand; 1x4-inch, 9-foot, is $24@25; 10-foot, 
$23@24; 12-foot, $25. Longitudinal car sid- 
ing, 2x6-inch, 18-foot, is $42@42.50; 24-foot, 
$47@47.50, with 2%-inch stock $10 above 
these prices. No. 1 car lining, 1x6-inch, 16- 
foot, is $22; 18-foot, $24@24.50 for air dried 
stock; kiln dried, $2 additional. Bé&better 
drop siding, 1x6-inch, 10- to 20-foot, stand- 
ard patterns, $23@24. B&better finish, S4S 
standard, 1x4-inch, $27; 6-inch, $28; 8-inch, 
$27; 10-inch, $39; 12-inch, $50. All above 
prices are f. o. b. St. Louis. 
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West Coast representatives report a de- 
cline in inquiry from country yards; sales to 
retailers are very light, but railroad buying 
continues to increase. 


Hardwood representatives state that both 
inquiry and volume continue light. Oak 
flooring is moving satisfactorily, with price 


unchanged. 
Norfolk, Va. 


North Carolina Pine.—During November, 
rain and cold have materially curtailed pro- 
duction, drying and shipping. After a care- 
ful review of the price situation, no weak- 
ness has been found. The larger mills have 
been holding firm, and the smaller mills have 
been able to keep orders slightly ahead of 
production. 


High Grades.—There has been very little 
demand for 4/4 and thicker B&better lumber, 
business having slowed down. There has 
been very little demand for 4/4 No. 1 com- 
mon stock, or for B&better bark strips, but 
prices have not changed. 


Box makers in the South have been willing 
to buy small lots of air dried and kiln dried 
stock at their figures. The small air drying 
mills have been put out of the picture by 
inclement weather. There has been some 
inquiry from the North for 4/4 edge box, 
rough, also low grade poplar and gum, but 
the rail mills can not hope to compete with 
water shippers. Cargoes of box lumber re- 
cently have been sold for delivery to two or 
three consignees in large consuming cen- 
ters. There has been a fair demand for 4/4 
stock box, dressed and resawn, and some 
small mills are oversold on 10- and 12-inch 
widths. Demand for 4- and 65-inch box, 
dressed, has been better, and the same has 
been true of 4/4 box bark strips, dressed, al- 
though the price on strips is very low. 

Shed Stock.—Planing mill operators have 
not been finding demand good for flooring, 
thin ceiling etc., but have been kept fairly 
busy dressing, also dressing and resawing, 
box lumber. There is no disposition appar- 
ent to weaken on prices of flooring and par- 
tition, and the same is true of kiln dried and 
air dried roofers, even though demand for 
roofers has been far from brisk. 








Jacksonville, Fla. 


Southern Pine orders have shown some de- 
crease and shipments have fallen off slightly. 
Inquiry is very quiet. Prices are low, but 
firm. The railroads are buying a little stock, 
but take principally items for urgent repairs, 
as do the industrials. Yard trade is very 
dull, only a few straight cars being shipped; 
the rest, pool cars. The mills all plan to 
close early this year to remain down for a 
longer than usual period after Christmas. 

Cypress producers continue to stand pat on 
prices. Demand is showing signs of improve- 
ment, more inquiries being received than for 
several weeks, but firm orders are about as 
they have been for the last two weeks. 


Hardwoods have shown signs of better- 
ment. The crate manufacturers are buying 
more stock. The furniture trade has shown 
increased activity. Automobile body builders 
have not been buying with regularity. Ex- 
port trade has been fair, and about holding 
its own. 


Louisville, Ky. 


Southern Hardwoods.—Business has been 
very quiet. There has been some demand 
for inch FAS sap gum in 10- to 12-foot 
lengths, from the molding or trim trades. 
There have been numerous cottonwood in- 
quiries, and a lot of rumors of big orders 
for beer box business, but not much busi- 
ness appears to have been actually placed. 
Gum and oak stocks have become very low. 
Some inch No. 1 and 2 common, as well as 
FAS willow has been reported in recent 
sales; also inch Nos. 1 and 2 common red 
gum; mixed car sales of 4/ and 6/4 common 
red gum. Exporters have taken a little inch 
No. 1 common ash. 


Cypress select and shop grades have been 
in very fair demand, and are being taken by 
casket plants. Inquiry for thick tidewater 
tight or heartwood red cypress has been bet- 
ter, as the tank trade is anticipating better 
business. The tank trade is also expecting 
to use thick redwood, and some white pine, 
while there may be some southern pine and 
fir used in water tanks, although redwood, 
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cypress and white pine are the items most 
likely to be used in brewers’ fermenting 


a Cincinnati, Ohio 


Hardwoods.—Inquiry is dull. Prices are 
softer, dealers generally saying the advances 
of thirty to forty days ago have disappeared, 
Wholesalers are complaining that price cut- 
ting is returning, in the eagerness of manu- 
facturers to turn their stocks into cash. 
Southern hardwood mills are doing some 
business with furniture factories, but mostly 
in small lots. Hand-to-mouth orders are 
also being taken by some of the Appalachian 
mills. Retailers are buying sparingly, and 
only what seem special bargains. The ex- 
port trade is exceptionally dull. 


Warren, Ark. 


Arkansas Soft Pine business has slowed up 
materially. Buying is at the lowest ebb 
since mid-summer. Shipments are in excess 
of orders or production, and production is 
being curtailed at most large mills. New in- 
ventories show stocks of a number of staple 
items depleted during the last month. Some 
larger mills are not cutting during the re- 
mainder of the year, so assortments will not 
be improved. Several large mills are unable 
to furnish 2x4-inch in 10- and 20-foot in 
Nos. 1 and 2, while 12- and 18-foot are also 
in very limited supply. This applies to all 
lengths of 1x12-inch No. 1 and 1x12-inch 10- 
and 20-foot No. 2. A few items of shed stock 
are also rather scarce, and No. 1 lath are 
in low supply. 

Small Mil's have become more active in 
the last sixty days, and are accumulating 
stocks, expecting improved business by 
spring. These mills are cutting largely 
boards and dimension, practically all being 
air dried. 


Kansas City, Mo. 


Sales volume continues its decrease. Un- 
usually mild weather has permitted the 
small amount of building to be carried on 
much later than usual, but has postponed 
considerable repair work. Industrial buying 
has been hesitant. There has been consider- 
able buying for motor body plants. Rail- 
road purchases are small. Millwork plants 
are cutting down production. Trend of lum- 
ber production is downward, but there are 
still numerous unfilled orders on hand. 


Southern Pine mills report a small de- 
cline in new business, consequently produc- 
tion was reduced a little. Sales in the south- 
ern and southeastern States held up fairly 
well. Industrial business held about steady, 
but there is little new business expected for 
about sixty days. 

Hardwood producers received a fair vol- 
ume of business from the motor car indus- 
try, but other lines were quiet, particularly 
the building trades field. Yard buying was 
light. 

Cypress demand is dwindling, but lower 
grades continue to hold the preference of the 
trade. Prices of uppers are quite soft, while 
the lowers are holding relatively firm. 


Memphis, Tenn. 


Southern Hardwoods.—The usual holiday 
lull has arrived, particularly in sales to do- 
mestic consumers. Sales are very light, 
about 23 percent of normal, while shipments 
are running better than 30 percent, and pro- 
duction around 18 percent of normal. 


Export—The bright spot continues to be 
foreign demand, though fluctuating exchange 
rates have possibly held up a few orders. 
English buyers appear to be in and out of 
the market, while Continental continue to 
place business. Since the extension of the 
present low ocean rate through January, 
some business is being received for January 
shipment. 


Domestic demand is greatly scattered. 
Manufacturers of furniture continue the best 
buyers. Demand from the automobile trade 
has slackened off considerably. There still 
continues a fair demand from manufacturers 
of boxes and crates. Occasional orders come 
from flooring plants still operating, but most 
are closing down. 

Production seems to be declining to somé 
extent, as mills are being closed until well 
after the first of the year. 
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Business Changes 


ARKANSAS. Searcy—The Phillips Lumber Co. 
stock has been sold to Frank Redus, of Clarksville, 
and the plant leased to him for three years. 

CALIFORNIA. Los Banos—Hayward Lumber & 
Investment Co. local yard sold to F. H. Riedle, 
jocal contractor. The business hereafter will be 
known as the Builders Lumber Co. 

Oakland and San Francisco—Smith Lumber Co. 
of Oakland; Smith Lumber Co. of San Francisco, 
and William Smith Lumber Co. of California 
merged into the Smith Lumber Co., with head- 
quarters at San Francisco. 

COLORADO. Simla—Simla Lumber & Hardware 
Co. succeeded by Foster Lumber Co.; purchasing 
department at Kansas City, Mo. 

FLORIDA. Tampa—Estuary Tie & Lumber Co. 
changed name to Dowling Crate & Lumber Co. 

ILLINOIS. Chicago—Carey, Lombard Young & 
Co. moved general offices to Oklahoma City, Okla. 

Chicago—William P. Carey Co. moved general 
offices to Oklahoma City, Okla. 

Emington—Hager Lumber Co. closed local yard 
and moved stock to Dwight (Ill.) yard. 

IOWA. Washington—Wallace Lumber Co. local 
yard sold to United Lumber Co., Clinton, Iowa. 
Rusiness to be known as the Washington Lumber 


Co. 

MISSISSIPPI. Gulfport—L. N. Dantzler Lum- 
ber Co. announce removal of genéral headquarters 
to Moss Point, Miss., where it operates a mill. 

OKLAHOMA. Ryan—William Cameron & Co. 
(headquarters Waco, Tex.) sold local yard to An- 
trim Lumber Co. 

OREGON. Cheshire—Swamp Creek Lumber Co. 
succeeded by Briggs Lumber Co. 

Portland—Darling-Singer Lumber Co. succeeded 
by Darling Lumber Co, 

PENNSYLVANIA. Philadelphia—F. D. Casanave, 
jr., absorbed by Alden Supply Co. 

SOUTH DAKOTA. Willow Lake—D. H. Chase's 
Sons yard and business purchased by H. W. Ross 
Lumber Co. of Minneapolis. 

TEXAS. Alba—Breedlove Bros. changed name 
to Breedlove Lumber Co. (not inc.) and moved 
headquarters to Dallas. 

WASHINGTON. Elk and Hillyard—Edwards & 
Bradford Lumber Co. sold to Long Lake Lumber 
Co.; headquarters, Spokane, 

WISCONSIN. Downing—Downing Manufactur- 
ing Co., refrigerator manufacturer, purchased by 
Bardwell-Robinson Co., pioneer millwork manufac- 
turer. which will transfer all operations to Minne- 
apolis. 

CANADA. Manitoba, Pipestone — George H. 
Patterson succeeded by R. H. Dempsey. 


Incorporations 


ARKANSAS. Clarendon— Woods Lumber Co.; 
$50,000. Eugene Woods, jr., Frank E. Woods and 


Eugene Woods, sr., incorporators. 

CONNECTICUT. Stratford — Stratford Lumber 
Co.; $50,000. D. S. Frankel, Bridgeport, interested. 

FLORIDA. Jacksonville—R. J. Rivers Lumber 
Co. Old concern. 

Jacksonville—W,. L. Murphy Co. 


IDAHO. Priest River—Priest River Shingle Co. 
Old concern. 
ILLINOIS. Chicago—Associated Lumber Com- 


panies (Inc.), 19 South La Salle Street; $5,000. 
Wholesale and commission. 

Mattoon—Kent Lumber Co. incorporated as Kent 
Lumber & Coal Co. $40,000. 


INDIANA, Gary—Halco Manufacturing Co. in- 
corporated under Delaware laws; furniture manu- 
facturer. 

MASSACHUSETTS. 
Sales Co. 

Boston—Royal Fire Door Co. 

Melrose—A,. B. Maddison Co. 


MICHIGAN. Detroit—Grigg-Hanna 
Box Co.; $100,000. Succeeds Grigg-Hanna Co. 

Detroit—General Hardwood Co.; $50,000. In- 
corporators: Charles W. Leech, 4086 Michigan, and 
others. 

Grand Rapids—R. L. McCarrick (Inc.); furni- 
ture manufacture. 

MINNESOTA. Minneapolis—Rose Bros. Lumber 
& Supply Co.; $50,000. Old concern. 

Minneapolis. H. V. Keller Manufacturing Co. 


_MISSISSIPPI. Gulfport— Coast Lumber Co.; 
$5,000. EF. W. Salmen and H. J. Brennerman, both 
of New Orleans, incorporators. 

cotonticello—Monticello Veneer & Plywood Box 


0. 
_NEW JERSEY. Allenwood—Wilson Manufactur- 
ing Co.; manufacturer baskets and containers. 
NEW YORK. Brooklyn—Bass Lumber Co. 
Brooklyn—Circle Sash & Door Manufacturing Co.; 
$5,000. Morris Karon, 1551 Carroll St., Brooklyn, 
interested. 
Brooklyn—W. R. Coffee Box & Lumber Corpora- 
tion; packing cases. 
Brooklyn—Hegeman Woodworking Co. 
New York—Ajax Manufacturing Co.; 
cases and containers. 
New York—Artcraft Manufacturing Co. 
New York—FPornstein H. Kalamein Door Co. 
New York—"K” Wood Heel Co.; $10,000. 
New York—Standard Parlor Frame Co. 
Poughkeepsie—Joseph S. Keating (Inc.). Old 
concern, 


NORTH CAROLINA. Chimney Rock—Chimney 
Rock Lumber Co.; $100,000. 


Boston — Eastern Plywood 


Lumber & 


packing 





Sandhills 
Furniture manufacturer. 


Southern Pines—The Manufacturing 
Co.; $25,000. 

OREGON. Redmond—Redmond Box Co.; $15,000. 
Fruit and vegetable boxes. 

PENNSYLVANIA. Philadelphia—Larar (Inc.); 
$5,000. Irving Larar, 3029 West York Street, in- 
terested. 

Philadelphia—Watsontown Sash & Door Co. in- 
corporated under Delaware laws. 

WASHINGTON. Everett— The Howard Co.; 
manufacturer of ironing boards and wood products. 


WISCONSIN. Spring Green—King Owen Lum- 
ber Co, incorporating. 
| . 
Casualties 
MISSOURI. Skidmore—Reese Lumber Co., $20,- 


000 fire loss, partly covered by insurance. Will 
construct new lumber sheds and restock as soon 
as buildings are completed. 

MONTANA. Rosebud—Thompson Yards (Inc.) 
destroyed by fire; loss between $15,000 and $25,000. 

NEW YORK. Corning—Daniel Van Dusen lum- 
ber yard suffered $20,000 fire loss; three sheds, 
garage, seasoned lumber, truck and tractor de- 
stroyed. 

Oswego—Neal & O’Brien destroyed by fire. Loss 
about $50,000. 

VIRGINIA. Danville—Piedmont Lumber & Sup- 
ply Co. destroyed by fire. Loss unofficially esti- 
mated at $30,000, partially covered by insurance. 

WASHINGTON. Centralia—The Eastern Rail- 
way & Lumber Co. planing mill and 2,500,000 feet 
of finished lumber destroyed by fire Nov. 27. Dam- 
age estimated at approximately $300,000. Sawmill, 
shingle mill and cross arm factory saved. Loss is 
partially covered by insurance. Company officials 
say mill probably will be rebuilt. 





New Mills and Equipment 


INDIANA. Kendallville — McCray Refrigerator 
Co, plans rebuilding plant, at cost of about $50,000. 

NORTH CAROLINA. Jamesville—The Foreman- 
Blades Lumber Co., of Elizabeth City, N. C., has 
unloaded logging equipment, is building tram road 
and will later install a sawmill. 

OREGON. Garibaldi—W. R. Stokes will estab- 
lish a new sawmill business here. 

Modoc Point—The Lamm Lumber Co., operating 
a sawmill, has added a box factory. 

Mt. Angel—The Mount Angel Lumber Co., en- 
gaged in sawmill business. 

The Dalles—Stephen A. Hull and others have 
purchased the Great Southern Railroad and plan 
a sawmill and box factory to cost about $25,000. 

VIRGINIA. Emporia—The Interstate Veneer Co. 
plans rebuilding panel mill at cost of $80,000. 

WASHINGTON. Hobart—Wood & Iverson plan 
altering and repairing lumber mill, at cost of about 
$100,000. 

Hoquiam—The Grays Harbor Chair Co. is erect- 
ing sawmill here and will truck logs from outlying 
districts. 

Stevenson—C. H. March and associates of Toledo, 
Ore., are planning erection of a 40,000-foot sawmill 
at this place, which will support a planer and 
box factory. 

Vancouver—Harry Burgess and Oscar Venden 
are putting in a tie mill here. 

WISCONSIN. Marinette—The Marinette-Menom- 
inee Box Co. reported planning establishment of a 
$28,000 box manufacturing plant. 


New Ventures 


ALABAMA. Castleberry—Balco Lumber Co. (not 
inec.); manufacturers of yellow pine and hardwood 
lumber. 

ARKANSAS. Nashville—The Howard County 
Lumber Co., a subsidiary of the Ozan-Graysonia 
Lumber Co., Graysonia, Ark., has opened here. 

CALIFORNIA. El Segundo—Builders’ Supply 
Co., 222 Main Street. 

Oakland—The Allied Box & Excelsior Co., 521 
10th Street. 

Oakland—Ellis & Lane Co., 3228 Poplar Street; 
retail. 

Oakland—Garrett-Son Lumber Merchants, owned 
and operated by William F. and Milton E. Garrett, 
at 16,154 East 14th Street. 


COLORADO. Dolores—H. G. Gaines engaging in 
retail business. 
FLORIDA. Jacksonville—Ace Lumber Co., 1780 


West Beaver Street; retail. 

ILLINOIS. Chicago—Wuichet-McLelland Lum- 
ber Co. (not inc.); commission pine lumber. David 
P. McLelland, proprietor; 1791 Howard Street. 

MICHIGAN. Comstock—The Poortenga & Slager 
Lumber Co.; retail. 

Roseville—Roseville Lumber Co.; retail. 

MISSISSIPPI. Columbia—Columbia Lumber Co.; 
retail. 

Oak Ridge—Dillon Lumber Co.; manufacturer; 
branch of Memphis, Tenn. 

NEW JERSEY: Elizabeth—Oscar Blum & Sons, 
701 Broadway, plan coal and lumber yard to cost 
about $30,000. 

NEW YORK. Jamaica—Hunterspoint Lumber 
Co., Long Island City, opened retail branch at 
153-05 Hillside Avenue. 


(Continued on Page 56) 
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KLAMATH 
IS THE 
HOME 
OF FINE 
QUALITY 
PONDEROSA 


PINE 


Klamath has long been known for the 
fine quality of its Ponderosa Pine. Crater 
Lake begins with this dependable, basic 
quality and maintains it through to de- 
livery to you. Depend on us for your 
needs in 


























Selects - Common 
S4S or Rough 


Shop and Box 
Let Us Quote on Your Needs 


SPRAGUE 
RIVER, 
OREGON 


Huntington 
Taylor, 
General 

Manager 











for HOUSE PLANS & 
MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


LUMBER AND ee .$2.50 


MILLWORK LIST 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 


Send your prospective customer's own sketch and 
your instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 
& LISTING SERVICE 


233 Drumheller Bldg., Walla Walla, Wash. 


"J. NEILS LUMBER COMPAN 
Mills at LIBBY. MONT... KLICKITAT, WASH 


KILN DRIEC 
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Klin Dried 


and Air Deieag ENGELMANN SPRUCE 


We own and rep excep ] quality stocks in 
Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 
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Lumber 
Owned and CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 














; Fix Your Credit Loss 








in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guees at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


S11 Locust St. 220So0.StateSt. 537 Mer. Exch. Bldg, 
St. Leais, Mo. Chicago, Ill. San Francisco, Cal. 


























Baughman’s Buyer 
and Seller 


Awell known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 

ained flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.C0 
Blae Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
Chicago, IIL 


431 So. Dearborn St., 














A. J. Sine, secretary in charge of sales, New 
Mexico Lumber & Timber Co., Bernalillo, 
N. M., recently visited Buffalo, N. Y. 


A. J. Elias, president G. Elias & Bro., Buffalo, 
N. Y., is confined to his home by serious in- 
juries received in an automobile collision. 


Klement & Kennedy Mill Co.'s sales office 
has been removed to 350 Henry Building, Se 
attle, Wash. Edward S. Beal is sales manager. 


Julius Seidel, president of the Julius Seidel 
Lumber Co., St. Louis, Mo., with Mrs. Seidei, 
is spending a fortnight vacation at Hot Springs, 


Ark. 


David T. Mason, manager Western Pine As- 
sociation, Portland, Ore., is making a_ two 
weeks’ tour of California, calling on association 
members. 


Joseph Keys, president Blackwood Lumber 
Co., East La Porte, N. C., had his leg fractured 
in an automobile accident Nov. 19. The com- 
pany is a large hardwood band mill operator. 


William M. Kirby, well known wholesale and 
commission lumberman, recently has moved his 
headquarters from Detroit, Mich., to 1006 Grand 
Avenue, Kansas City, Mo., where he will con- 
tinue his business. 


The many friends in the industry of Willis 
P. Morin, of Morin Bros., well known retail lum- 
ber dealers of Fulton, N. Y., will be pleased to 
know that he is making a rapid recovery from 
a recent operation, at the House of the Good 
Shepherd Hospital in Syracuse, N. Y. 


The E. L. Bruce Co., of Memphis, Tenn., 
reports an upturn in business from the furni- 
ture manufacturers. The dimension plant of the 
company in Little Rock, Ark., is operating at 
full capacity, with six weeks’ business on hand 
and additional orders being received daily. 


Alex Polson, widely known Grays Harbor 
(Wash.) logging operator, and the last liv- 
ing member of the group that organized Aber- 
deen, Wash., lodge No. 35, International Order 
of Odd Fellows, forty years ago, was honored 
by that lodge at a meeting Noy. 28. He spoke 
on the early history of the Aberdeen lodge. 


Ralph H. Shaffer, manager Shaffer Box Co., 
and prominent Tacoma (Wash.) industrial 
leader, has just been elected president of the 
Tacoma Ambassadors’ Club, an organization oi 
Tacoma business and professional men who 
made a trip throughout the nation in 1930 to 
advertise Tacoma. He will serve for one year. 


The AMERICAN LUMBERMAN was favored this 
week with an enjoyable visit from Charles N. 
Averill and J. M. Sand, manager and secretary- 
treasurer, respectively, of the Badger State 
Lumber Co., Menomonie, Wis. These gentle- 
men made the round trip by automobile, total- 
ing around 900 miles. Business matters brought 
them to Chicago. 


E. A. Owen, former manager American soft- 
wood department Alfred Dobell & Co., Liver- 
pool, England, has joined Berner & Neilsen, of 
London, as Liverpool office manager and will 
handle their American and Baltic sales in the 
north of England and Ireland. The firm has 
acquired more commodious offices at 56 Ex- 
change Chafnbers, Bixteth Street. 


Four lumbermen have been nominated for 
election to the board of the Tacoma ( Wash.) 
Chamber of Commerce: Roy J. Sharp,° man- 
ager Mountain Lumber Co.; W. Yale Henry, 
president-treasurer Henry Mill & Timber Co.; 
W. W. Kilworth, president Washington Han- 
dle Co, and,J..L. Diven, manager Northwestern 


Woodenware Co. 
Clemons Logging 
member. 


Davis, president 


Minot 
i holdover board 


Co., is a 


The St. Francis Flooring & Manufacturing 
Co. (Ltd.), of Bromptonville, Quebec, Canada, 
has taken over the properties of the Brompten 
Lumber & Manufacturing Co., and is continuing 
the business along the lines of the old company 
except that it is specializing more in hardwood 
Hooring. J. J. Campbell is president and gen- 
eral manager of the new company. 


John E. Manley, president Washington Manu 
facturing Co. and the Washington Door Co,, 
and secretary of the Manley-Moore Lumber Co., 
has been appointed a member of a committee 
of Tacoma (Wash.) civic leaders who will se- 
lect Tacoma’s most useful citizen for 1933. The 
winner of the honor will be tendered a banquet 
by the Tacoma Chamber of Commerce. 


Robert Wuest, head of the Harbor Plywood 
Corporation, of Aberdeen, Wash., joined the 
ranks of golfdom’s elect Nov. 28 by scoring 
a hole-in-one on the No. 4 hole of the Grays 
Harbor Country Club course. He used a No. 
7 iron to make the 135-yard shot. “Bob” has 
been playing golf for 34 years, starting in as a 
caddy, but this was his first hole-in-one. His 
average game is between 78 and 82. 


The Monthiy Bulletin of the Illinois Society 
of Architects, published at 520 North Michigan 
Avenue, Chicago, has a new editor, in the per- 
son of Arthur W oltersdorf, F.A.I.A.,, who is 
ably maintaining the high standards estab- 
lished by his predecessors. The typographical 
style and make-up of the publication have also 
undergone changes that make it more easily 
read, as well as more uptodate in appearance. 


C. D. Marckres, of Des Moines, secretary, 
and A. L. Alcorn, of Cedar Rapids, a former 
president, of the lowa Lumber & Material 
Dealers’ Association, spent a day in Chicago 
last week, conferring with some of the manu- 
facturers on matters pertaining to the coming 
annual convention of the association. Mr. 
Marckres is planning to make the 1933 con- 
vention and the exhibit the best in the history 
of the organization. 


Ormie C. Lance, secretary of the Northwest- 
ern Lumbermen’s Association, Minneapolis, 
Minn., was in Chicago the early part of last 
week. Mr. Lance was one of the leading speak- 
ers at the annual meeting of the American So- 
ciety of Agricultural Engineers in Chicago. His 
talk dealt with co-operation between retail lum- 
ber dealers and the several State colleges, in a 
better farm-building program, and was heard 
with much interest. 


P. J. Feitner, president Osceola Cypress Co., 
of Osceola, Fla., stopped in Baltimore Nov. 29 
on his way down to the southern State, having 
spent some time in the North. Mr. Feitner 
was making the journey in easy stages by auto- 
mobile, in company with his wife. He said 
that of late a distinct trend back to cypress 
had been noted. Mr. Feitner was disposed to 
take a very encouraging view of the outlook, 
despite the low range of values. 


Oscar H. Babcock, of the Babcock Lumber 
Co., Pittsburgh, Pa., was a welcome visitor im 
Chicago lumber offices one day last week. This 
was the first visit of Mr. Babcock to Chicago 
in quite a long time, and his friends in the 
city were delighted to see him again. While he 
reports lumber movement and demand _ still 
much below normal, Mr. Babcock feels confi- 
dent that there are better things in store for the 
lumber industry, and he still evidences a high 
degree of courage and optimism. 
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December 10, 1932 


An Ambitious Young Feller 


SHELBYVILLE, ILL., Dec. 5.—J. W. Conn, who 
with his brother, the late S. W. Conn, nearly 
sixty-eight years ago founded the retail lum- 
ber firm of S. W. & J. W. Conn, was 97 years 
old last August, but he is still quite chipper, 
and when a representative of the AMERICAN 
LUMBERMAN hesitated at the yard for a visit 
recently, he found the aged lumberman out in 
one of the alleys between two sheds, shoveling 
a path through the snow that had fallen the 
preceding night. He still is president of the 
company, but the son, L. S. Conn, is manager 
now. The firm was incorporated twenty-five 
years ago. 

’ Two years after the business was founded, its 
trade attained such magnitude that it could no 
jonger be handled from the brothers’ home, and 
an office was built. That office is still in use, 
but from time to time additions have been 
made to provide sheds for the lumber, until 
now practically all the lumber is under cover. 
This firm finds that covering the stock pays. 





"Blue Book'' Credit Analysis 


During the early part of November, there 
was a noticeable decrease in the number oi 
business troubles reported to the “Blue Book,” 
but a slight increase during the latter part of 
the month results in a summary that is ap- 
proximately the same as for November a year 
ago. The comparative summaries follow: 


1932 1931 
EPP Pe Lee ee Tere 20 19 
CO err Orr 14 14 
OE os cv Saeeaenns — 9 8 
Composition Settlements ...... 3 2 
EPS rr 4 i 
Creditors Committees Appointed 5 4 


Inquiries for special credit reports, follow- 
ing the trend of lumber orders placed, showed 
a slight decrease as compared with the same 
month a year ago. The volume of business 
placed for collection reflects a substantial in- 
crease. 





A Constructive Suggestion to the 
Railroads 


John J. Chalmers, secretary of the Lord & 

Bushnell Co., of Chicago, has addressed a let- 
ter to the western railroads offering a construc- 
tive suggestion as to how a large part of the 
lumber tonnage from the West now going by 
water to the East coast through the Panama 
Canal could be recaptured by the railroads and 
passed through the Chicago gateway. He calls 
attention to the fact that while actual ship- 
ments thus far in 1932 through the Panama 
Canal to Atlantic ports are the smallest in the 
history of lumber shipments through the canai, 
they still amount to more than 25,000 carloads. 
On account of dressing and refinement Douglas 
fir shipped by rail weighs about 2,100 pounds 
per thousand feet, while the average weight 
shipped by boat is around 2,900, because such 
a large percentage is shipped rough. Remind- 
ing the railroads that lumber consumption is 
distributed approximately one-third to railroads, 
one-third to building construction and one-third 
to industrial purposes, and they must have in 
mind that lumber must be redistributed, he 
says : 
_ To recover 40 percent of the lost tonnage 
in fir, and disregard the eastern lines, could 
be accomplished with a rough (not dressed) 
flat car classification—75,000 pounds per car, 
10-carload units or 750,000 pounds, minimum 
30 cents per hundred to Chicago. This rate 
would deliver the lumber to the western end 
of the eastern lines at a price sufficiently low 
to redistribute to the eastern lines. The rate 
on dressed or surfaced lumber in box cars, 
54 cents minimum, 44,000 pounds single car- 
loads, would take care of all other fir ship- 
ments and the same rate from Spokane and 
California points to Chicago. 

To recover 80 to 85 percent of the lost ton- 
hage, the same minimums could be applied 
With a rough rate of 33 cents to Indiana, 
Ohio and Michigan and 36 cents to eastern 
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States. Dressed or surfaced rates, the same 
minimums as mentioned above — Indiana 
Michigan and Ohio 60 cents—eastern points 
65 cents. While these estimated rates are 
still higher than the boats actually charge, 
undoubtedly they are sufficiently low for the 
additional quicker delivery that people desire 
and would prevent the loss of the business, 
even if the boat lines were to reduce their 
rates, which seem irreducible now. 





—_—_—_— 


From Laborer to President 


Omak, Wasu., Dec. 3—R. L. McNett has 
been elected president of the Biles-Coleman 
Lumber Co., succeeding the late J. C. Biles, 
under whom he had served as vice president 
and general superintendent since June, 1929. At 
a meeting of stockholders, following the death 
of President Biles, Mrs. J. C. Biles, R. L. 
McNett, A. M. Aston, John E. Maley and R. B. 
Fields were elected directors. These, in turn, 
elected officers as follows: 

President and treasurer—R. L. McNett. 

Vice president—John E. Maley. 

Secretary, A. M. Aston. 


Assistant secretary—A. E. Huggins. 


In addition to his duties as secretary, Mr. 
Aston is sales manager and has supervision 
over the sales agents of the company located in 
various parts of the United States. He has 
served as secretary of the Biles-Coleman Lum- 
ber Co. since it was first organized. 

President McNett’s association with this com- 
pany dates back to 1922. Beginning as a com- 
mon laborer, he was advanced to shipping clerk, 
to plant superintendent, to general superintend- 
ent and vice president, and now becomes the 
executive head of the organization. 

Out of town stockholders who attended the 
meeting here were A. B. Coleman, Kinzua, 
Ore.; Harry Wall, Chelan, Wash., and C. E. 
Blair, Kansas City, Mo. 





Hardwood Men Return from Europe 


MeEMPHIs, TENN., Dec. 6—Abe Lemsky, ex- 
port sales manager Anderson-Tully Co., re- 
turned to Memphis, Tenn., a few days ago, and 
W. E. Hyde, vice president Hyde Lumber Co., 
will return the latter part of the week, from 
Europe. D. F. Heuer, export sales manager 
Gayoso Lumber Co., is now en route back, 
and H. E. Craig, export sales manager E. L. 
sruce Co., returns about March 1. These 
representatives report fair bookings from Eng- 
land and the Continent. All report fair stocks 
and business fair, particularly in England. 





Trouble and Litigation 


The affairs of William D. Gill & Son (Inc.), 
lumber distributor, Baltimore, Md., entered a 
new phase Nov. 28, when the City of Balti- 
more entered suit for $5,881.83, claimed as 
taxes. This development followed by sev- 
eral weeks the sale of the property to Car- 
roll J. Broderick, not identified with the lum- 
ber trade, who appears to have leased to 
William D. Gill & Son (Inec.), for effecting a 
gradual liquidation. Charles F. Behrens, 
president of the Gill company, is conducting 
a business on his own account, the Manual 
Training School Supply Co. Gill company 
affairs have been conducted by Mr. Behrens 
as president, and Hall Hammond and Thomas 
Zell as trustees. 


Invited creditors gathered at Fairfield Lum- 
ber Co. office, Fairfield, Ala., Nov. 29 and 
listened to a proposal of company officials. 
The reason for the action, the president 
stated, was the recent resignation of © D. 
Sallade. The stock had been run down to a 
scant few thousand feet, worth about two 
thousand dollars. The company asked that 
it be allowed to close the operation, as it 
was not able to pay accounts now due. 
Those present agreed to allow it to turn 
assets over to J. R. Oden, of Oden-Elliot Lum- 
ber Co., Birmingham; T. R. Simmons, of the 
Fairfield and Cleveland lumber companies, 
and Jas. Harrison, of the First National Bank, 
as a winding-up committee. Mr. Harrison 
will act as trustee, as the bank is one of 
the largest and one of the few secured 
creditors, 








os YOUR CUSTOMER’S 
FUEL DOLLARS 


and INCREASE your PROFIT! 


30% to 40% of the HEAT 
@ is LOST through the ROOF 
and WALLS of an UNINSULATED 
HOUSE 

Mr. Jimco Says: 


SHOW THEM HOW 


~~ GIMCO 
ony SEALAL 






— ROCK WOOL “BAT” 
HOUSE INSULATION STOPS THIS 
WASTE 


Gimco Rock Wool 
Sealal “Bats” are 
made from rock, 
melted and blown 
into millions of 
tiny, tough, an- 
nealed fibres as 
white and downy 
as sheep’s wool. 
Through the 
Gimco Process it 
becomes the most amazing heat, cold 
and sound insulation known to science. 
Sealal “Bats”, the handy, cut-to-fit sec- 
tions, when placed over the top floor 
ceilings, form a barrier against heat or 
cold—as permanent as the rock from 
which it is made. 


START a “GIMCO” ase! a aoe 
DEPARTMENT ulation de- 


partment to 
your present business and add immensely 
to your profits. You do not need expen- 
sive equipment to start. Your men can 
install Gimco Sealal at a very low cost. 
Many of our dealers have insulated as 
many as four hundred attics in a 
year. Let us show why, “Thar’s Gold 
in Them Thar Attics.” 


WRITE FOR FULL INFORMATION 
on DISTRIBUTION IN YOUR TERRITORY 


GENERAL INSULATING 
& MANUFACTURING CO. 


ALEXANDRIA, INDIANA 


WORLD’S LARGEST EXCLUSIVE MANUFACTURERS 
OF ROCK WOOL PRODUCTS 





Home Loan Banks Are 
Ready to Function 


[By F. J. Caulkins] 


3osToN, Mass., Dec. 5.—The most encourag- 
ing piece of news that has filtered into the local 
lumber market for some time comes in the 
form of an announcement by the chairman of 
the Federal Home Loan Bank board that all 
of the regional banks are now in position to 
advance credit to prospective home _ builders. 
The regional bank for New England has 
been handicapped—except in New Hampshire— 
by State laws that prohibit investment in these 
banks by the co-operative and savings banks 
and insurance companies. But this is to be 
remedied by prompt enabling acts by State 
legislatures. In the interim, the Federal board 
has ruled that, where loans have been approved 
by the regional bank, the funds will be made 
available at once by drafts upon the Federal 
treasury. President Herbert F. Taylor, jr., 
of the New England bank, in a statement 
Wednesday said that beginning Dec. 1 his 
bank has been ready to begin making loans. 
These funds may be used for new mortgages 
or the renewal of old ones to obviate fore- 
closure, also for the financing of new home 
construction and remodelling. The October 
figures covering building permits in Massa- 
chusetts show that in the 39 cities and 16 
larger towns, new residential permits were 
39.6 percent of the total, and remodeling, 
38.6 percent. The remaining 21.8 percent was 
for non-residential construction. The single 
home being built for the owner is the type 
of desirable schedules now coming to the re- 
tail yards. 


West Coast Fir and Hem!lock.—Price weak- 
ness continues. teceipts at Boston in the 
last two months have been at the lowest 
point in the last four years, while the price 
position at the mills is still firm. Receipts 
in November totaled 4,390,732 feet, against 
7,997,283 feet in October, and 18,072,582 feet 
in November one year ago. For the eleven 
months of 1932, the total is 80,435,153 feet, 
a drop of 71,428,701 feet from 1931. Buying 
by the yards is more than seasonally slow. 
There are practically no mill orders being 
placed. There is no uniformity in base quo- 
tations. For fir yard parcels, nominal mar- 
ket f. o. b. Boston dock is $18.50 off page 
12% of West Coast manual for 2x3- and 4- 
inch; $19 off for 2x6- to 12-inch and $19.50 
off for 3-inch and thicker. For boards, de- 
mand is light, and offerings are equally so. 
A good run of square edge No. 1 fir and/or 
hemlock is held at $16.50@17; No. 2 at 
$15@16, and No. 3 at $13@14, f. o. b. dock, 
though sales are reported of resawn scant 
thickness boards as low as $11.75. 


Eastern Spruce.—Most mills in Maine and 
eastern Canada are out of commission for 
winter. It is reported that the Fraser Co. 
will put in ten million feet of spruce logs 
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at its Cabano, N. B., mill, but many of the 
larger operators are arranging for very light 
cuts. The firm price group is holding stead- 
ily to list and is booking a fair volume, 
largely of crating stock. There is little cail 
from the yards, yet base holds steady at $32. 
For random scantling, 2x3- and 4-inch, price 
is $23; 6-ineh, $24: S8-inch, $26; 10-inch, 
$31@32; 12-inch, $33@34. These prices call 
for delivery at Boston freight points. 


Hemlock.—The call for hemlock boards is 
limited and, with Pennsylvania boards out 
of this market, and few mills in Maine pro- 
ducing standard 12- to 14- and 16-foot clipped 
boards, current offerings comprise chiefly random 
scantling and boards from Nova Scotia and 
New Brunswick, shipped chiefly by water. 
Available Maine clipped boards sell at 
$20@22, with some offerings of the shorter 
Vermont boards at $19@20. 


Lath and Shingles.—Liberal offerings of 
eastern spruce slab lath are held uniformly 
at $3.75 for narrow size, and demand is not 
brisk. Call from interior points is fairly 
active for 15-inch, where price range is 
$4@4.25. For eastern white cedar shingles 
there is a fair call at $4 for extras; $3.25 
for clears, and $2.25@2.50 for 2nd clears, the 
latter being in a fairly strong price position 
by reason of scant offerings. For West Coast 
red cedars, all-rail, the range is $3.04@3.14 
for 16-inch XXXXX, and $3.44 for 18-inch 
Perfections. For waterborne red cedars, at Bos- 
ton docks, price is $2.72 for the XXXXX 
and $3.02 for Perfections. There are few if 
any storage shingles and very few parcels 
afloat bound here. 


Maple Heel Stock.—The shoe factories look 
for a busy season and, as the supply of dry 
thick maple was drawn upon heavily last 
summer and fall, there will be little air dried 
stock available. For fresh cut and kiln dried 
stock quotations today for January delivery 
range $65@75. 

Pine Boxboards.—New England operators 
have gone into winter with stocks reduced 
well below average of recent years. Current 
demand for inch round edge box is not press- 
ing, and sales are reported at under $14 for 
delivery at Boston rate points, but most 
holders are not inclined to shade this figure. 
Many mill yards have been cleared of salable 
lots, and there will be many fewer mills in 
operation this winter. There is a better call 
for inch square edge box, with sales ranging 
from $21to25. There is no surplus of the 
thicker sizes or of the round edge pine butts, 
and for these items the operators fix the sell- 
ing prices. 

Reginald T. Titus, of New York, best known 
to the eastern trade as the Atlantic coast 
field representative of the West Coast Lum- 
bermen’s Association, from which activity he 
withdrew several months ago, has been in 
Boston making a special survey of the New 
England market for that organization. As 
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a representative of the Red Cedar Shingle 
Bureau, Mr. Titus is in daily contact with 
the New York city building code commission, 
now engaged in a general revision of the 
code. 

The first cargo of West Coast lumber to 
arrive at Boston in December reached the 
Wiggin Terminal on Thursday in the Moor- 
mac Line boat Alamar. She brings nearly 
three million feet for Boston. Her first At- 
lantie port of call was Philadelphia, and as 
she was proceeding up the Delaware River 
in a dense fog on Nov. 15, she was in collision 
with the Cunard line freighter Makalla, whose 
bow tore a gaping hole on the port side of 
the Alamar. Temporary repairs caused delay 
of two weeks in reaching Boston. 


At a luncheon meeting of the wholesale 
lumber firms of Springfield, Mass., held at 
the Highland Hotel in Springfield on Nov. 18, 
the special guest was W. W. Schupner, of 
New York, secretary National- American 
Wholesale Lumber Association. There was 
also present Tom Jenkins, of the Arthur BE, 
Lane New York office. The outlook for lum- 
ber in 1933 was thoroughly canvassed. 

It is reported that William J. Riley, who 
withdrew several months ago from a long 
connection with the Hartford (Conn.) Lum- 
ber Co., is to establish a new yard in the 
Bloomfield section of Hartford. 

Carl Wendelstein & Co., importers of 
Philippine mahogany at Boston, have moved 
their storage location to Dorrance Street, in 
the Charlestown district. 

The Boston office of Warren Trask Co. has 
been moved to 73 Cornhill. 

Wells Blanchard, head of the Blanchard 
Lumber Co., Boston, returned today from a 
four weeks’ trip to his Seattle (Wash.) office. 


The big sash and door plant of A. J. 
Raymond Co., at Athol, Mass., was sold at 
public auction by trustees for the creditors 
on Tuesday, Nov. 22. 


One of the social functions of the season 
will be a luncheon served at the Algonquin 
Club, Dec. 13, when Miss Rose Downes, 
debutante daughter of Mr. and Mrs. J. 
Edward Downes, will be introduced to so- 
ciety. Mr. Downes is head of the Downes 
Lumber Co. 

President and Mrs. Karl T. Compton, of 
Massachusetts Institute of Technology, have 
just announced, from their home in Cam- 
bridge, Mass., the engagement of their 
daughter Mary to Charles Montague Frank- 
lin of Hightstown, N. J. She is a niece of 
Wilson Compton, of Washington, D. C., sec- 
retary-manager of National Lumber Manu- 
facturers’ Association. The young lady is 
attending the May School, in Boston, and 
Mr. Franklin is a student at Princeton. No 
date has been announced for the wedding. 


At recent assignee’s sales by auction, of re- 
tail yard properties located near Boston, the 





WHOLESALE LUMBER 


Established 1889 


Telephone your orders and inquiries at our expense 
Springfield 3-5184 





PLtywoop WALLBOARD 
Non-Shrinking—Non-Splitting 
100% USABLE 
The All Wood Wallboard (Douglas Fir) 


Available in mixed or straight cars or from 
storage at Lynn, Mass., and Springfield, Mass. 


Dust-Proof, Bundled — Regular Wallboard Sizes 


Carlos Ruggles Lumber Co. 


SPRINGFIELD, MASS. 





Price 
Reduced 
50% 











CHAPIN’S LUMBER RECKONER 










The tables reduce to board measure all 
fractional sizes of lumber, advancing by 
quarter-inches from 1x1 to 15x15 inches square 
and 20 feet long, also scantlings and square timbers, 
advancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board measure. 
The book contains 171 pages of strong white paper, is 4x7 inches 

and is bound in cloth. 


American Lumberman, 















By N. CHAPIN 
Postpaid 


$2.00 


Saves Time 
and Labor— 
Prevents Errors 


431 South Dearborn Street 
CHICAGO, ILL. 
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L. Grossman & Sons Lumber Co., of Quincy, 
has added several new locations to its chain, 
including the Crowley Lumber Co., of Mal- 
den, which it will not operate, also the yard 
of C. H. Spring Co., in Newton Lower Falls, 
which is now being rapidly restocked, and 
will be in charge of one of the Grossman 
prothers, with the probability that Marshall 
Spring will be identified with the business. 
It is reported also that the Grossmans have 
taken over the lumber and millwork busi- 
ness of Dean-Penny Co., at Brockton, Mass. 


New York, N. Y. 


New York, Dec. 6.—An intercoastal lumber 
shipping rate that has broken wide open, gives 
prices on this market the effect of sliding a 
little further back every day, but it becomes 
apparent on a little study that, while prices 
c. 1. f. are declining, the New York lumbermen 
are paying a little more for lumber f. o. b. the 
West Coast. 

Douglas Fir orders are plentiful but are 
being received only by wholesalers and mill 
representatives who can obtain an_ inter- 
coastal carrying rate of $6.25 or lower. The 
amount of transit lumber coming in has in- 
creased, and unless buying becomes very ac- 
tive, may cause an actual recession in fir 
prices in the latter part of this month, or in 
the beginning of next year. 

Southern Pine is not getting the yard busi- 
ness that thoughtful specialists would like 
to see, but this loss is made up, in gross 
volume, by railroad orders. Prices are un- 
satisfactory. 

Western Pines are returning to a water- 
borne basis, not only on No. 3 common, the 
item selling most widely here, but on mixed 
lots. What little rail stuff is sold—most 
handlers refuse to accept orders for straight 
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cars of selects, due to scarcity—shows steady 
price advances. Waterborne lumber is 
cheaper than it has been, as the rate on 
carrying it is almost $5 under the listed 


quotation. 
Baltimore, Md. 


The 4-masted schooners Purnell T. White and 
Albert C. Paul, which hold a record as pine 
carriers between Baltimore and southern ports, 
but lying idle for some months, are again en- 
gaged in their old service. The White started 
for Georgetown, S. C., some days ago to load 
a cargo at the plant of Rankin & Tyson, and 
the Paul left Dec. 3 for Wilmington, N. C., to 
load at the mills of J. Herbert Bate Lumber 
Co. Both shipments are destined for New 
York, where they will be distributed by the 
Bate company. The schooners carry upwards 
of 500,000 feet each. 

North Carolina Pine. — Demand has re- 
mained restricted, and values rule about 
where they have stood. Stocks on the public 
wharves are small. Competition remains as 
keen as ever. 

Longleaf Pine.—This division of the trade 
may be said to hold its own, though competi- 
tion from other species is severe. Even price 
concessions serve to stimulate demand only 
to a very moderate extent. 

Douglas Fir.—Business has not shown any 
changes of consequence. While fir does com- 
pete successfully with eastern stocks used 
for similar purposes, the opportunities for 
sales are very limited. The range of prices 
is about as it has been. 

Hardwoods.— Producers have not been 
moved to augment their output and resume 
operation of mills that have been closed 
down. Exporters say they find a lack of 
buying power abroad, purchasers not enter- 
ing into commitments except for stocks ur- 
gently needed. 











FOREIGN LUMBER MARTS 








Much of the material printed below is from reports to the Lumber Division by 
foreign offices of the Department of Commerce and American consular offices 


Imports during October totaled 22,374,000 
feet, compared with 13,833,000 in September. 
Canada shipped 79 percent of the October, 
as compared with 96 percent of the Septem- 
ber amount. Of the October total of 543,000 
feet of fir, 513,000 came from Canada, through 
Los Angeles, Calif. No hemlock was im- 
ported. Of spruce imports, totaling 15,277,000 
feet, Canada supplied 10,652,000 feet, mostly 
to the Northeast; Russia, 4,260,000 feet, and 
Germany, 365,000 feet, the European ship- 
ments reaching New York. Pine imports of 
584,000 feet practically all came from Canada, 
the bulk being received in the Duluth and 
Michigan districts and most of the rest into 
the Northeast. The only other pine import 
was of 13,000 feet from Nicaragua, entering 
New Orleans. Other softwood imports, largely 





cedar, totaled 970,000 feet and came from 
Canada. 
Britain.— The Import Duties Advisory Com- 


mittee is reconsidering the rates of duty on 
all classes and descriptions of wood and tim- 
ber and manufactures thereof. 


France.—Import duties, effective immedi- 
ately, are to be increased 50 percent or more 
on logs, ties, thin split wood, hoopwood and 
small poles, perches, poles and staffs, and on 
lumber. Increase on lumber, 2 to 35 milli- 
meters thick, is from 12 to 18 francs per 
100 kilos gross; 35-80 mm., 8.75 to 14 fr.; 
80 mm. or more, 7.50 to 12 fr., and in addi- 
tion there is imposed an import tax of 4 per- 
cent based on duty-paid value. 

Norway.—Ply wood imports have been made 
Subject to license; imports have been steadily 
creasing. Planed and sawn lumber imports 


ha made subject to license about a year 
£0. 


Sweden.—Export sales for October were 
1,287,000,000 feet, compared with 1,237,000,000 
feet in October, 1931. Most mills have dis- 
posed of their entire 1932 cut and prices show 
an upward trend. 


Finland.—October sales amounted to 1,306,- 
800,000 feet, about same as in October, 1931. 

Cuba.—The fifth shipment this year of pine 
from Austria, of 103,000 feet, is in transit, 
reported sold at $21.50 plus $1.25 handling 
charge c. i. f. Habana, to be used as substi- 
tute for United States shortleaf in condensed 
milk cases. 

Jamaica.—The import tariff was amended 
Oct. 28 to carry out recommendations of Ot- 
tawa conference that British Empire woods 
be given preference. 

Uruguay.—Larger Russian shipments are 
expected in 1933, as Uruguay has adopted the 
policy of paying for oil and lumber in Uru- 
guayan cattle, hides and meat products. 

Argentina.—Imports of lumber and its 
manufactures during the first nine months of 
1932, about 148,000,000 board feet, were nearly 
30 percent lower than in 1931. 


Chile - Argentina.— Argentine duties on 
Chilean lumber are to be reduced about one- 
half, in return for similar concessions by 
Chile. Laurel and other woods recently have 
been shipped actively from Chile to Peru. 


Peru.—Considerable increases have been 
made in import duties on lumber and furni- 
ture, effective Nov. 16, and it is provided that 
six months after a projected Amazon River 
navigation line is capable of transporting 
lumber from the western to the eastern fron- 
tier, there will be further increases to about 
six times the old rates. 
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Lumber Prices Move 


in Narrow Range 


DRY FIR 
OR HEMLOCK 
DIMENSION FOR 


BACK-HAUL 
TERRITORY 


Distributing Yards at 
Philadelphia & Port Newark 


carry complete stock of yard and 
shed items, including Fir Uppers 
and Dimension, White Pine, Red 
Cedar Siding, Natural and Stained 
Shingles, Garage Doors, Wall 
Boards. 


BLANCHARD 
LUMBER CO. 


Main Office: 126 State Street 
BOSTON, MASS. 


New York Office: 450 Seventh Ave. 
Philadelphia Office: Fid.-Phil. Trust Bldg. 
Seattle Office: White Building 
Newark Office: Newark Seaboard Term. 





SPECIALISTS 
IN TROPICAL HARDWOODS 


Genuine Mahogany—Spanish Cedar 
Teak — Philippine Indoako Wood 


INDIANA QUARTERED OAK COMPANY 
47 12th St., Long Island City, N. Y. 
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CORTLAND 7-5530 


J. HERBERT BATE CO.,Inc. 
WHOLESALE 


LUMBER 
50 Church St., New York, N. Y. 





Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 





RICE & LOCKWOOD 
LUMBER COMPANY 
YELLOW PINE, WHITE PINE, 
FIR, SPRUCE, CEDAR, SHINGLES, 

OAK FLOORING. 


SPRINGFIELD, MASS. 
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LUMBER MARKET REVIEW 


Southern Pine Shipments Are Much Above Production; 
Rains Reduce Arkansas Output 


Southern pine sales are making a rather good showing 
for this season, though they are behind production, which 
was at 50 percent of 3-year average in the week ended Dec. 
3, for some cutting has been necessary to fill old orders, 
and shipments have been running much above bookings. 
Some mills, however, are curtailing, and practically all 
large plants will as soon as they have caught up on orders. 
Small-mill production has been stimulated by good weather 
in many sections of the South, the Southeast shortleaf belt 
being an exception, but most of the small-mill cut will be 
piled to air dry for spring trade. A seasonal decline in re- 
tail buying is to great extent being offset by an increase in 
railroad and industrial. 

Arkansas soft pine business has shown a seasonal slow- 
ing down, but large-mill production has been reduced be- 
low level of sales, though small mills are more active in 
cutting commons to be air dried for spring trade. Prices 
on a number of items have declined slightly, but large-mill 
stocks of commons are broken, and some shed items are 
scarce, so the list as a whole is fairly firm. 


Western Pine Cut Declines; Orders Exceed It by 30 
Percent; Intercoastal Shipping Resumed 


Western pine production in the two weeks ended Dec. 3 
had declined to 15 percent capacity, though it was almost 
a third larger than in the corresponding period last year. 
While new business was a third less than last year’s, it 
still exceeded the actual cut by about 30 percent. The 
mills, it must be remembered, have very low stocks, espe- 
cially of uppers, shipments during the first 47 weeks this 
year having exceeded output by 32 percent. Shortages of 
wanted items are being reported, mill holdings of shop and 
D select being only fair, and a reasonable demand for the 
other items for spring trade would rapidly deplete the sup- 
plies. The weakest stocks are box, as demand is dull and 
accumulations heavy. A new development is the resump- 
tion of water shipments to the Atlantic coast, made pos- 
sible by the weakness of intercoastal rates, which are about 
$5 under Conference quotation, and the shipments include 
higher grades than they did formerly. 


West Coast Sales Are 26 Percent Above Production; 
Industrial and Foreign Orders Gain 


The West Coast report for the two weeks ended Dec. 3 
shows bookings 26 percent above production, which had 
declined to 19% percent of capacity. Rail business made 
a considerable improvement and domestic cargo kept about 
even, while export trade was well above recent averages. 

In the rail market, there is little yard business, but in- 
quiry for special cutting for railroads and others has been 
improving. Indications are that until yard inventory time 
is passed, the bulk of the business will come from the 
industrial buyers. Reports generally indicate that mill 
prices are fairly firm, but undoubtedly the competition for 
orders has recently increased. 

Reports on intercoastal trade show a weakening in the 
delivered prices, not caused to any extent by weakness in 
mill quotations, but by a breaking down in intercoastal 
rates to very low levels, a New York report stating that 
cargoes have moved at less than $6.25, compared with the 
Conference rate of $10.56. Atlantic coast buyers are de- 
pending almost exclusively on transits. California trade is 
rather dull, with the yards well stocked, but unsold whole- 
sale stocks kept at a low level. 


Statistics, Pages 36-37—Market Reports, Pages 46-48, 52-53—Prices Pages 55-56 


A large proportion of the export orders are going to 
British Columbia, because its exchange rate favors buyers, 
but Oriental markets are taking more from Washington- 
Oregon mills, trade with the east coast of South America 
has gained, and low trans-Atlantic rates encourage the 
buying of clears by Europe. 

Log prices have tended to soften because of mill curtail- 
ment, but the tendency is being reversed by heavy rains 
and floods curtailing the log supply. 


Hardwood Export Movement Fair; Furniture Plants Are 
the Best Domestic Buyers 


Southern hardwood production for the week ended Dec. 
3 was at 19 percent capacity, with all northern mills closed, 
and total sales were around 50 percent above production. 
Southern mills will probably close down early and for 
longer than usual, while northern plan a small cut for next 
season. Domestic demand has been small, coming princi- 
pally from furniture plants, though hopes are held out for 
automobile buying, now dull. Building demand, through 
millwork plants and retail yards, is very slow, but some 
orders come from flooring factories. There has been con- 
siderable interest shown in stave and box material, because 
of probable modification of dry laws, and current trade in 
packing lumber continues fair. The best demand is from 
abroad, for low ocean rates have been continued through 
January, and orders for shipments throughout this month 
are being booked. Importing countries, however, are 
adopting fresh restrictions daily, and exchange rates have 
become a serious factor in foreign transactions. Prices 
have lost most if not all of their recent advances. 


Northern Pine and Hemlock Stocks Much Depleted 


Northern pine mills are now closed down, and their new 
bookings for the week ended Noy. 28 made 82 percent of 
that for the corresponding week last year. Their ship- 
ments to date this year have made more than three times 
the cut, so stocks are quite low, and so broken that it is 
difficult to give quick shipment. Importers from Canada 
have had hopes revived for resumption of this trade by 
steep cuts in severance fees that reduce costs and go a 
long way toward offsetting the United States tariff, while 
the Customs has re-opened the question of allowing half 
tariff rate on half-inch stock. Yard and industrial demand 
in the Lake States and Niagara areas is light, but it is 
believed it would respond quickly to any mark-up of prices 
such as is expected to result from mill stock depletion. 

Northern hemlock stocks, the mills report, had been re- 
duced 32 million feet between Jan. 1 and Nov. 1, and a 
very small winter log input and mill production during 
the first half of 1933 are planned. Maine mills, now mostly 
down, are encountering severe competition from Maritime 
water shipments, and from Pacific Northwest hemlock, 
some of*which has been selling at quite low figures. 


Winter Weather Reduces Southeast's Shortleaf Output 


Rain and cold in Southwest producing territory have 
served to put a fairly firm undertone in shortleaf prices, for 
many mills have found difficulty in filling their orders, 
stocks being quite low. Quotations on both kiln and air 
dried roofers are steady. Shed stocks and higher grades 
are slow. Most orders for box are being filled by mills 
that can ship on low water rates, factory consumers being 
in control of the market. Low-cost water-shipping facili- 
ties for the Southeast are being kept open by resumption of 
schooner service to the North Atlantic, to replace the reg- 
ular steamer service recently discontinued. 
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AMERICAN LUMBERMAN 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the 
Exchange, New Orleans, La., for 


following average f. s 


sales made in the period Nov, 21- 


month to date have been inserted and distinguished by asterisk: 








b. mill sales prices on 
, but, 





where prices for this period were not available, 





southern pine to the Southern Pine Lumber 


prices for the 








West East West East West East West East West East Ww 
Side Side Side Side Side Side Side Side Side Side Side Bhi 
Flooring, Standard Partition, Standard Rough Finish, 10-20’ No. 2 Shiplap and No. 1 Shortleaf No. 1 Longleaf 
Lengths — Lengths B&better Boards, Std. Lgth. Dimension Dimension 
1x3” rift— 4x — b «1q@ ¢0| inch thick— -* 2x4” 2x4” 
B&better B&better. 16.00 *19.63] 6” ooo... *18.25 *16.75 Shortioat 12 & 14’.. 14.08 14.00]12 & 14’.. 15.50 15.00 
Shortleaf..*32.11 ....|Drop Siding, Standard} %” .....- *19.10 *16.75)1X8” ..... 12.26 te oF ree 1606 23.381 00" on cccs 16.67 *16.75 
Loagient... #2950 *39.95 Lengths, 1x6” 10” ae NE *23.05 1x10 11.93 10.2 2x6” 2x6” 
ae ee No. 117 er *38.33 Longleaf— 12 & 14’.. 12.15 *11.73]12 & 14’.. 14.00 (14.00 
shortleaf #9795 *35.95|B&better.. 16.59 15.50 9&6 /4” x8” ..... 13. 14.43 De  cvites 6s RETR SOOO EOD skewed 15.00 *14.58 
No 2 1... ole. 19-834N% 1 56.28 937.06) SO oon sn sng eft” 14.04 14.21] 2x8” 2x8” a 
eo” fai Assorted pa — le $7.02 °34.35 12 & 14’.. 13.19 12.25]12 & 14’.. 14.30 *13.36 
1x3” flat B& better het xt eT eT & 10 ae 4 +jg55| C®F_ Siding, Rites 114 ....... 13.76 *18.75 |16" ....... 14.25 *15.25 
pihetter.. 17.79 18.76),NO- 1 - ae Ss i re dioces —— and Roofing 2x10” 2x10” 
No. 1 .... 16.96 15.50 Plaster Lath No, 2 Boards, 1x12” | B&better— 12” ....... 16.08 *15.25}12’ ....... 14.25 *17.50 
No. 2 . 12.00 13.00}36x11%%", 4’ Standard Length 1x4” 9’....*18.01 19.17]14" ------- of ee OS 16.43 20.75 
4” rift— No. 1... 2.50 2.45|Shortleaf.. 13.61 11.74]1x4” 20’...*19.25 18.50/16" ------- 18.00 16.08/16" ....... 16.41 %20.56 
better No. 2 1.25 *1.388] Longleaf... 21.88 18.50]1x6” 9’....*17.69 19.17 te ” ore 2x12” , oa 
— ie" 96... .35; WSOtes & ie’... 1d D. 12 & 14’..*22.50 00 
Shortleaf... 35.50 *32.94 oe Casing, Base & Jamb |>x6" 13"... 34.75 ....|16’ ....... 19.05 20.50|16" .....:. *28.88 32.75 
Longleaf..*38.50 B&better 10-20 2x6” Other 34.25 *34.25 Se. @ Ghentient 
a Rae Ine yy B&better, d °. ortlea No. 2 Longleaf 
Longleaf.. coe SEED 18.67 19.88 1x8” ..... 2 2.25 *24.91 Timbers, 20 & ” Dimension ” Dimension 
os” °°" ofneal ge 7" uS.07 619.88 Ix5&10"... 36:50 *30:50 Under, No. 1 i's o0.. set saaeliln 6e.. come sean 
ecervcee ote o 4 oe e.et oe oo @& ee Oat . 
ix4” flat  _ erro 18.00 22.13 No. 1 Fencing and Longleaf— Oe Saws ek Be) es 15.00 13.00 
grain— 10” ee at 24.00 25 25 Boards, 10-20’ 8x8”"&und. 15.54 14.07] 9x6” 2x6” 
Bébetter. 18.33 19.23/12" ...... 42.16 38.42}1x4” ..... 15.75 17.75) 3x10-10x10"18.46 21.00/12 & 14’.. 10.23 9.50]12 & 14’..*10.72 11.50 
No. 1 w+ ++ 16.44 a7. 12 5&6/4” thick— Se oe 16.79 17.75) 3x12-12x12"30.59 32.00/16" ....... 16.46 246.00136 ...r ce. *11.58 10.50 
No. 2 -"11.63 11.3414 6 87. 46.00 *31.621}1x8”" ..... 16.67 *18.11 2x8" <3” 
Ceiling, Standare |°&!0” "*43-13 39.75 |1x10” 19.17 22.38 Shortleaf— 12 & 14°.. 11.05 *10.38 a ow 200 13.50 
ae — a i ae *55.24 48.4211x12” 7.70 35.75) 8x8”&und. 14.85 14.14 16’ . wa 1 i *] “Og 12, & 14".. 12.0( 4 ot 
si engt Cc . 3x10-10x10”18.00 16.50 - M64 6s 1.92 a4 gO a 14.1 15.50 
1x4 ome No. 1 Shiplap, 10-20 9 Pa "90 ¢9 2x10” 2 0” 
B&better.*16.50 *18.25|!nch (a= 4 1x8” 16.10 17.44] == 227 22=22°S0.82 916.11) OF ' * i» fe 9 9 
No. 1 15.35] 4, «7+: 19.25 *19.00)srigr 010! #15 6! 12 & 14’.. 10.50 *11.00]12 & 14’..*12.06 22.25 
es SO ge oo oe! #1861 *19.83| 1x10 15.69 .|No. 2 Fencing, Stand-|16' ....... *12.39 *11.00/16’ ....... *13.74 *16.63 
% x4 a eM Goer +1911 ....| Casing & Base 10-20’ ara Lengths 2x12” 2x12” 
B&better.. 16.53 17.70/10" ...... *21.32 ....| B&better, SY ae 10.94 10.91]12 & 14 11.75 *10.60]12 & 14’.. 11.75 *14. 36 
mot 0+. TERR BCR «2.625 *35.17 *37.75,1x4 & 6”. 24.00 28.50|1x6”&C.M. 11.51 11.43]16’ ....... Te) ee 2) 3 ot eee 15.50 *18.5 


Seattle, Wash., Dee. 3.—Following are av- 
erage prices, direct to the trade, on carload 
or part carload lots, f. o. b. mill, all prices 
being based on four bundles to the square: 

New grades, per square, 
Washington, Oregon and 


Royals, 24”— British Columbia 
$2.40 $2.80 


> ae I 

No. errr ere 1.90 2.10 

a eee een 1.25 1.50 
Perfections, 18”, 5/214” 

TE Sesh on Sse Brava ie or 1.80 2.25 

OS eee 1.40 1.75 

oF eee 1.05 1.50 
Eurekas— 

| ee ) ee 1.90 2.10 
16°. 

2. be ewneenurs 1.55 1.85 

SE eye fo 1.10 1.50 

kD chine steowse oman 90 1.30 





WESTERN RED CEDAR 


Seattle, Wash., Dee. 3.—Prices for red 
cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 


Beveled Siding, %-inch 
Clear at a —" 
Cr $19.00 $17.00 $14.00 
SEOs 23.00 19.00 16.00 
at 23.00 20.00 16.00 
Clear Bungalow Siding 
; % inch % inch 
Le eee ee ep $34.00 $26.00 
SEE. bidirgscus ehtbartadeaa dee 44, 37.0 
EEE a hie caren ee eaaeeienes 56.0 rae 
Finish, B&bhetter S2S or S4S 
or Rough 
I ss: wegilndlicr'n Sralierlgnahiccgat irate eee $45.00 
SRR ete alent Capea cr athe oF 55.00 
aig oa i de caek Raottoclaekanca 70.00 
cai ar aan halal wins aes nu ia de oe aie -- 100.00 
1x22824" AiG badd eek ee eee aera -. 105.00 
Ceiling or oe 
ee wewene : hbeeteebnd $ 30.00 
Discount on Mebéines 
Made from 1x4” and under.............. 64% 
ade from other sizes..........sesee + -54% 
Additional discount “tee 10,000 feet or 
TOTS EO GBP ..ccccccce Cees kaneeseeukeews 
Clear Lattice 5/16” 4 to 16’ 
i 100 lin. ft. 
eee -+ $0.25 
RE pene pe Ct ener Hapa mee eget NPN AS “< wae 
RE aller ae ak ye ee Geet ae no eee ‘ 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 


weights, obtained by Arkansas soft pine 
mills during the week ended Nov. 5: 
Flooring 
1x2” 1x4” 
Edge grain—B€better ...... $35.00 $34.50 
Flat grain—B«hetter ....... 19.50 19.00 
eM Ie ie Gib ak Wis waa a ae coe aca ae 17.00 16.00 
ME ween idnee tea eke ee 12.00 12.00 
Partition and Siding 
Boston partition, B&better, 1x4”......§ 9.50 
Drop siding, B&better, 126”. .ccscvcees *19. 00 
Finish and Moldings 
Finish, B&better, 1x5&10”.............$32.00 
Finish, B&better, 5/4x5&10”........... 46.00 
Ce Oe WS os ce de nee cncene’s 34.00 
Discount on moldings, 158” and under 62% 
See” Se GN oc ck > ac eo edink wheat ees 95 % 
Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”........ $14.50 
Boards, Ne, 3. Ieiz’. 10, TERS <.cccews 16.00 
Shiplap, No. 2, BE aos beeen aoa are ah 12.00 
Dimension 
ae ae fe SS fer e eee $12.00 
EE le a ea re ae 14.50 
Re gle AE Fer er rerr 20.00 
Maks 3, Bo Be BI OS vow cece ewe wesns 12.00 
a. Oe Bh eases oes wanes 14.00 
Lath 
Pes 2 NE co xc caceeersnkadoueneadeee $2.75 





Portland, Ore., 


Finish— 
ad owners $39.00 
1x4—10” 32.00 
Bevel siding— 
Pe” ss seess $18.00 


%x6”, Flat gr. 16.00 
1%x6”, Vert.gr. 20.00 


WESTERN SITKA SPRUCE 


{Special telegram to Amertcan LumBEeRMAN) 
Dee. 6.—The following 
prices for mixed carlots prevailing today: 


are 


tet od stock— 


\ eee $14.50 
OS AeA 17.00 
7 eae 19.00 
ea 22.00 
| eS 26.00 
ee ee ea eo 
eS eee 
Green box.. “s0@12 








§§x2%4” 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
quote as follows on northern hard maple 
flooring, f. o. b. cars Cadillac, Mich., basis: 


First 
- $48.00 


Second Third 
$35.00 $23.00 





Following are typical average f. o. b. Nor- 
folk prices received during the period Nov. 


19 to Dec. 3, inclusive, as reported by the 
North Carolina Pine Association: 
Rough: 
Edge 4/4— 
B&better ..... $26.75 Mom Ma. 8.626% $13.10 
ee, Se eis alewed 20.25 sox No. B..... 10.90 
No. 1 No. 2 
B&better No. 1 box box 
Pe welieuuad $26.00 oe cate Sans 
UES (wide Riek 24.80 caret or — 
2 eee 25.20 $21.60 $16.10 $12.30 
ee 1 ree 27.25 einls ence nial 
1x 8” 26.80 21.10 16.50 12.50 
oe tee 29.40 24.60 16.60 13.50 
SAGE  vickcwnns 41.00 33.25 21.00 14.25 
Edge B&better— 
Dee aint wen ae $28.75 B/OEEE gccwawe $42.75 
i, eee 38.50 a ge ene 30.75 
Bark Strips— i 
B&better 4/4”.$18.00 EN eee 9.80 
Dressed: 214” 3” & 
Flooring— Wide Wider 
> ee $23.75 $22.60 
Wo. 1 common 13°. .......6. 20.30 20.25 
No. 3 common 78% .......085 15.25 15.40 
B&better bark strip partition.......... $20.00 
Box bark strips dressed ........cccccse 11.00 
No. 2 
Roofers: dressed 
RE CAN a fh a ihdavis, east ice al ace a a lee ete $16.30 
Re arate iaiaha ia can ted ad rained toni ate ee 16.90 
A RS A PS ee 8 Be bm IA poe oe ees Se 17.10 
ae eee wn 6 ore eee nae eek = 20.60 





WEST COAST LOGS 


[Special telegram to American Lumserman] 

Portland, Ore., 
tations: 

Fir, yellow: Ungraded, $10@12. 
Fir, red: Ungraded, $8@9; small, $6. 
Hemlock. Ungraded, $5.50@6. 
Red Cedar: Depending on quality, $9@11. 
Spruce: No. 1, $17; No. 2, $12; No. 3, $8. 


Dec. 6.—Log market quo- 


Seattle, Dec. 3. 





Average prices of logs: 


Fir: No. 1, $14.00@16, No. 2, $10.60@12; 
No. 3, $7@8. 
Cedar: Shingle logs $8@10; lumber logs, 





Hemlock: “% 2 and 3, $7.25@8. 
Spruce: No. 1, $16: No. 2, $12; 
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WESTERN PINES | NORTHERN HARDWOODS DOUGLAS FIR 
| . 

Portland, Ore., Dec. 7.—Following f. 0. b. Following are prices of northern hard- [Special telegram to American LuMBERMAN] 
mill prices on_ actual sales were reported to woods, f. o. b. Wausau, Wis.: Portland, Ore., Dec. 6.—F. 0. b. mill prices 
the Western Pine Association by members on actual sales of fir, Dec. 1 to 3, direct only 
during the period Nov. 29-Dec. 5, inclusive. BircH— ie i . straight and mixed cars, reported by West 
Averages include both direct and wholesale ; FAS Sel. No. 1 No. 2 No. 3 Coast mills to the Davis Statistical Bureau, 
sales, and are based on specified items only. | 4/4 .-.---- $42-45 $32-35 $22-25 $16-18 $12-14 | ore as follows: 

Quotations follow: | OO eee 44-47 34-37 25-28 19-21 13-15 Vertical Grain Flooring 
Oe aacees 49-51 39-51 31-34 21-23 13-15 
Ponderosa Pine UE caged 54-56 44-46 37-40 26-28 13-15 i BéBeébtr  C . 
‘. 5/4x8” = 6/4x8" | 1074 11... 73-75 68-60 48-50 38-40 .... | 1X4” ----eeeeeee reese $21.75 = $19. 
Se.ect, S2 or 4S— 1x8” & war. & war. se... 80-82 65-67 55-58 45-48 B&btr Cc 

C Select RL...... $29.27 ene aces | 16/4 "128-133 113-118 98-103 ado I te i we gain ee a ae 21.50 

D Select RL...... 24.39 re $31.00 : eta 38-40 98-30 19-21 14-16 SE Seer 
SHop, S2S— No. 1 No. 2 6 eaehaeets 38-40 28-30 19-21 14-16 Flat Grain Flooring, 

nn stvneesswan vba card cera kes $23.82 $16.72 Thin 4/4.. 38-40 28-30 19-21 Ye RI a6 14.00 11.25 

6/4 . 23.08 15.66 1x6” 7 > 
C $2 48 N No.3 | Basswoop— DF. de ton gue ee ackenes 17.00 14.25 

OMMONS, or 4S— oO. 

LM cons hedesesy3 ..$15.02 $10.13 | 4/4 ...... 42-45 32-35 24-26 19-21 13-15 | |), eS ae ee : 

1x12 RL fay ae he a : 10.56 | 5/4 45-48 35-38 27-29 21-23 15-17 ae ssvncdurehanebaaan $10.00 

Bee. 4, 674, TW, Blac ccc nvccccccseresass $6.60 | 6/4 ...... 50-53 40-43 29-31 21-23 +547 cat Celling 

Idaho White Pine — 5&6/4x8” | §/4,------ oe Te Be Bs Banal me - maeee vaneuitens a 688 
SELECT, S2 or 4S— 1x8” & wdr | TY Sass 78-80 68-70 58-60 40-42 page oe ee ee ee 

C. Select Ril...... ee $63.00 wee eee ' . : oe Drop Siding, 1x6” oe 

D Select RL. See 42.50 Keystock, 4/4 No. 1&better, $50-52; or on US eee ee 18.00 ee 10.75 
Commons, S2 or 4S— No.1 No. 2 No. 3 grades, FAS, $60-62; No. 1, $45-47; 5/4 No. 1 OS 16.50 14.( 

gk SESE re $23.65 $11.82 &better, $55-57; or on grades, FAS, $65-67; Finish, Kiln Dried and aenneai 

be) ll: eee |e 34.28 16.51 No. 1, $40-42. 1X x6” 1x8” 1x12” 

ae ae Se Sere $9.52 Harp MAPLE— GY swear ecedRiaie 5.00 25.50 41.75 

Sugar Pine ¥ 996 _9¢ * m Common Sienna and Shiplap 
1x8” 5 /4x8" = 6/4x8” | EYE °° Se Me itt ins | 1x6" 1x8” 1x10" 1x12" 
Saxzcr. S2or4S— &wdr. &wdr. &wdr. | ¢44 °' °° 7° 55-58 42-45 28-30 22-24 12-14 | No 1 --.---- $9.75 $11.25 $10.75 = $15.25 

‘ Select RL....... $67.00 $56.70 $54.90 Bias 55-58 42-45 30-32 24-26 12-14 No. - aarp Bok 7.25 6. 50 8.00 7.75 
ame s2s— No. 1 No. 2 No.3 | 10/4°...:: 78-80 63-65 50-52 38-40 .... | X® 3 4.90 5.25 tee vee 

5/4 .. oo 0 0§80.e0 25.25 eens CY a 93-95 78-80 60-62 42-45 E Dimension 

ee Stenes tkee Cae 24.36 sc 16/4 143-145 128-130 95-98 ieee No. 1, 2” thick— 

8/4 . - 43.85 28.50 $16.50 ; 12’ 14’ 16° 18’ 20’ 22&2¢' 

Larch—Douglas Fir » ae 021-00 951-50 $23.25 $13.00 G12.25 | call 

Oe ee ee | ere $11.56 Qn ibe, 10 O5 10.25 1125 11.25 12.00 by 
No. 1 Dimension, 2x6&8”, 16’.... 6.76 | ("heat ACs Pee ere 060Utété‘“<té«~C Cl + oes yt a — 

No. 3 Geuumen, 28 pe 4S, 1x8” RL 10,00 CHICAGO RECEIPTS, + orb wid eg Hy ‘Tae eae +e re 
&@ $erese » <0 -to . «.e20 . 

SHIPMENTS Sud", 9°. S20.50; 30, G10.15; Sue, 10, See 

OAK FLOORING tandom— 2x4” 2x6” x8” 2x10” 2x12” 

Chicago receipts and shipments of lumber | N°. 2..... $6.25 $6.25 $6.00 $8.75 $7.00 

ial 1 , , . and shingles, in thousands, were reported by No, 3..... 4.00 4.00 

; FO. owing are car ot quotations, Memphis L. C. West, statistician, of the Board of No. 1 Common Rough &/or Savteens Timbers 
basis, on oak flooring: Trade, for the four weeks Oct. 31 to Nov. 26, | 9x3 tg 4x12” to 20’ $11.00 

13x2%" 38x14” %x2” %x1%” | inclusive, and for the year to date, Jan. 1 to | 5y5 t, 19x12" to 40’... 9°50 
Clr. qtd. wht....$80.00 $68.00 $59.00 $46.00 Nov. 26, 1932, with comparative figures for . eee ee ee ee ; 7 
Clr. qtd. red.... 70.00 60.00 51.00 46.00 the corresponding periods of 1931: : aie Fir Lath oan 
Sel. qtd. wht.... 48.00 44.00 39.00 34.00 Recctntn | Me. 1. 296°RE, OFF. .-c2s+---- $2.75 
Clr. pln. wht.... 47.00 44.00 40.00 36.00 — —— . = ; ‘ . 
an... 0n one one ae Ses ee oo (Continued from Page 49) 
Sel. pln. wht.... 41.00 32.00 37.00 28.00 | Oct. 31 to11932 52,590 16,725 35,865 New York City—Lehigh Lumber Co. will open 
Sel. pln. red. 41.00 24.00 37.00 30.00 Nov. 26 1931 79,963 24,630 55,333 branch at 151 East Broadway 
No. 1 com. wht.. 32.00 28.00 24.00 24.00 : : 27.372 7 905 19.468 OKLAHOMA. Bethany—T. J. Stewart Lumber 
No. 1 com. red.. 32.00 28.00 23.00 23.00 Inc. or wr “B57'990 247° ae ona ase Co. opened retail branch. 
No. 2 com....... 16.00 14.00 14.00 14.00 ms ate | 1931 1 192°972 471.579 721.393 Oklahoma City—Leslie Lumber Yard; retail. 

16x2” %x1%” x2” ov. 26 J tices hath aces OREGON. Portland—The Spaulding Builders 

Clr. qtd. A $64.00 $64. 00 $80.00 Ine. or dec 525 752 —223.981 §—311 171 Supply Co. Charles K Spaulding Logging Co. 
Ce GU. SOR ceca ccceces 59.00 59.00 70.00 ‘ ciguaalainie Taare Seen . interested. 
Sel. qtd. wht..... 46.00 46.00 54.00 Shingles— PENNSYLVANIA Luzerne Luzerne Lumber 
On GEG. POG. cccccccces 46.00 46.00 54.00 Oct. 31 to 11932 11,797 6,694 5,103 Co. (Ine.); retail. 
Cir. pln. wht............ 44.00 42.00 52.00 | Noy. 26 (1931 15,800 8,267 7,533 TENNESSEE. Sweetwater — Eagle Washboard 
Sly Pe POEs cccccienens 44.00 42.00 49.00 montis Pammmnirin aii ; Co.: manufacturer of washboards. 
Oe, ee 40.00 38.00 45.00 Inc. or dec 4.003 —1,573 §—2,430 TEXAS Houst icine, eitenen th 
ee ae aaa 38. 00 38.00 42.00 , acini : ’ celaianiemisiets oat atk sack ecmadiin te lla 
No. 1 com. wht......... 7.00 25.00 24.00 Sigeseats | "das Autonio—tierhas Wredktian & \amber Gs 
wee BE OO BOG: sos 0 tcene 37:00 25.00 24.00 Ship- Above | En RCTS ssa: ; ; peng Bibse hap 3 
No. 2 com. 16.00 16.00 .12.00 Receipts ments Receipts | uaa Centralia—A. S. Kresky; shin- 

New York delivered prices may be obtained | Jan. 1 to 11932 112,524 120,889 8,365 | ~ Seattle—Junior Line Furniture Co., Salmon Bay 
by adding to the above: For }#-inch stock, $9; Nov. 26 §1931 180,412 194,971 14,559 | terminal. 
for %-inch, $4.50; for %-inch, $5.50. = WISCONSIN. Milwaukee—Forrer Coal & Build- 

Chicago delivered prices may be obtained Inc. or dec..... 67,888 —74,082 §+6,194 ing Supply Co., 2122 North Humboldt Avenue, 
by adding to the above: For j#-inch stock, $6; §Last figure in each group gives difference reopened. Also in business as Forrer Paint & 
for %-inch, $3; for %-inch, $3.50. between 1932 and 1931 net receipts. Supply Co. 

Following were average sales prices received for southern hard woods during the week ended Nov. 29, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
RED GuM— WHITE OAK— 
or Bese Geer Gee Gee GERD ccicasscesca Cnnceneceses Qtd. No. 1 
ek De: taean cease .. 39.50 41.00@ 41.75 41.50@ 47.50 & sel. a £4+#é ijéé**eenedeeeee. Marnana wo eeseee 
ee es ee Ce, cles teetece AMET eeeren bees eaneen Pa) ds tenn entewes eneeebedenae saan 108.75 _ 
No, 1&sel. 33.50@ 34.75 er coon 2 No. 1&sel. 45.75@ 48.75 ............ 51.50 54.50@ 59.70 
me BS xcs Bee oan . 26.75@ 28.75 No. 2 30.25@ 35.75 ........- ‘ 
Sap GumM— No. 3- A.. rr re ee ee ee 
Qtd. FAS.. 35.75 39.50 39.50 39.50 MIXED Oak— 
No. 1&sel. 27.75 _ £  *SiKveseavens 28.50@ 34.50 Sd. wormy. 30.75@ 31.50 
hy gh ase PoPLAR— 
TC 20.0 eereeeeeeeses e8eeeeseeneeee #8 © © @ 88888 

Pin. FAS.. 30.50@ 32.00 |........... ll2iii! Vee eee ee = =—hlti( ( ssssi‘(‘i;COCOC;C;CCCCtC*; 
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| . OBITUARY RECORD 


B. SMITH, 6&6, president of the W. O. 
Lumber Co., Chicago retailer, died 
25. He was born at Wyoming, Ont., 
educated in the public schools there, 
matriculating at McGill University, 
did not graduate from that in- 
His first contact with the lumber 
was aS manager of a branch yard 
at Langdon, N. D., for 
a Mr. Stolz. About 1907 
he moved to Chicago, 
where he was employed 
at first by Maisey & 
Dion, hardwood whole- 
sale concern, now op- 
erated by Cisar Bros. 
Then Mr. Smith en- 
tered the commission 
business on his own 
account for a while. 
His next connection 


Cc. 2. 
King 
Nov. 
and 
later 
though he 
stitution. 
business 








THE LATE 
Cc. S. B. SMITH 





was with the Mason- 
Donaldson Lumber Co., 
of Rhinelander, Wis., 
this being maintained 
for about four years. 
His next connection 
was with the _ Bab- 
| cock Lumber Co., of 
| Pittsburgh, Pa., well 
known manufacturer 
and wholesaler. In 
April 1919, he bought 
interest of W. O. King in the W. O. 








out the 


King Lumber Co., founded 1917, and con- 
tinued the business under that name. In 1920, 
the King company bought out the yard of 
Black Bros. Lumber Co., in Chicago. In April, 


1932, Mr. Smith widened the scope of the 
company’s activities by taking over the dis- 
tribution in the Chicago area of the products, 
especially hard maple flooring, of the Saw- 
yer-Goodman Co., of Marinette, Wis., the 
King company thus fittingly celebrating its 
fifteenth anniversary. Mr. Smith was mar- 
ried at Minneapolis, Minn., and is survived 
by his widow, Estelle M. Smith; by two sons, 
Douglas F. and Charles M.; two brothers, 
Tom and Percy, and a sister, Emily. 


GEORGE B. McMANUS, 61, one of the best 
known lumbermen of Petoskey, Mich., died 
unexpectedly at his home there Nov. 25. He 
had been a sufferer from asthma and, fol- 
lowing a recent deer hunting trip, he de- 
veloped bronchial pneumonia, which caused 
his death. He was born at Newboro, Ont., 
and a year later the family moved to Trav- 
erse City, Mich., where his father, W. L. 
McManus, was master-mechanic for Hannah 
& Lay Co. His father later started the W. L. 
McManus Lumber Co., and in 1890 George B. 
began work in the logging department, later 
being promoted to full charge of logging and 
lumbering. Since 1921 the firm has been 
known as the George B. McManus Lumber 
Co. The deceased was associated also with 
the Michigan Maple Block Co., of Petoskey. 
He was an expert on hydroelectric plants and 
built the Petoskey dam, later bought by the 
City. He was of a kindly disposition and 
made many friends, but took little part in 
fraternal affairs; he did, however, serve his 
city as alderman. He was an enthusiastic 
sportsman and had an intimate knowledge of 
woodcraft. In 1896 he married Anna Cassidy, 


who survives him, with one son, Clyde (a 
daughter Sylvia, having died in infancy) as 
well as two brothers and three sisters. 


HAROLD SAYRE WHEELER, 48, promi- 
hent Tacoma (Wash.) lumberman, died at his 
winter home in Pasadena, Calif., Nov. 19. He 
Was vice president and treasurer of the Far 
W est Lumber Co., which had extensive oper- 
ations in Pierce County, Washington, and 
Was general manager of the Far West Clay 
Co. Mr. Wheeler was born in Manistee, Mich., 
son of the late Edward Dodge Wheeler, 
/ormer prominent Michigan and Washington 
lumberman. Harold Sayre Wheeler was 
8raduated from the University of Michigan 
In 1906, and became a member of its en- 
gineering faculty. When he was 24, he be- 
came a consulting engineer’ with the 

halmers Automobile Co. of Detroit. In 1909, 
following the death of his father, he moved 
rc Tacoma to look after lumber interests. 
~urine the World War he was stationed at 
Fort Humphreys, Va., as a first lieutenant of 
engineers. On June 9, 1915, he was married 
i. Miss Ruth Anderson of Tacoma. Failing 
alth necessitated his retirement from active 
business in 1925. Besides his widow, he is 
aarvive d by_two children, Laura and Edward 
Eqecrson Wheeler, and a_ half-brother, 
“Gward R. Wheeler. of Tacoma. 








A. MERLE YOUNGS, 51, died suddenly of 
heart trouble Nov. 21 at his home in Beaver 
Dam, Wis. He was born in Sauk County, 
Wisconsin, on a farm west of Reedsburg, and 
in his youth the family moved to Gary, S. D., 
where his mother taught the district school, 


and he obtained his eariy education, his 
later education being had at Beloit, Wis. 
His first experience in the lumber business 


was as bookkeeper for Dardis Lumber & Fuel 
Co., Burlington, Wis. He later managed sev- 
eral other retail yards, and still later became 
representative for a large western mill. In 
1909 he married Hazel Kaskey, of Chicago. 
In 1919 he moved to Beaver Dam, to become 
secretary and manager of C. Starkweather & 
Sons (Inec.). Here his ability and friendly 
helpfulness were recognized by the firm’s 
customers. He also gave generously of his 
time to civic projects. Surviving are his 
widow, two daughters, two sisters and a 
grandchild. 





WILLIAM M. HARRIS, JR., 62, president 
Harris Lumber Co. (Inc.), Providence, R. I., 
and a veteran lumber dealer, died suddenly 
Nov. 27 at his home, Rumstick Point, Bar- 
rington. He was treasurer of the Terminal 
Warehouse Co. of Rhode Island, and treas- 
urer of the William M. Harris Realty Co. Mr. 
Harris was born in Providence. He worked 
for his father in the lumber business. When 
21, he established the William M. Harris Jr. 
Lumber Co., and two years ago incorporated 
the present concern. He is survived by his 
widow, two daughters and a son, William M. 
Harris III, who is treasurer of the Harris 
Lumber Co. 


DR. J. O. KIRKPATRICK, 85, of Nashville, 
Tenn., died Nov. 23. He was born in Frank- 
lin, obtained his early education at Spring 
Hill, later graduated in medicine from the 
University of Louisville, and practiced in 
Williamson County. In 1862 he entered the 
lumber business in partnership with John B. 
tanson, in Murfreesboro, the firm later mov- 
ing to Nashville as John B. Ranson Lumber 


Co. In 1898 Dr. Kirkpatrick withdrew to 
form the firm of J. O. Kirkpatrick & Sons, 
with which he has been connected since. 


Surviving are his widow; a daughter, a son 
and a grandson. 


JOHN W. MYERS, 58, of Johnstown, Pa., 
died Thanksgiving morning. He had been 
ailing for a year, and four months ago had 
a kidney removed, an operation from which 
he never recovered. Mr. Myers had been as- 
sociated with the Babcock interests of Pitts- 
burgh, Pa., for the last twenty years. He 
was formerly president of the Pennsylvania 
Lumber & Construction Co. of South Fork, 
now in process of liquidation, and was in- 
terested in the Ebensburg Lumber Co., Ebens- 
burg, Pa., and the Cresson Lumber Co., of 
Cresson, Pa. He leaves his widow, two 
daughters, six sisters and three brothers. 


MRS. MIRIAM WHITE FADEN, 48, wife of 
Andrew F. Faden, prominent northeastern 
lumber dealer, died suddenly Nov. 21 at her 
home in Hyde Park, Mass. Born in Roxbury, 
Mass., she attended Tufts College before her 
marriage. Mr. Faden, who was associated 
with Carl E. Milliken, former governor of 
Maine, in the lumber business, is now a 
wholesale distributor of West Coast lumber 
in New England. Her husband, her mother, 
a brother, Dr. Paul D. White, and four chil- 
dren survive. 


GEORGE R. RUSSELL, 71, of Ilion, N. Y., 
died suddenly Nov. 25. Mr. Russell was born 
in Fairfax County, Virginia. After graduat- 
ing from Syracuse University, he entered the 
employ of his father, engaged in the retail 
lumber business. In 1889 he became mana- 
ger of the branch yard at Frankfort, N. Y., 
where he remained until 1901. In 1901 he 
moved to Ilion, where he was president and 
general manager of the A. N. Russell & Sons 
(Co, until he retired in 1928. 





DON CARLTON BURGOYNE, 62, associated 
with his brother Oliver T. in Burgoyne Bros., 
hardwood manufacturers and wholesalers. of 
Dallas, Tex., died recently. He had won a 
reputation as a good judge of timber values. 
Death is believed to have resulted from ex- 
posure while successfully bringing in an 
oil well recently. He is survived by a son 
and a daughter, the brother mentioned above 
and two sisters. 


LAWRENCE B. McCABE, 49, Spencerport, 
N. Y., was fatally injured on Dec. 3 when run 
over by a truck at Rochester, N. Y. Until 
recently, when he became a patient of the 
State hospital, he had been an active partner 
with his brother, Clifford, in J. B. McCabe & 
Sons. Besides his widow and brother, he 
leaves his mother and two sisters. 
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PETER T. LANGAN, 73, head of the P. T. 
Langan Lumber Co., Cairo, Ill., died suddenly 
and unexpectedly at his home on Nov. 23, 
following an acute illness lasting less than 
an hour. The previous evening, in company 
with his son Jamie, he had attended a meet- 
ing of the Mississippi Valley Association in 
St. Louis. Upon his return home at 1:45 
a. m. he retired, apparently in usual health. 
At 8:30 a. m. he comp.:ained of a chill, and 
his condition becoming alarming, a physician 
was called; Mr. Langan chatting pleasantly 
with the doctor as he attended him. Death 
came peacefully a short time afterward. 


Mr. Langan was an outstanding figure in 
the lumber trade of Illinois and the Mid- 
west; and one of the foremost citizens of 


Cairo, of which city he was a resident since 
1872. His civic activities were many, in- 
cluding service on the school and public 
library boards and membership on the board 
of trustees of the Cairo Children’s Home. 
He was a chartcr member of the Rotary 
and Elks ciubs, and of the order of Hoo-Hoo. 

Mr. Langan was born near Louisville, Ky.. 


in 1859. As a lad he began work with a mill 
owner, and later learned the machinist’s 
trade in the shop of the late J. B. Reed in 
Cairo. After other business connections he 


became yard foreman for the Cairo Box Fac- 
tory, with De Montcourt and Halliday, ac- 
quiring additional education in the lumber 
business there. He then purchased a saw- 
mill in Missouri and after five years in the 
manufacture of lumber, he laid the founda- 
tions for the extensive retail lumber and 
millwork operations of the P. T. Langan 
Lumber Co. 

Mr. Langan was first married in 1883, four 
children being born to that union, three of 
whom survive, these being Edwin Langan of 
St. Louis, Mrs. James Bride, of Paducah, Ky., 


and Mrs. Russell Reed, of Cairo. His second 
marriage was to Miss Minnie Rennie, who 
survives him, and to them were born six 


children, all of whom are living, as follows: 
Mrs. John Clarke, Jamie Langan, Peter T. 
Langan, jr., Miss Frances Cecile Langan, 
George Parsons Langan and John Langan, 
all of Cairo. 

“Uncle Pete,” as he was affectionately 
known to hundreds of his friends both in and 
out of the lumber trade, will be sadly missed. 
Friendliness and cordialty were outstanding 
characteristics of the man. Some years ago 





LANGAN 


THE LATE PETER T. 
when impaired vision finally was succeeded 
by total blindness his indomitable courage 
and cheerfulness never wavered. He con- 
tinued to attend to business, and maintained 
his interest in all developments in the lum- 
ber trade and in other current affairs. An 
almost lifelong reader of the AMERICAN LUM- 
BERMAN, he continued to “read”’—through the 
eyes of his devoted wife or other members 
of the family—the successive issues of the 
paper. He was a familiar figure at conven- 
tions and other gatherings of lumber dealers, 
always being surrounded by a_ group of 
friends, with whom he would maintain ani- 
mated conversations. Even when no longer 
able to recognize his friends by sight, at the 
sound of a familiar voice his face would light 
with pleasure; then would follow the ready 
handclasp and friendly words of greeting. 

A beautiful and fitting tribute to the 
memory of Mr. Langan was paid in a memo- 
rial presented at a special meeting of the 
Rotary Club, from which the following para- 
graphs are quoted: 

“Mirrored in his face was the great soul 
of this man whose sightless eyes for years 
could no longer give expression to his bound- 
less spirit. The reflection of his_ splendid 
inner life through his face after his sight 
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was gone attracted the admiration of and in- 
spired not only those who knew him inti- 
mately, but also strangers as they met him. 

“The courage of the man was remarkable. 
It never weakened or failed. His most inti- 
mate friends and business associates can not 
recall ever hearing him complain about his 
lot. Instead, he was usually the most cheer- 
ful one in any group where he was present. 

“‘Unele Pete’ was a self-made man, who 
knew what it meant to toil with his own 
hands. His business success was the result 
of his untiring effort, indomitable spirit, 
close application to his work and real skill. 
The story of his life could be studied with 
much profit by all young men. When the 
time came that he knew it was his lot to 
spend the remainder of his years in darkness, 
his spirit did not weaken. He stood the test 
of affliction and heavy burdens with a forti- 
tude which made his associates realize that 
here was a truly great soul.” 

Funeral services were held at St. Patrick’s 
church, followed by interment at Calvary 
cemetery. 


GEORGE W. DICKINSHEETS, 72, head of 
Stinson & Dickinsheets, Gloucester (N. J.) 
lumber dealers, died recently. The firm of 
which he became head was founded by his 
father. He was president of the First Na- 
tional Bank & Trust Co., of Woodbury, and 
former city treasurer of Gloucester. He was 
a widower, and is survived by two sons and 
two daughters. 


MRS. ANN R. LEACH, 60, wife of Howard 
IX. Leach, vice president and treasurer Leach 
Bros. (Inc.), Joliet, Ill., died Nov. 30. Married 
in 1893, the couple resided in Chicago until 
1910, when Mr. Leach entered the lumber 
business his father founded at Joliet and 
which later became Leach Bros. Two sons 
and a daughter, and two sisters and two 
brothers, survive. 


GEORGE W. AUSTIN, 65, died at Pound, 
Va., Nov. 20. In the old days he marketed 
logs by floating them down the Pound River, 
then he started sawmills and operated them 
until a short time before his death. The 
widow and two sons, George, jr., and William, 
survive him, and the sons will continue the 
sawmills. 


MICHAEL J. CARROLL, 81. who was one 
of the best known men in the lumber in- 
dustry in Michigan in the early days, died 
Nov. 24 at Detroit, Mich. He was born in 
West Post, Canada, and moved to Bay City, 
Mich., sixty years ago. He is survived by 
one daughter, four sisters and a brother. 





WALTER FRYE, 52, who operated a saw- 
mill at Burnettsville, Ind., had recently been 
ill of an infection that resulted from a leg 
injury suffered twenty-three years ago 
while falling a tree, and died Nov. 21 of 
pneumonia. He is survived by three chil- 
dren, his mother and three brothers. 


MISS L. JANE WILSON, 20, daughter of 


Ross A. Wilson, president of the Portage 
Lumber & Building Co., Akron, Ohio, died 
Nov. 4 of a throat infection. She had been 
popular with her fellow students at Ellet 
high schools. She leaves her parents, her 


grandmothers and two sisters. 


Ss. L. OLCOTT, head of Olcott Lumber Co., 
operating yards at St. Croix Falls, Almena 
and Turtle Lake, Wis., was found dead in his 
automobile on a highway near Balsam Lake, 
Wis., late Thursday, Dec. 1. A pistol was 
clenched in his right hand, and authorities 
believe he committed suicide. 


THOMAS SHIFFER, 66, of Bartonsville, 
Pa., died Nov. 23 of heart trouble. He had 
been a mason, but went into lumbering by 
buying timber tracts and selling mine props, 
ties and other products. He was active in 
Democratic politics. He is survived by his 
widow, two sons and two daughters. 


JOHN NASON, 35, who recently purchased 
the Hayward Lumber & Investment Co. yard 
at Mantega, Calif., was killed when his auto- 
mobile overturned Nov. 29, and his wife nar- 
rowly escaped injury. The deceased, until 
recently, had been living at Yuba City, Calif. 


ARCHIBALD M. HILL, JR., 20, son of the 
president of the Hill-Behan Lumber Co., St. 
Louis, died Nov. 24 following a motor car 
collision Nov. 23. He was a student at West- 
minster College, Fulton, Mo. 


MRS. ALICE H. KIMBALL, wife of George 
KE. Kimball. veteran retail lumber dealer, 
Hingham, Mass., died suddenly at Washing- 
ton, D. C., Nov. 23, while on a visit. She 
was a direct descendent of John Howland, a 
Pilgrim. 

DR. JOHN O. ABERCROMBIE, 85, Nash- 
ville, Tenn., head of the J. O. Kirkpatrick & 
Sons Lumber Co. since 1928, died at his home 
Nov. 23 


CHRIST 


BERTELSON, manager Sanborn 


Lumber Co., Albert Lea, Minn., died suddenly 
Nov. 27. 
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[ How to Figure Costs for Advertising 
In Classified Department 
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Two consecutive issues........ ..55 cents a line i 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 

Seven words of ordinary length make 
one line. 


Count in the signature. Heading 


counts as two lines. 


No display except the heading is 


permitted. 
Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 














THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timbe: and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, III. 


Too Late To Classify 


WANTED 


All kinds of fuel wood. Frank Miller & Sons, 2250 
W. 58th Street, Chicago, Il. 


WANTED 
Employment 


MILLWORK ESTIMATOR AND SUPT. 


Twenty years’ experience in listing materials, de- 
tailing, billing and handling building supplies, can 
also design and make complete plans of homes for 
plan service, go any place for reasonable salary. 
“A-1" reference from employer. 
Address ‘261 West Lakeview Ave., 
Ohio.” 





~~ 








aa 




















Columbus, 





SALES MANAGER 
Fifteen years’ sales experience Southern Yellow 
Pine Ponderosa and Sugar Pine Available imme- 
diately; A-1 references. 
Address “R. 81," care American Lumberman. 





BAND SAW FILER 
25 years’ experience. Will go anywhere. 
Bb. F. WHITE, Leetsdale, Pa 





PLANING MILL SICK??—LOSING MONEY ?? 
| make ’em pay-off! You'll “laff” 
the back! No stalling!” 

Address “R, 91," care American Lumberman. 


“pat’’ me on 











Employment 





RELIEF MAN 

50 years successful in retail lumber business as 
to volume, credits, and profits. If you have a 
fair sized yard where stock, accounts, and trade 
is in bad condition, I can put that yard back on 
a business basis. I will furnish you with convine- 
ing references as to ability and honesty. Open 
for temporary work, six months at a yard or from 
one to two years. Someone might like relief for a 
vacation while this reconstruction period is on. 

Address “R. 82,"" care American Lumberman. 


YARD MANAGER 
Seventeen years’ experience, now 


county seat point, desires change. 
Address ‘‘R. 83,’’ 





employed at 
Record clean, 
care American Lumberman. 





SAW FILER AND FOREMAN 
With sawmill, box factory and planing mill ex- 
perience. Can efficiently handle any job. 
Address “R. 85," care American Lumberman. 





PLANING MILL POSITION WANTED 
Can handle any position from detailer and _ biller 
to superintendent in mill doing general line of 


millwork Capable; result getter. A-1 reference. 
Willing to prove ability. Go anywhere. 
Address “R. 88," care American Lumberman 





Retail Lumber Yards 


WANTED—RETAIL LUMBER YARD 


In good live town. Will trade a cotton plantation 
of 1400 acres in Humphreys County, Mississippi. 
Rich soil, heart of Delta, very desirable, good im- 
provements, title clear, no incumbrances, worth 
$50,000.00 of any man’s money. Address A. V. 
JACKSON, P. O. Box No, 521, Belzoni, Miss. 


WANTED TO BUY LUMBER YARD 
In one yard town with good schools; Wis. pre- 
ferred. 
Address “‘R. 56,” 








care American Lumberman 





WANTED TO BUY LUMBER YARD 
In one yard town—lIllinois, Indiana, Michigan or 
Wisconsin. Please give particulars. 
Address “R. 87," care American Lum >erman 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





Timber and Timber Lands 


WANTED—TO PURCHASE 


From 25,000,000 to 100,000,000 Feet of Timber. Give 
full particulars. ‘ 
SOUTHERN ALABAMA LUMBER COMPANY 
Mobile, Ala, 





——— 


Second Hand Machinery 


PENNSYLVANIA OPERATOR 
Would purchase used carriage in good condition 
suitable for mill cutting 15.000" to 20,000’ daily 
Must be accurate within 1/16” Give description 
Address “R. 74,."" care American Lumberman 











WANTED—1 CORLISS STEAM GENERATOR 
225 KW or larger complete with two boilers and 
accessories. 

Address “R, 75," care American Lumberman 








Miscellaneous 


WANTED—MIMEOGRAPHS, MULTIGRAPHS, 
Typewriters, Adding Machines, Calculators, and 
other Office Devices. OFFICE MACHINE EX- 
CHANGE, 1426 Olive, St. Louis, Mo. 











LOOK AROUND AND SEE 


If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 &. 
Dearborn St., Chicago, Ill. 
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FOR SALE 











Retail Lumber Yards 


MODERN YARD 10 MILES FROM LOS ANGELES 





Town eight thousand. Total investment twenty- 
five thousand, mortgage five, will discount balance 
fifty percent. 


Cc. C. FRYE 
East Anaheim, Long Beach, Cal. 


-of 


| Lumber and Dimension 


WANT CONTRACT TO SAW HARDWOODS 


Sawmill splendidly located for export trade de- 
sires contract to saw hardwoods, preferably Oak. 


| FOR SALE | 





Willing to make close price for sawing, storage 
and shipping. 
Address “R. 50," care American Lumberman. 


Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for sale 

at attractive prices. Large stock of New and Re- 

built motors on hand at al] times. Write for 

Stock List and Prices. Expert Repair Service. 
Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 











4 INTEREST IN A GOOD LUMBER, COAL 





FOR SALE—AROMATIC RED CEDAR 








And supply yard. Sales now $100,000. S. Eastern Clothes closet lining. Wholesale only. Write for 
Michigan. Cash only. full details and sample. 
Address “R. 79,” care American Lumberman. Address “‘R. 58,’ care American Lumberman. 
RENTAL 
Ideal lumber yard location—center of city—four CLASSIFIED ADS PRODUCE RESULTS 


acres of land. Plant 60,000 square feet sprinkler 
system. Side railroad track. Well-known manu- 
facturer of Sash, Doors and Cabinet Work located 
nearby. Over 200,000 population in 20-mile radius. 
Excellent prospects. 45 miles from Boston. 
Address “‘R. 51," care American Lumberman. 


FOR IMMEDIATE SALE 


Retail lumber business in Kenosha, Wis. Business 
well established; has been under same ownership 
for over 30 years; large volume of business; very 
low inventory. 

THE BERMINGHAM LUMBER COMPANY. 


YARD ON COURT HOUSE SQUARE 

In County Seat town located 

Indiana. Two yard town, good farm trade. 
derful buy. 

Address ‘‘R. 








in Northwest Central 
W on- 


69." care American Lumberman 





Business Opportunities 


PDS ar 


ARE YOU INTERESTED IN 


Pine Mill and 
bargain, located 
carrier R. R. and state highway in 
unit timber, perpetual yield, plenty 
private timber available at 50 cents per M. Cheap 
logging on pay as cut basis with short truck haul 
to new U. S. Vale-Owyhee Dam $18,000,000 project 





tI 


\ 70,000 capacity 
Logging Railroad, 
on common 
choice forest 


Eastern Oregon 
fully equipped, 


tdjoining Snake River? If you have means to 
handle, an investigation is invited. 
Address “‘R. 80,"" care American Lumberman. 





A COMPANY NOW BEING ORGANIZED 


To take over a Philippine Mahogany operation. 
Needs some additional capital; also selling agency. 
Believe a large hardwood company could find here 
an opportunity to expand their business on a very 
profitable Address in confidence, “R. 84,” 
American Lumberman. 


basis. ’ 


care 





MILLWORK MANUFACTURER 


A modern mill, fully equipped for manufacturing 
high grade material; full electric motor equipment; 
sprinkled risk: in large city; can be acquired with 
modest investment and lease; eliminating all ma- 
terial both raw and finished. 

Address “R. 73,’ care American Lumberman. 


Timber and Timber Lands 
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TIMBER LANDS 


40,000 acres of fine quality timber land. About 
“0% sugar pine, 35% white pine, 40% fir. 5% in- 
cense cedar. 125 miles, air line to San Francisco, 


32 miles to Corning. Address MRS. W. PARK, 
Agent, 306 Avondale Road, Brentwood Heights, 
Los Angeles, Cal 





BEST OAK & MISC. HARDWOODS 
Very reasonable for immediate sale, near St. Louis, 
Mo. 1,250,000 ft. or more of timber. County paved 
road all through the property to the railroad and 
near rivers Splendid logging conditions. 
Address “R. 76,’" care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shin- 


gles, new or second-hand machinery, engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber 


lands, or anything used in the lumber industry, 
you can get it at a small cost by advertising in 
the “Wanted Columns” of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, III. 








That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements every week. 


Is to advertise in a paper that reaches 
the people who would be interested in 
what you want to sell. When you want 
to sell anything used in the lumber 
world and allied industries, advertise 
in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





Second Hand Machinery 


LUMBER AND PLANING MILL MACHINERY 





Heavy duty carriage: steam feed: steam kicker 
Steam nigger; Yates American horizontal band 
resaw 
Four saw edger; two saw trimmer: live rolls 
Complete band and rotary filing equipment 
Whitney two spindle motor driven shaper and 
frequency changer 
Yates American G-77 rip saw 
Yates American 30” single planer 
Log derrick with 60 ft. boom 
Coe veneer lathe 66” 
Log cut off machine with 64” saw 
24”x36”" Corliss engine: Hope vacuum dry kiln 
Two 18 ft.x72 in. horizontal steam boilers 
Shavings exhaust system, cyclone and 50” fan 
Shafting, hangers, pulleys, saws, ete. 
One 50’x$4’ Truscon Steel Building 
PHOENIX PRODUCTS COMPANY, Box 486, 


Prairie du Chien. Wis 





WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 


Dearborn St., Chicago. 





FOR SALE AT SHREVEPORT, LA. 
NEW AT USED MACHINERY PRICES 


1-——5” Lightning Shot Gun Feed (regular 
SN “NEE kis winter Ga ataes beeen eee $150.00 
1 42” Dixie 3-saw Edger complete (regular 
ee aa 140.00 
1—4%” & 6” x 4’ Hill Oscillating Nigger 
(pommenr wiiee SETE.08)  ..cccccocenvsccecccse 295.00 
1—6” & 8” x 4%’ Hill Oscillating Nigger 
(regular BEiGe BEGROS) ccccccosvececervesece 375.00 


out Shreveport stock—Prices below cost— 
Our Loss, Your Gain 
TAKE PAYMENT IN 
LUMBER 
MACHINERY BUILDERS, 
Co., Kalamazoo, Mich. 


Closing 


WE WILL SHIPPING 
HAMMOND 


Formerly Hill-Curtis 


FOR SALE 


1—20x36 Right Hand Corliss Engine. 

1—22x30 Houston, Stanwood & Gamble Engine 
1—No. 3 Left Hand Wickes Gang Saw. 

1—No. 65 Covel Gang Saw Grinder. 

1—42 Ton Shay Locomotive. 

2—70 Ton Shay Locomotives. 

800 Ton good 60-lb. relaying rails with angle bars. 
FORT SMITH LUMBER CoO., Plainview, Arkansas 


COMPLETE FRAMING PLANT AT BARGAIN 











Sizer, Resaw, Gainer, Borer, Cut-off Saws, etc. 
Address “R, 72,"" care American Lumberman. 
TRADE YOUR LUMBER 
For our woodworking machinery. Write for de- 


list. 
The 


scriptive 
Prasse Lumber Co., 





1150 Ohio. 


Linda S&St., 


Rocky River, 


A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





240 VOLT—3 BEARING BELTED GENERATOR 


Allis Chalmers serial 102:02, type AH 300 KVA, 
600 Rpm., 723 amp., 3 phase, 60 cycle, 12 pole 
together with an Allis Chalmers 15 KW, 120 volt, 
1100 Rpm. belted exciter and field rheostat, serial 
No. 82846. 

Address “R, 89,"" care American Lumberman. 





Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 34s, 70s, 80s, New rails, all 
weights Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 





30s, 56s, 85s. 





HAVE YOU SOMETHING TO SELL. 


Advertise in the Wanted and For Sale de- 
partment when you wart to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, Ill. 





Miscellaneous 


STRAIGHT LUMBER ON ANY EDGER FOR $15.00 





Two front and two rear spur rollers that leads 
every board straight. My 1932 Edgers are so 
equipped, from $110 up, some clear its cost every 
30 days. 

J. H. MINER, Meridian, Miss. 





USED TRIPLE PLY VIM BELT 24” WIDE 


8914’ long. In first 
Address ‘“‘R. 90," 


class condition. 
care American Lumberman. 





FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 
STANDARD FENCE CO., Lufkin, Texas. 





CHAPIN’S LUMBER RECKONER 


By N. Chapin. Sames Time and Labor—Prevents 
Errors. The tables reduce to board measure ail 
fractional sizes of lumber, advancing by quarter- 
inches from 1xl to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 


measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, delivered, $2. 

AMERICAN LUMBERMAN 


431 S. Dearborn St., Chicago, Ill. 








SAWS OF QUALITY 


with a prompt SERVICE. We change Saws 
to take the GENUINE Simonds B or F in- 
serted tooth. This is the tooth that cuts 
hard and frozen timber without heating. In 
Edgers they hold their teeth BETTER, a 
set will last about a month. 

WE ALLOW THE FREIGHT FROM ANY 
POINT on saws that we change to the 
Simonds. 

J.H. MINER SAW MEG. CO., Meridian, Miss. 








TRADE YOUR LUMBER 


for our woodworking machinery. 
WRITE FOR DESCRIPTIVE LIST. 


The Prasse Lumber Co. 
1150 Linda St. Rocky River, Ohio 
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A 
The Pacific Coast Type Sha 
yp y F 
. What an Oregon Lumber Company Ascertained A 
A 
A 
. ‘ , : A 
FTER a year s service, this company s records Wagons Pat Sis - 
of operation show that their Pacific Coast (ay ‘aise | 
Type Shay continue to do “7725" A 
the job cheaper A 
—had surpassed all expectations from the | and better for 
standpoint of performance. the practical log- 
—had cost them very little expense for upkeep ger. . 
d repl t. 
ie, maaan For snaking and B 
—had cut their log hauling costs. bunching use B 
our Self-Loadi B 
This is typical of the results the Pacific Coast Type Skid aoe ns B 
Shay gives whenever it is used. Improved design, : " 
ruggedness of construction and simplicity of main- . B 
tenance insure Shay efficiency and economy. Write LINDSEY WAGON CO. B 
for further data on this modern geared locomotive. | Sole Manufacturer LAUREL, MISS. B 
B 
B 
B 
= SHAY GEARED - B 
LOCOMOTIVES = B 
LIMA LOCOMOTIVE WORKS 
Incorporated Cc 
Lima, Ohio 60 East 42nd St., New York, N. Y. The C 
Southern Representative: West Coast Representative: C 
Woodward Wight & Co., Ltd., Hofius Steel & Equipment Co., D TWIN 
Howard Ave. at Constance St., First Avenue South at Hudson 
New Orleans, Louisiana Seattle, Washington SPEE- = Cc 
C 
STEAM FEED : 
. C 
nem neg Costs little more than belt or 
friction type feeds, but it makes C 
a tremendous difference in the C 
cut of the mill. ; 
It’s worth investigating. C 
Write for catalog A. 
. Do You Need to Replace Any of Your Planer and Jointer Knives? 4 
D 
The Knives and Cutters made by this company are the result SOU LE 
of an experience spanning more than 60 years. c 
( High Speed Steel Knives and Moulding Cutters for the Woodworking Industry. } STE AM FEED WORKS 
TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. MERIDIAN 
WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri MISSISSIPPI 
i GS ALES AAS 
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Dibert, Stark & Brown Cy- 
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Ferguson Lumber Co., 
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©—-Northern Hemlock 
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SASH, DOORS, COLUMNS, Curtis Companies Service Bu- 
MILLWORK reau 

Hammond Lumber Co, Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 

Red River Lbr. Co. 

Segelke & Kohlhaus Co. 
Spokane Pine Products Co. 


Washington Manufacturing 
Company 


Curtis Companies Service Bu- 
reau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Sullivan Lbr. Co. 
Washington Manufacturing 
Company PACKAGE TRIM 
BilesColeman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Frost Lumber Industries, Inc. 
Long-Bell Lbr. Sales Corp. 


WINDOW AND 
DOOR FRAMES 




















Biles-Coleman Lbr. Co., Inc. 
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Twin City Lumber & Shin- 


SS" Perr re b 
White River Lbr. Co........ b 
Willson Bros. Lbr. Co......a 


Wisconsin Land & Lbr. Co.a 
WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Bradley Lumber Co. of Ark. 
Wisconsin Land & Lbr. Co. 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis Companies Service Bu- 
reau 


Messts, Paul @....<< 5.2% val 
Northwestern Cooperage & 
Lumber Co., The......« abd 


Oak Flooring Manufactur- 
ers Association of the U. 
8. ace kar ete esta ae e 


Southern Oak Flooring In- 


CE saksewanedncaceed e 
Tremont Lumber Co...... .e 
eer d 


Webster Lumber Co., H. E..e 
Wells Lumber Co., J. W..bd 
Wisconsin Land & Lbr. Co. 


PACKAGE TRIM, ETC. 


Hammond Lumber Co., Inc. 
Iong-Bell Lbr. Sales Corp. 


CEDAR POSTS AND POLES 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. R. 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
Century Wood Pres. Co. 
Natl. Lbr. & Creos.. Co. 
Wood Pres. Corp. 









